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Cvewitig « Aluminum Screens 
eight i youre QWN BACKYARD! * 


BURNS //V£ WIRE TENSION SCREENS 


=e 
oi rE: Packaged profits —- ready sales! The Burns 
Sia Us Screen’s superb quality features have been 
Sas sparking dealer sales all over the South. They’re easy to display, easy 
to sell, easy to install, easy to store. And every one is colorfully pack- 











aged — individually. 





CONWIRE ALUMINUM SCREEN CLOTH 


Woven in Consolidated’s Covington plant. From a %” aluminum rod, 
28 dies in three separate machines produce .013” wire. Result: a 
perfect screen that is quality controlled from rod to aluminum cloth. 
Shipped direct from our Atlanta warehouse. 





CON WIRE FULL FRAME SCREENS 
Practical beauty for any type window — double hung, awning, case- 
ment, jalousie, hopper, traverse you name it. Conwire Screen is 
rolled into precision-made, heavy gauge aluminum frames fabricated 
in Consolidated’s Atlanta plant. 
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Weslock still leads as a style originato 
with Sl NRAY the newest and most 
beautiful creation in matching de 


residential locksets and cabinet hardware. 


The secret is in the ingenious inverted 
cone design which reflects gleaming 
rays of light from any angle, and because 
the hand never touches the reflecting 


surface, the brilliance will last forever 
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You just can’t beat American Fence’s sales 
record. In fact, a survey throughout the 
South proved that more farmers and cattle- 
men use American Fence than use the next 


ten brands of fence COMBINED! 


American Fence is advertised in magazines reaching 
nearly three million Southern farmers and cattlemen 
Free sales literature is available for mailing or counter 
displays. And, every roll of American Fence carries its 
own individual guarantee of true gauge, fine workman 
ship and accurate length. Instructions for proper erec 
tion are also included with each roll. Add to these things 
the fact that users swear by it for extra-long, rust-free 
service. Many buyers of American Fence say, “If it’s 
got a USS on it, it’s got to be good.” 


Sales For You, Too! 


Take advantage of this product confidence. Point out 
to your customers why the quality features of American 
ence mean more service from their fence investment. 
You'll find it pays to stock and feature USS American 
Fence 


TENNESSEE COAL & IRON 
DIVISION 
UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD, ALABAMA 


« FAIRFIELD « 
NEW ORLEANS 


HOUSTON 
TULSA 


CHARLOTTE 
MEMPHIS 


DISTRICT OFFICES 
JACKSONVILLE 


USS AMERICAN FENCE 
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NO HEADACHES... JUST PROFITS 


when you offer 
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N'BP NATIONAL BUSINESS PUBLICATIONS 
Published monthly and mailed without charge to the | 
retail lumber and building material dealers in the Is yuthert ad TENSION.tite is the only screen 
Southwestern states and the District of Columbia, To other ‘ . y 
there is a subscription price of 25 cents per copy or $2.00 per year with a built-in template that a 
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all screws! 
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CHICAGO: Robert A, Blum, 434 North Michigan Ave 
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MR. EARL RUSHMORE 


Builder of fine quality Rushmore Home 
Kalamazoo, Michigar 
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Several of the beautiful homes typical of the many already built, or planned for future construction, 
by Mr. Earl Rushmore of Kalamazoo, Michigan. 


COMPLETE WINDOW UNITS 
equipped with MONARCH METAL WEATHERSTRIP 


“We receive many compliments on the Monarch-equipped 
Curtis Silentite Window Units we use in all our homes. They 
really add sales appeal. Ease of operation and weather tightness 
make them a very valuable selling point in these homes which 
sell in the $20,000 to $30,000 price range.”’ 


Adding sales appeal to new homes is only one of the many 
Kalamazoo, the Dealer supplying benefits Builders, Dealers and Jobbers claim for complete 
eee deat ae mae i window units equipped with Monarch Metal Weatherstrip. 
there are no better windows than On millions of projects the use of these units has made on-site 
ee wool assembly completely unnecessary, saved countless dollars by 
With these easy-to-sell units we lift preventing waste of labor and materials, and reduced dealer 
CUTSERES OU} 6 CORNET handling costs and inventory investment. Moreover, they have 
given to the owners much more for their dollars in better, 


sounder construction. 








MR. JOHN C. DE KREEK 


President of DeKreek Lumber Co 


Published in the interest of better 
more economical building 


— Your Millwork Jobber Can Give You Complete Details 


PAlonweuch METAL WEATHERSTRIP CORPORATION 


6343 ETZEL AVE. + ST. LOUIS 10, MO. 
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MAssociation 
DIRECTORY 


Associations serving Building Supply Dealers in 








Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 


Alabama Building Material Exchange — 519 Stallings 
Building, Birmingham 3, Ala. Executive Secretar Mrs 
Mary Harless. Tel. 7-3195. President: James Goi 
Birmingham, Ala 

Arkansas Association of Lumber Dealers — 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Frank Moore, Newport, Ark 
Building Material Merchants of Georgia — |050 Ponce de 
Leon Avenue, N. E., Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Charles W. Peek, Jr., 
Cedartown, Ga 

Carolina Lumber and Building Supply Association — | | 4 
Builders Building, Charlotte, N. ¢ Secretary-Manager 
f M. Garner. Tel. FRanklin 6-1503. President: J. A 
Kendall, Florence, S. C 


Florida Lumber and Millwork Association — 2218 Edge 
water Drive, P. O. Box 7125, Oriando, Fla. Secretary 
Treasurer: Mrs. Marie M. Bennett. Tel. 2-3761. President: 
D. C. Dawkins, Jr., Jacksonville, Fla. 


Kansas Lumbermen’s Association — Room 212, Farmers 
National Bank Building, Salina, Kan. Secretary: Marvin 
Von Fange. Tel. 4607 President L. J. Wolfe, Mankato, Kan 


Kentucky Retail Lumber Dealers Association — Knott Bulld 
ing, Lebanon, Ky. Exec. Vice-President: Donald A. Campbell 
Tel. 74. President: W. C. Hale, Hickman 

Louisiana Building Material Dealers Association — 528 
Florida Street, Baton Rouge, La. Exec. Vice-President: R 
Needham Ball. Tel. 2-4080. President: |van M. Foley, New 
Orleans, La 





Lumbermen’s Association of Texas —- 304 First Federal 
Savings Bldg., Austin 1, Tex. Executive Vice-President 
Gene Ebersole. Tel. 2-1194. President: W. H. Curry, Waco 
Tex 


Middle Atlantic Lumbermen’s Association — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Direc 
tor: Robert A. Jones. Tel. PEnnypacker 5-5377. President 
Hugh M. Peter, Pleasantville, N J 












Mississippi Retail Lumber Dealers Association —- 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 


Treasurer: E. B. Lemmons. Tel. 3-2077. President: P. V 
Graves, Batesville, Miss 

National Retail Lumber Dealers Association — 302 Ring 
Building, 18th and M Streets, N. W., Washington 6, D. ( 
Executive Vice-President: H. R. Northup. Tel. NAtional 
6757. President: Raymond A. Schaub, Whiting, Ind 
Oklahoma Lumbermen’s Association — 815 Leonhardt 


WwW. M 


Cushing 


Oklahoma City, Okla. Secretary-Manager 
Tel. 7-0338. President: T. J. Hughes 


suilding 
Morgan 
Okla 


Southwestern Lumbermen’s Association — 5!2 R. A. Long 







Building, Kansas City 6, Mo. Secretary-Manager: G. Ken 
neth Milliken. Tel. Victor 2265-6. President: C. M. Mc 
Allister, Garden City, Kan. 

Tennessee Building Material Association — 711! Broadway 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O 
Brownlee. Tel. 2-0185. President: Abner U. Taylor, Jack 
son, Tenn. 


Virginia Building Material Association — 3305 Monument 


Avenue, Richmond 21, Va. Secretary-Manager: Harris 
Mitchell. Tel. 6-1749. President: E. R. Woolridge, Roanoke 
Va 


West Virginia Lumber and Builders Supply Dealers Associa- 
tion — P. O. Box 1589, Fairmont, W. Va. State Secretary 
Sam H. Diemer. Tel. 364. President: Paul Butcher, Weston 
W. Va 
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i useful upstairs. 























Show how the retailer assists his 
customers in selecting the right ma- 
terials for building. 


SHOW how te prepare materials 
for paneling and installation. 


Show carpentry tips, and meth- 
ods of finishing. 
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a full-color, 16-mm., 20-minute 
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lable for showing on television. ) 
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RANDOM LENGTHS 


Comment on Industry News and Trends 





LUMBER MANUFACTURERS throughout the 
South are wrestling with the problem of increasing 
wages to the new $1.00-per-hour minimum that be- 
comes effective March 1 under the Fair Labor 
Standards Act. Testimony for the Southern Pine 
Industry Committee before a Senate committee 
last spring, before the minimum was hiked from 
75 cents, showed that %2 per cent of workers in 
the industry were earning less than $1.00 per hour. 

What are lumber producers doing about the 
wage increase? A Southern Pine Association sur- 
vey recently indicated that about two-thirds of 
their members were waiting until March 1 to 
effect raises. Some 25 per cent are instituting the 
change in a series of increases before March 1. A 
few will shut down or convert to intra-state opera- 
tions to avoid Wage-Hour rules. 

The $1 minimum wage will also force increases 
for and upgrading of higher-paid employees. 
The lumber manufacturers plan to meet the in- 
crease in production costs by increasing lumber 
prices, cutting out overtime, eliminating ineffi- 
cient workers, striving for greater mechanical 
efficiency, attempting to buy stumpage at lower 
prices, and absorbing the difference out of earn- 
ings. 


v v v 


THE RETAIL EXEMPTION of the Wage-Hour 
Law again is threatened as the Secretary of Labor, 
President Eisenhower, labor union representatives, 
and some congressmen appear determined to ex- 
tend coverage to retailing and other uncovered 
occupations, The attempt to do this in the last 
session of Congress had to be dropped in the 
greater battle to increase the minimum wage from 
75 cents to $1.00 an hour 

Alert retailers and other mindful citizens are 
presenting to their congressmen these reasons 
why the retail exemption should be retained: 
retailing is local in character and hours must be 
set to suit the convenience of customers; retail 
employees must be present at all hours the store 
is open, and can not readily be laid off as in the 
case of factory employees when business is bad; 
a uniform minimum wage fails to recognize the 
basic differences between metropolitan areas and 
smaller communities; should the law be extended 
to cover large retailers it would affect the smaller 
dealers who must compete with them for labor; 
if regulation of wages and hours for retailers not 
engaged in interstate commerce is necessary, it 
is a matter to be handled by state and local gov- 
ernments and based on local conditions. 

A Federal minimum wage for retailers would 
increase business costs because all other workers 


would insist on more pay. It would require the 
keeping of extra, special payroll records, which 
would be subject to inspection by G-men at any 
time. And it would necessitate work hours to be 
set to satisfy the law and its cost, rather than to 
meet customer needs. These are big reasons why 
dealers should speak up for retention of their 
employment rights. 


v v v 


NOT NECESSARY OR DESIRABLE is the general 
reaction to the suggestion reported on this page in 
November of holding the annual convention-show 
of the National Assn. of Home Builders and the 
exposition-clinics of the National Retail Lumber 
Dealers Association consecutively in the same con- 
vention city. The thought behind this suggestion 
was that such a plan would reduce exhibition 
costs of manufacturers and eliminate some travel 
for dealers and others who attend both affairs. 

Here are the principal reasons stated as to why 
the consecutive (not consolidated) convention plan 
would not be practical: Chicago to date is the 
only centrally-located city that can satisfactorily 
accommodate the NAHB home show and it will 
be taxed to provide exhibition and hotel space for 
NAHB attendance alone; many exhibitors in the 
NAHB show (such as appliance and weather 
equipment manufacturers) would not want to ex- 
hibit to dealers at the NRLDA exposition — and 
some exhibitors at the latter would not cater to 
the builders; many producers would use different 
exhibits for the dealer and builder groups; many 
exhibitors would prefer not to have to man ex- 
hibits over the longer, consecutive period, and 
would use different personnel in some cases; most 
persons who normally attend both shows would 
prefer to keep them separate and possibly to have 
them held in different cities for sightseeing and 
travel diversity. 

The biggest point against linking the two con- 
ventions perhaps is that the revenue derived from 
them by NRLDA and NAHB would not be suffi- 
cient to satisfy the sponsors. NAHB is making a 
substantial profit on their show and NRLDA is 
working to that end. Furthermore, the publicity 
and promotion accruing to the associations and 
their members would be greater if the shows are 
kept separate. 

So, we continue in our conviction that the two 
shows should be kept independent and developed 
to the fullest participation by suppliers and at- 
tendance by the trades. NRLDA can certainly 
widen appreciation for the building material dealer 
by staging the expositions around the country, 
and by varying program features for dealers. 
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Dealers who concentrate on Lion roofing 
and waterproofing asphalts enjoy a good, 
steady, profitable business on a small 
investment. That’s because Lion asphalt 
products have earned wide consumer 
acceptance, and the complete line is im- 
mediately available from all leading 


building supply wholesalers. 


Lion asphalt roofing products are of the 
highest quality the result of more than 
25 years’ progressive research and con- 
tinually improved manufacturing tech- 
niques. They meet or exceed U. S. 
Government specifications. Unlike many 
roofing materials, Lion asphalts are 
carefully desalted to assure low water- 
absorption rate. They’re superior for 
steep or flat roofs and for dampproofing 


and waterproofing applications. 


Get full information about handling Lion 
roofing materials. Fill in and mail the 
coupon today. No obligation, of course. 


LION OIL COMPANY 


A DIVISION IF MONSANTO CHEMICAL COMPANY 


EL DORADO, ARKANSAS 


JANUARY, 1956 . 
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the line-up 


LION ROOFING ASPHALT For hot 
lication, Most economical cover 


for roofs of large buildings, 


LION ASPHALT ROOF COATING 
iid, ready to use. For new roofs 


to preserve old ones, 


LION ASPHALT PLASTIC CEMENT* 
breaks, 


in all types of roots 


cracks and 


Also for 


I repair ot 


ing and waterproofing 


. LION ASBESTOS ASPHALT ROOF 
COATING Surface 


of Also recommended for renew 


finish for new 


ing old, dry roll roofing, 
y KB 


. LION ASPHALT R. D. PRIMER I or 
pproofing concrete or masonry 
for hot asphalt 


( as 


primer 


pplication, 


. LION COLD PROCESS LAP CEMENT 
Quick-setting, liquid asphalt. Elimi 


ites nails on lower edge of roofing. 


.LION COATING NO. 3° Has a 
specially effec 


high filler content 


ive where a tough and abrasion 


istant surface is desired, 


. LION BLIND NAILING CEMENT 
like asphalt cement for apply 
ind for cementing 


and kite hen 


roll roofing 
erings to table top 


No, 2393774 


LION Ol COMPANY 
EL DORADO, ARKANSAS 


mation about your Asphalt Roofing 


Please send me 


Products and the earest wholesale distributor 
NAME 


ADDRES‘ 


CITY 
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SUPPLY and DEMAND 





Industry Leaders See Good Year for 


Construction and More Materials 


ANOTHER GOOD YEAR of build 
activity is foreseen 
pokesmen in looking 


ing and busine 
by industry 
ahead for 1956 
Speaking for the National Lum 
ber Manufacturers Assn., President 
Lawrence D. Kellogg said 

“Although it is believed that 
housing starts in 1956 will decline 
about 100,000 below the estimated 
1.3 million starts for 1955, private 
residential construetion is expected 
to amount to a record $14.6 billion 
or about a third of all new con 
truction in dollar volume 

“This should mean that home 
building in 1956 will use about 12 
billion board feet, roughly one-third 
of the average annual lumber pro 
duction in recent years. The trend 
bigger and better 
accounting in part for the 
volume despite fewer 


continue to 
houses, 
larger dollar 
houses started 
“The better-quality house today 
is characterized by use of wood for 
fine finish effect Wood ceiling 
wood paneled walls, wood cabinet 
and wood floors have become strong 
ales appeal items. The popularity 
of hardwood flooring is shown by 
the fact its production § increased 
about 15% in 1955 over ’°54.” 


More Cool Homes 


Cloud Wampler, president of the 
Carrier Corp., predicts that “the air 
conditioning industry in 1956 will 
break all previous records for the 
seventh consecutive year with total 
ales at retail of about $3.2 billion 
The biggest percentage growth will 
again come in the residential field 
with central air-conditioning instal 
lations in homes increasing to about 
200,000 for the year at a retail value 
of nearly $1/3 billion 

“By 1960 central comfort system 
will be installed in well over ! 
million homes annually, and by 1965 
this will have increased to 1,150,000 
a year with a retail dollar value of 
about $1% billion. The number of 
such systems installed annually 10 
years hence will be about the same 
as the number of furnaces installed 
in 1955,” 


Record Plywood Output 


Western fir plywood manufactu! 
ers completed their 1955 Golden 
Jubilee year by setting an all-time 
production record of nearly 4.9 bil- 
lion square feet, W. E. Difford 


managing director of Dougla 
Plywood Assn 
Based upon reports of new mill 


announced 


under construction and a study of 
market conditions, he estimated that 
5.6 billion feet would be the indu 
try’s output for 1956. Eleven nev 
plants were opened in 1955. Report 
indicate that 11] more are inde! 
construction and 12 more are in the 
planning stage with a good portion 
of these probables for late in 1956 
This new year will likel ee the 
advent of a new plywood product 
called 2-4-1, a thick (about l-inch 
panel for use as combination sub 
flooring and underlayment over wide 
upports 


More Gypsum Products 


The gypsum industry | d 


to reach new production peaks in 
1956, according to Lloyd H. Yeager 
of the Gypsum 


prime 


general 
Assn 
“The nation’s gypsum produce! 
Yeager declared, “are gearing thei 
production for another big year on 
the basis of market analyses which 
indicate that the possible decline 
in new home starts will be offset 


manage! 


b an increase in non-residential 
construction and accelerated activity 
in the field of home improvement 
The industry’s current multi-mil 
lion-dollar program to expand it 


production facilities, he said, is ex 
pected shortly to increase the avail- 
ability of gypsum materials and 
permit the development of new 
markets in many areas. The number 
of new and enlarged plants, he add- 
ed, is growing at such a rate that 
the industry will be capable of an 
output of gypsum board product: 
that will be almost double that of 
the immediate post-war period by 
the end of 1956 


Ease of Mortgage Funds 


According to Stephen Slipher 
Washington office manager for the 
U. S. Savings and Loan’ League, 
1956 will turn out to be another 
ood year for homebuilding and 
there will be ample mortgage fund 
available. The credit situation will 
parallel this year, only in reverse 
tarted out with easy 
so-called 


This year we 
credit, ended up with 
tight credit, with an over-all annual 
total at record level 

“In 1956 we will start the year 
with a tight money market and 
end the year with easy credit, and 
we will again find that the dollar 
volume of mortgages made is ex- 
ceedingly high 

‘Actually, even our so-called ‘tight 
money’ of today is easy money by 
any past standard of home mortgage 
lending 

‘Saving and loan associations 
which do about 38 to 40% of the 
home financing in this country, will 
lend in the neighborhood of $11 bil 
lion next year. This is about the 
ame figure as for 1955 and more 


than double the volume of 1950.” 





1920- 1954 


THOUSANDS OF DWELLING UNITS 


MULTIFAMILY 








U 5 OEPARTMENTS OF COMMERCE AND LABOR 





New Nonfarm Dwelling Units Started 
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» CREZON FUSED PANELS... All purpose plywood 


Chis Crezon faced exterior grade fir plywood is so extensive in application and size 
range that the Lumber Dealer can greatly reduce the number of items in inventory by 
stocking it CREZON PANELS replace various types of plywood, shelvi tock, asbestos 
board. stecl .nd aluminum siding, and numerous other materials. Available with cither- on: 
or two side facing, it is economical and highly practical for almost every type of installation 








CREZON PANELS serve the Prefabricated Homes Builder perf exterior and 
interior plywood. Weatherproof and resistant to chemicals and fungu urface 
inhibits grain rise and holds paint for years without checking Try uatelit i room 
Cara ind other hard usage: areas, CREZON PANELS present dur ctive sur 
face even unpainted. Being made with waterproof glue ind further pr i plasty 
“skin”. they are highly desirable in constructing kitcher bathroor 





PREFAS CONSTRUCTION 





> 
Ihe Mobile Homes Manufacturer can form CREZON FUSED | | treme 5 
radius on exterior and interior walls, and will find it an excellent mater { ink 


tops and other applications throughout the trailers. Cabin it in moothly 


without ticking because Warpage ft minimized 





Commercial Truck and Trailer Manufacturers can rely on ¢ \NELS for 
the rugged strength and tough surface demanded of their materials. Seve © proven 





its qualiti of extremely high resistance to abrasion plitting, surface « | irping 
CREZON FUSED PLYWOOD endures lone after other 

otherwise deteriorated 

"er 
THESE APPLICATIONS TOGETHER WITH 
CREZON PANELS 











COMMERCIAL TRAILER 
MANUFACTURERS 


THE UNIVERSAL TYPE PLYWOOD 


For Increased Profits 


Th PANEL faci i 2 he already enormou e . 
STRENGTH—The CREZON PANEL's facing increases the already enormous and More Satisfied Customers, 


strength of exterior grade plywood, making it somewhat stronger and 
more rigid. On some structures CREZON FUSED PLYWOOD siding has 
eliminated the need for bracing and sheathing, resulting in consider Get CREZON FUSED PLYWOOD PANELS! 


able savings on man hours and material 


DIMENSIONAL STABILITY—CREZON PANELS are unaffected by ex 


tremes of temperaturc and humidity, thus reducing grain rise and Write Wire, or Phone your nearest KOCHTON 
warehouse for complete details. 


FLEXIBILITY CREZON FUSED PLYWOOD (in the thin panels) may be BRANCH WAREHOUSES 


curved to extreme radius without rupture ov disfigurement to the face, LOS ANGELES, CALIF. SOUTH BEND, IND. 
and nailed, stapled, or glued to a framework for unusual designs in 6459 ©. MLEET STREET 1013 S. MAIN STREET 
modern architecture RAymond 3-365) Aliantic 7-7715 
CHICAGO 7, ILLINOIS DETROIT, MICHIGAN 
PERFECT PAINT SURFACE—CREZON PANELS, when painted show none +g Bmp RO sone vom AVENUE 
of the defects that normally present a problem, and will present FORT WORTH TEXAS SAGINAW, MICHIGAN 
marvelous surface for years and years 2505 N. & 33rd STREET 1234 MUST STREET 
Vinewood 2678 Phone 3.5493 
COMPLETE SIZE RANGE-—CREZON FUSED PLYWOOD PANELS are DECATUR, ILLINOIS GRAND RAPIDS, MICH, 
ha ‘ and ¥,"' 3000 N. 22nd STREET 224 GRAHAM, 5. W 


warpage to a minimum 


a 


standard in thicknesses of ar, S736" wm”, Va, 


Other thicknesses are available Phone 3-974) Glendale 6-5466 


INDIANAPOLIS, IND. GREEN BAY> WIS. 
and larger sizes may be had by scarfing 

777 NORTH 11885 1449 $ BROADWAY 

MElrose 6-3465 HEmiock 2-4679 
SIMPLIFIES WOODWORKING—The CREZON overlay keeps the wood CINCINNATI, OHIO =—- MILWAUKEE, WIS 

fiber firm and tight for sawing, planing, grooving, routing, etc., 3250 FREDONIA AVE. 500 $. ELEVENTH STREET 

danger of splitting svt or splintering, whether the cut is CApito! 1-1259 ORcherd 27-6730 
COLUMBUS, OHIO MINNEAPOLIS, MINN. 
1273 EOGEHIL &0 601 TAFT STREET, NE 
AXminster 4-3507 Sterling 9-2444 


with one piece panels to 48° «120" 


without 
with or against the grain. 


= 


“a 0) ' a f] CALL US ON ALL YOUR LUMBER AND PLYWOOD NEEDS. 
Immediate delivery ! 4 well-stocked warehouses by 
is the finest mills 


PLYWOOD aw VENEER CO. INC company trucks pment fron 


Mixed carloads plywood and lumber are available 


GENERAL OFFICES & WAREHOUSE 


509 West Roosevels Rood + Chicago 7, Illinois + Phone TAylor 9-0800 
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TOP NEWS 


For Dealers, Wholesalers 


and Manufacturers 





Producers’ Caravan 
Touring the South 


The Producers Council’s Caravan 
of Quality Suilding Products and 
Modular Application is now on a 
tour of Southern cities. Costing some 
$200,000 to build, it ineludes the 
product displays of 44 companies 
and two associations in 46 booth 

Several exhibit in thi year’ 
caravan feature modular materials 
(dimensioned in 4-inch increments) 
and their application in building 
The purpose of modular material 
is to eliminate waste in building 
costs 

Future dates for local caravan 
showings are Charlotte, N. C 
January 6, Radio Center auditorium 
Atlanta, Ga., January 9, Biltmore 
Hotel; Birmingham, Ala., January 
12-13, Dinkler-Tutwiler Hotel; Jack- 
sonville, Fla., January 16-17, Roose 
velt Hotel; Miami, Fla., January 24 
Bay Front Auditorium 

New Orleans, La., February 1-2, 
L’enfants Restaurant; Houston, Tex., 
February 7-8, Shamrock Hotel; Lit 
tle Rock, Ark February 14-15, 
Marion Hotel; San Antonio, Tex 
February 22-23, Plaza Hotel; Dalla 
Tex., February 27-28, Baker Hotel 

The caravan drew large crowd 
of architect builder and dealer 
during the fall months in St. Loul 
Kansas City, Memphi Jaltimore 
Washington, Louisville, and Char 
leston, W. Va 
cities 


{ 


among other eastern 


Biggest NAHB Show 
Offers New Features 


The National Assn. of Home 
Builders’ annual convention and ex- 
position in Chicago, January 22-26 
will feature a series of special clinics 
and discussion groups, catering pri- 
marily to the viewpoint of small vol- 
ume builders. It will cover such 
varied topics as merchandising, FHA 
and VA construction requirements 
business management, financing, and 
cooperative land purchasing 

The association’s large general 
sessions will deal with mortgage 
financing, community facilities, land 
development, the economic outlook 
for the homebuilding industry, and 
selling and merchandising 

The general session on merchan- 


10 


dising will consist of a dramatized 
presentation of actual case historie 
of selling and merchandising pro- 
grams of some of the nation’s out- 
standing builders. The results ac- 
complished will also be revealed 
The entire production will be pro- 
fessionally staged by Theater for 
Industry of New York, using well- 
known Broadway actors 

Convention meetings and exhibit 
will be held in the Conrad Hilton 
and Sherman Hotels and the Chica- 
go Coliseum. The addition of the 
coliseum’s facilities will result in the 
largest and most diversified exposi- 
tion in the association’s history 
Some 450 leading manufacturers and 
ervice organizations have taken 
space in the show. It will include 
building materials and home equip- 
ment in all classifications 

Fifty-four booths in the Sherman 
Hotel’s North Exposition Hall will 
be devoted to the displays of lead- 
ing manufacturers and association: 
in the lumber and wood _ product 
industry. This popular exhibit group 
first appeared at an NAHB show 
three years ago, when 30 affiliated 
displays were grouped together by 
Ponderosa Pine Woodwork 

Free shuttle bus service between 
the three convention and exposition 
centers will be provided contin- 
uously 

A practical demonstration of mod- 
ern building methods will be fea- 
tured at a “How to Do It Circus” to 
be held in the Chicago Coliseum 
Wednesday morning and afternoon 
and on Thursday morning 

During the first sessions, builder 
will see the actual construction of 
the shell of a house completed in 
two hours. Tilt-up walls, with win- 
dow and door frames in place, and 
other pre-assembled parts will be 
used. At the second session, the 
plumbing and air-conditioning sy 
tems will be installed. At a third 
ession, builders will see other dem- 
onstrations of improved building 
methods 

Also on the technical side of the 
program will be clinics and shop 
talk sessions on air conditioning 
techniques, building with panels and 
components, better handling of sep- 
tic tank installations, improved 
methods of handling basements 
foundations and slabs, and better 
ways of site improvement 

Other meetings will be devoted to 
opportunities in remodeling, tax 
problems, cutting costs through pre- 
fabrication, site planning, public re- 
lations, and use of plastic materials 


Ruberoid Promotes 
O’Leary, Bahrs, Byrnes 


E. J. O'LEARY, above, has been pro 
moted to the position of executive 
vice-president of the Ruberoid Co., 
manufacturer of asphalt and asbestos 
building products in 18 plants 
throughout the nation 

Two other managerial promotion: 
include that of George F. Bahrs, 
former secretary-treasurer, to vice 
president and treasurer, and that of 
Frederick E. Byrnes, former vice 
president for industrial relations, to 
vice-president and secretary. Byrne: 
will continue to head Ruberoid’s in 
dustrial relations. All three men are 
members of the board of director 

Widely known in the building 
material industry as “Tim,” O’Leary 
had served Ruberoid as sales vice- 
president since 1951. He moved to 
New York headquarters in 1950 a 
general sales manager after holding 
manufacturing and sales executive 
posts in Baltimore, Mobile, and Dal- 


las 


Aluminum Mills To Be 
Built in La. and W. Va. 


The Kaiser Aluminum and Chemi- 
cal Corp. has announced a new 280- 
expansion program 
facilities at 


and at a loca- 


million-dollar 
involving huge new 
Ravenswood, W. Va., 
tion near Gramercy, La 

Work is scheduled to start in 
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“FOR DOMESTIC AND 
FOREIGN HARDWOODS AND 
ALL SPECIES OF WEST COAST LUMBER, 
SEE AOF"” 


~ aten 


“ 


Hil 


a 


* 
~~ 
- 


You'll get fast service 


from the most complete stocks in the South 


Ash Ponderosa Pine Red Gum Red Oak 
Hard Maple Larch Walnut Cypress 
Northern Birch Magnolia Sugar Pins Parana Pine 
Philippine Mahogany Beech Western Red Cedar Limba 
Cherry Genuine Mahogany Basswood Redwood 
Poplar Cedar—Aromatic Soft Maple Fir 

Sap Gum White Oak Southern Birch 


now @ distribution warehouses to serve you 


ATLANTA — JACKSONVILLE — 





920 Glenwood Ave., S.E., DI. 1331 3511 Walnut, El-6-4834 


CHATTANOOGA — TAMPA 
805 Holtzclaw Ave., 5-3423 2nd Ave. and 14th Street, 4-4139 


CHARLOTTE — MIAMI 
2121 Thrift Road, ED. 2-4103 7300 N.E. First Place, PL-8-6900, 89-7860 


ATLANTA OAK FLOORING CO. 


GENERAL OFFICES AND PLANT ATLANTA, GEORGIA 
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April. When finished 
Kaise! total prima! 
to §54.000 ton 


capacity 
econd only 


place it 
Aluminum Co. of Americ: 
to produce in this count 
Thi expansion 
Kaiser Aluminum pasic capacit 
by more than 50 per cent and estab 
! h the 


largest aluminun 


compan “i the econd 
producer by 
ubstantial margin aid 
Khoade ice-president and 
manager 

the expansion 
program include the construction of 
4 220,000-ton aluminum 
plant at 


reduction 
Ravenswood to cost 120 
100, 000-ton 
aluminum plant on the Mississippi 
river near Gramere to cost 60 mil 
hior dollar for the he nold Metal 
Co 


million dollar and a 


Building Continues 
at Record Rate 


sjoth the value of new construc 
tion put in place and contract 
awards for future construction con 
tinued at record rate during No 
ember and for the year 1955 
The U. S. Bureau of Labor Stati 
the reported that the $3.6-billion 
alue of new construction put in 
place in November was a ne record 
for the 
than a year before. New construe 
x penditure for the first 11] 


of were estimated at 


month and 4 reate! 


tion ¢ 
month 
$38.9 billion, topping the 12-month 
total for 4 and 
anew annual construction record of 
billion for 1955 
Private construction expenditure 


irtually assuring 


November i re 


decreased 5 in 
idential building continued to reflect 
the recent declines in housing start 

gut both 


office building expenditure t ne 


private industrial and 


monthly record 

KF. W. Dodge reported that : 
eight new high \ 
by the 
construction in the 37 eastern state 


record 
contract award 


The November grand total was up 
()¢ from a year befo highest 
November on record. It became the 
18th out of the last 19 months to 
how a vain ove the previous yea! 


Dodge residential cla ification 


howed a 2 gain after two month 
of decline compared with the 
previous year. New high totals were 
et for November and 11 months in 
all three award classificatior 
non-residential, residential, and util 
ities-public work 

Residential 
the 11 month 
than for 11 
construction awards were up 


for the same period 


contract award for 


were ;% greate! 
months of Total 
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New West Coast Grading Rules 


Replace Letters with Grade Names 


By H. V. Simpson, Exec. Vice-President 


West Coast Lumbermen’s Association 


WITHIN the nex ay West 
Coast 
graded under a new rule Rule 
No. 15. The change from Rule No 
14 is profound in only one respect 
An attempt has been made to write 


lumber l expected to be 


a rule which the purchaser of lum 
ber can readily understand 
The actual change in the grade 
themselves is minor. You can expect 
just about 


what you have been getting in the 


to get in each grade 
past. The principal and basic 
change is a change from grade 
There are 
four things to remember 


bers to grade name 


CONSTRUCTION 
STANDARD 
UTILITY 
ECONOMY 


] become 


) hecome 


3 her ome 


4 become 


This change is being made _ be 
Cause we believe we can no longer 
which make the 


continue practice 


merchandising of lumber less ordet 

ly and ie responsible than the 
merchandising of building 
product Most lumbermen choose 
to, and do ell the grades they 
buy. But even they are hampered 


othe: 


by the reluctance of the consume! 


to purchase a “third grade” product 
for a home which he visualizes a 
“first grade” in every respect 

It l the 


the troubls 


numbet which cause 
The change to names appite Or 
fo the present No. 1, No. 2, I 
and No. 4 grades of boards and 2 
ind thicker dimension, plank and 
SELECT MERCHANTABLE 
remains the top grade in board 
and SELECT STRUCTURAL the 
top grade in dimension 
The lettering system 
Cc” ana “i? 
on finish, flooring, casing and other 
The only change in thi 
catego! I that “C&Bt 
the top grade of flat-grain clear 


timber 


“B&Btr 


remains in effect 


clear item 


become 


This, of course, is merely in line with 
Vertical grain 
clear continue to be designated 

se Bt oe "L 

The name of the bureau has bee! 
changed to West Coast Lumber In 
pection Bureau which is some 
what le cumbersome than West 
Coast Bureau of Lumber Grade 
and Inspection 

The format of Rule No. 15 ha 
been changed. We have tried to 
make it more readable and more 
understandable Key paragraph 
hould be easier to find and easie! 


current practice 


to remembe! 


The fiber stress value of the pre 


ent 1450f grade (No. 1) has been 
increased to 1500f. The fiber stress 
value of the 1100f grade (No. 2) 
has been increased to 1200f. In both 
cases the quality of the product ha 
been improved 

The old rules permitted a full 
length skip in No. 2 dimension 
which probably caused more dif- 
ficulty than any other single provi 
ion in the rules. FHA, for instance 
regarded a full-length skip an in 
tentional scant sawing. Consequent 
ly Rule No. 15 provide that 
STANDARD (the old No. 2) may 
have hit-and-miss skips on the edge 
but may not be skipped full length 
The STANDARD Joists and Plank 
yrade (2x6 and wider) becomes a 
little better all around, as a matter 
of fact A 
ago, the fiber stress value has been 
upped from 1100f to 1200f. And a 
medium grain requirement has been 


was mentioned a moment 


included 

The thickness of boards and finish 
items has been reduced from 25/32” 
to %”. Fifty per cent of such mate- 
rial is %” at the present time. There 
is more value in 25/32” material 
than is needed. The official change 
merely recognizes current practice 
Those who wish to buy 25/32” boards 
may still buy them, of course, and 
have them grade-stamped 

Rule No. 15 will have a 
provision on material 6” in width 
44” instead of 5%” as at present 
This applie 
ize 7144”, 9%”, 11! The new 
imply makes the prac- 
It i of course in 


tandard 


already in the larger 


provision 
tice uniform 
accordance with American Lumber 
Standard: 

There are numerous other change 
of lesser importance, but little or 
nothing to make the lumber you 
pecify and receive under Rule No. 15 
much different in appearance than 
the lumber you have been specifying 
and receiving under the old rules. In 
ome case knot Iz have been 
tightened, in other cases the restric 
white 
peck have been somewhat eased 

Rule No. 15 is a grading rule 
for the first time shaped for the 
buyel and consumer of lumber 
rather than the professional grader 
It will, we hope, usher in four 
word vhich will long be useful 
to the retail lumber dealer—-CON- 
STRUCTION, STANDARD, UTILI- 
TY, and ECONOMY. Effective date 
of the new rules will be announced 
oon, and copies of Rule No. 15 will 
be mailed to all segments of the 
industry 


tions on wane or splits or 
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Eagen and Healy Head 
New Formica Divisions 


Appointments of sale manage} 
of the Formica Ci 
this month complete a network of 
offices for this pro- 
ducer of laminated plastics. The net 
work was started with formation of 
the Southern division in 1954 with 


Stanley 


for new division 


division sale 


Cartier a ales manage! 
His headquarter now are in De 
Ga A Weste rn 
formed last year 
John A He ily 
1926 and Chicago district manage1 
ince 1941, has been moved to New 
York City as new Eastern division 
ales manager. His division include 
Virginia, Marvland, the District of 
and North 


catur division wa 


with Formica since 


Columbia, and Delaware 
eastern tate 

Thomas L. Eagen ha 
ales manager of the new 
division with 


been named 
Central 
headquarters in Cin- 
Cinnati. Included in this division are 
the tates of West Virginia, Ken 
tucky, Missouri, Kansas, and Okla- 
homa. Eagen has been with Formica 
ince 1929. Since 1951 he ha 
as Cincinnati district sale 

Eagen ha 
cinnati district ale manager by 
Loui M Strottman He 
Formica in 1930 and ha 
ales representative in New 
ince 1949 


erved 
manage! 
been succeeded as Cin 

joined 
been a 


York 


New Redwood Grades 


\ new edition of the booklet 
Standard Specifications for Grade 
of California Redwood Lumber,” 
is now effective and available from 
the California Redwood Assn., 576 
Sacramento Street, San Francisco 
11, Calif. Principal change 1s in 
nomenclature, designating the for 
mer “Number 3 Common” as “Mer 
chantable.” A new grade of “Econ- 
replaced the former grade 
further 
from number 


omy” ha 
of “Dunnage,” a 
ment of the 
grades to 
in 1946 


develop 
change 
originated 


name grades 


Study Material Handling 
Charles H. Taylor, coordinator fo 
nort course and 
Georgia Institute of Technology, At 
lanta, has announced a _ three-da 
‘Materials Handling Course.” It i 
cheduled for February 9-11, and 
open to all company personnel who 
have an interest in handling method 
The course will cover layout and 
organization of materials-handling 
equipment, selection of equipment 
tude to determine how costs can 


conference at 


be reduced 
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Magazines Push OHI; 
Dealer Kit Available 


Operation H 
ear-long, industry-w 
to make 1956 Home 
Yeal ha 


1. To encourage 


two principal ol 
more nol 


ers to improve their home 


ownel 

ervice tnat 
ment 

The campaign coordinate 
ng and promotion efforts of 
ment of the building 
nome 
dustric at both itional 
levels. The OHI seal w 
millions of dollar 
advertising. It also 


equipment ind fina 


wortn 





ime magazine 


e editorial pages of many of the 
carrying that ad 
tising 
utiful’s entire February 
example, will be tied 
on Home Improve 
Home, Collier Home 
ng Popula Mechanic 
Science Household and 


ment 


I magazine pian 

editorially. Home 

the seal on television 

1 hear the message on radio, And 
pape everywhere are plan 

f editorial feature 
the subject of home improvement 
Locally, lumbe1 


to run more 


dealer 
banks, plumb 
and heating and wiring contrac 


aving 

d loan association 
and everyone else in the indu 
will be using the seal in new 

iper advertising 

l'o facilitate 
tion the 

ovement staff ha 


concerted local pro 
Home Im 


prepared a basi 


Operation 


ertising and display kit, available 
$5.00. The kit includes newspape) 
mat and re production proot of 
eal, a decal, counter card, win 

v streamer, poster, radio and tele 
on commercials, new release 
an informational booklet. The 
as further OHI informa 

be obtained by 
Operation Home Improve 


Rockefeller Plaza, New 


vriting 





South Builds Larger Homes and More of Masonry 


The ; I oO! far 
tarted 
during the 
cording to an annu 
U. S. Department of 
$11,800 and had 1,200 


floor space, Thi 


Southe 
quarter of 
| tud 
Labor 


quare 


compared v 
national $13,700 
1,170 

The onl re 
average floor 
vith 1,210 


i 


quare teet 


ion had 

prices due he inclusio! 
ments inn them and t 
building co nly 19.2 


tart in the South had ba 


of the 


Howe I 


ern unit lz ut 


nation 


compared with 41.4% icré 
4° 
2) 


Lit 


ith 2 nationall 


pared 
Of the 256,900 one-fan 
tarted d 


non-farm house 


first quarte! n the nat 


a 
n thn ~utnern rez 


tho 

cored int ‘000 

$9 999. 21.5 $10. 000-8115 
»] Y ; 
Lo 1D 


O00 and o 
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{ 


yf 


‘tf 


nknown, 4.86‘ 


isonry in South olid brick, 3.3% 

ck facing, 23.3%: concrete block 
The South paced the nation in 

three classe 

krame construction wa 

61.5% of the 


‘ mploye d 


single family unit 


arted in the South, compared with 


South 
fac int 
19.7% 
hingle 


in the nation. In the 

of these had _ brick 

brick and wood facing; 
od facing: 11.0%, asbesto 
ng, and 1.4% had other type 
The South prefe 


window 


Vood and 


iminum frame material 
e Federal housing study showed 
tarted South 


had aluminum window frame 


the unit 


ye 


{56% had wood frames, compared 

th the national figure of 54.5% 

th wood frame and 21.1‘ with 

iminum, The North Central region 

of wood window frame 

The West led in use of 

frame (26.8%) and also in 
iminum frames (31.8%) 

In the matter of types of interior 

used, the South still use 

nel units than the 


; 


more 
other re pion 
ionally the door score were 
flush type, 84.7° 
South tand 
panel type d 0; flush type 
unknown § t The North 
region led in use of flush 


91.0% 


nel type, 9.5% 


with a core 
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Kirsten, an SPCI staff member for 
FAOVING UP fe hall 


year and a 


bee thee industry Armstrong Cork Co. . FREDERICK 


O, SCHWEIZER has been named man- 
ager of roof insulation, prefabrica- 
tion, and Formboard sales for the 
New York Wire Cloth Co. building products division in Lan- 
Sruart M. Jones has been promoted caster, Pa. Schweizer ha erved in 
of various administrative post most 





from vice-president in charge 
sale to vice-president with full recently as manager of the promo 
responsibility for all operations of tion and sales training department 
the firm’s wire products busine of the building materials operation 
He joined the company in 1940 a Succeeding Schweizer in the latter 
assistant to the sales vice-president post is Frederick W. Huffman. He 
was Armstrong’s building product 
division manager at Cleveland, 
Ohio, and has been with the firm 


Structural Clay Products Institute 
The newly-established publi 


relations department is under the 1946 

direction of W. G. Brecuer Jr., re . 

tired vice-admiral of the U. S. Navy Rudiger-Lang Co. PauL C. Rost 
The assistant director | Leonard Jr. is now sales manager in the East- 


ince 


NATIONAL HOUSING CENTER OPENS IN D. C. 


& 
Ringe el 
an a “tr _ 
an eal 


The National Housing Center home of the American building industry 

was dedicated recently. Located at 1625 L Street N. W., Washington, D. C., 
the center holds five floors of exhibits of a cross-section of building materials 
and equipment. It is dedicated to a better understanding of the housing indus- 
try on the part of both builder and buyer. It has a completely equipped library, 
press room, auditorium, and production section. The two top floors contain 
offices of the National Assn. of Home Builders. Vice-President Richard M. Nixon 


presided at the dedication ceremonies. 


ern Division for this manufacturer 
of tension screens. He supervises 
the sales of five men in 37 states 
Rose was formerly district sales 
manager for Rudiger-Lang in five 
Southeastern states 


F. C. Russell Co. WILLIAM TUCKER 
has been named president by the 
board of directors of this Cleveland, 
Ohio, firm that manufactures metal 
windows and doors. He succeeded 
Frank C. Russell, company founder, 
who will remain active in the capac- 
ity of chairman of the board. Tucker 
will act as chief executive office 


Yale and Towne Manufacturing Co. 

New general sales manager of 
the materials handling division is 
PauL R. Minicw Jr. His assistant 
will be Joseph J. Murray. Minich 
will supervise an industrial lift- 
truck sales organization that in- 
cludes eight branch sales and service 
office 


Stanley Works RODMAN W 
CHAMBERLAIN JR. and JOEL MOLCHAN 
have been appointed product line 
managers of Stanley tools and were 
transferred to the home office in 
New Britain, Conn January 1 
Chamberlain, who has represented 
Stanley tools in a northern terri- 
tory, will head sales of all measur- 
ing tool Molchan’s sales territory 
included Missouri, Kansas, Nebraska, 
and Colorado, and Wyoming before 
his promotion to manager of screw 
drivers and industrial tool 


Atlas Plywood Corp... . New chief 
of staff for this Boston firm is 
Georces L. HOuLe. This new position 
was created as a first step in the 
opening of a new staff department 
that will embody industrial engi- 
neering, personnel relation and 
corporate organization 


Skil Corp. ... The appointment of 
WILLIAM K. Downey, 31, as vice- 
president in charge of sales has been 
announced by Bolton Sullivan, presi- 
dent of this Chicago tool manufac- 
turing firm. He replaced Paul Watt: 
who was transferred to a branch 
office in San Francisco 


Penn Metal Co., Inc. ... This New 
York firm has appointed Maurice K 
3ROWN assistant general sales mana 
ger. He was with the sales depart 
ment of the U. S. Gypsum Co. before 
joining Penn Metal in 1952 


Masonite Corp. . . . CLARENCE E 
SuTTON has been named sales pro- 
motion manager for this Chicago 
hardboard manufacturer. He joined 
the firm in 1952 to edit the com- 
pany’s external house organ and rose 
to the position of assistant sales 
promotion manager in 1954. Pre- 
viously he was a free-lance writer 
on merchandising topics for business 
publications 
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New selling help forthe builders you sell! 


“LIFE-OF-BUILDING™ ( 
ow CELOTEX 


REG. U. S. PAT. OFF 


INSULATING SHEATHING 


Celotex Insulating Sheathing is so even where they can’t be seen 


strong, so effective, so durable ... we 
guarantee its performance for the en- 
tire life of the building! That’s why the 
builders you sell can use this Guaran- 


tee to help them make sales to value- 


profits, because builders can us: 
the 
and 


Guarantee to show prospects 
lars are working harder 


more for them, in sturdier, bett« 


minded home buyers. 


lated homes 


Only Celotex Insulating She 
interlocki 


WITH THIS GUARANTEE, 
YOU ACCOMPLISH TWO THINGS: 


1. You enable the builder to win his 
prospect's confidence and trust by 
demonstrating that he uses only the 
. genuine Celotex Products .. . 


is made from tough, 


Louisiana cane fibers, prot 


rot and termite att 
faster, with up to 


against dry 
Goes up 30% 


best . less waste. 


FOR COMPLETE INFORMATION, CONTACT YOUR CELOTEX WHOLESALE DISTRIBUTOR 


RB 
its double 
mage d! 


JANUARY, 1956... 


m 


DS a fy 


2. You stimulate sales, increase your 


JARANTEE 


Y 





ee 
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Celotex National Campaigns Pre-Sell 
for You in LIFE, POST, 
BETTER HOMES & GARDENS! 


Month after month in '56, you'll see 
Celotex ads that really 
America’s home-buying and remod 
eling markets .. . part of unprece 
dented national advertising cam 
paignsto pre sell prospects on 
Celotex Products. Tie in by featur 
ing genuine Celotex Insulating 
Sheathing, Insulating Interior Fin 
ishes, and other products bearing 
this famous name. Celotex is the 
brand name with nationwide prefer 
ence created by over a third of a 
century of national advertising 


work on 


Feature the Brand 
und Architects Prefer.. 


CELOT EX | 


INGULATING SHEATHING 
The Celotex Corporation 
120 S. LaSalle Street 


Chicago 3, II 


iNOS 
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You're Looking at 
Quality and Profit, 
Podnah ! 





Here’s a line of aluminum windows 
with quality and appearance that will 
please architects and builders and 
home owners in your area. Here’s 
quality that’s evident in the smooth, 
silent operation of the balanced sash 
that moves easily, but stays put; and 
aluminum backed wool pile for 
weatherstripping (the only window 
with it in this price range) means a 
housetime of trouble-free window 
satisfaction. 

Alenco Aluminum windows are 
competitive in price; the quality of 
materials and workmanship is uncon- 
ditionally guaranteed. Immediate de- 
livery of the 24 stock sizes in either 
single or double hung styles, and 3 
stock widths of picture windows, is 
made from our large, modern Hous- 
ton factory. This enables you to main- 
tain a smaller inventory and still 
handle volume sales. Expanded pro- 
duction enables ALENCO to offer 
these windows to dealers and dis- 
tributors all over America who want 
a quality window that moves fast. 

Quality-at-a-glance that lasts and 
lasts is putting Alenco in great de- 
mand by architects, builders and 
home owners all over the South and 
Southwest. And the distinctive Alenco 
sticker on each window quickly iden- 
tifies this quality window on the job 
to help increase your sales. Call or 
write us today for further details and 
catalog. 








ee 




















ALENCO. 


ALBRITTON ENGINEERING CORPORATION 
2501 WROXTON RD. 6 HOUSTON 5, TEXAS 
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WATCH FOR 
NEWS OF THE 
EFFECTIVE DATE, 
AND YOUR 

FREE COPY OF THE 
NEW GRADING 
RULES WHICH WILL 
BE MAILED TO YOU 


JANUARY, 1956 


ANNOUNCING 


NEW NAMBES* FOR 
WEST COAST 
LUMBER GRADES 


Douglas Fir +» West Coast Hemlock « Western Red Sitka Spruce 


* 


Applies to Boards, 
Dimension and 


Timbers 


WEST COAST 
LUMBERMEN’S ASSOCIATION 


1410 S. W. MORRISON, PORTLAND 5, OREGON 
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“EVERYTHING HINGES ON HACER /.” 


C. Hager & Sons Hinge Mfg. Co. + 139 Victor Street + St. Louis 4, Mo. 
Founded 1849—Every Hager Hinge Swings on 100 Years of Experience 
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* The production of redwood is 
limited. Out of every 35 or 40 
pleces of lumber produced in the 
United States, only 1 piece is red 
wood. Accordingly, the responsible 


redwood manufacturers would like 
redwood used only where 
where it will do a 


to see 
it is needed 
better job 
For the benefit of all concerned, 
redwood should be energetically 
promoted only for 
where it will do a better job and 


those place 


just as energetically opposed for 
those places where it will not do 
a better job. I am going to point 
out some of the places where red 
wood will do a better job where 
architects and builders can use red 
wood in their plans and in thei 
buildings to their advantage and 
profit, and to the advantage and 
profit of their clients and custo- 
mers. The information I am about 
to give you should be known by 
every dealer who sells redwood, so 
that he can do a more informed 


job of selling redwood to his cus 


A major use of redwood lumber is in 
the construction of long-life cooling 
towers. At top is one in use at a home 
in sanny Texas. Redwood also is 
speeified for garden fences and shel 
ters like those shown on our cover 
this month. The basket-weave fence 
adds beauty as well as seclusion to 
the outdoor living area. In the Farrar- 
Maidhof house at Hillsboro Beach, 
Fla., redwood exterior bevel siding is 
handsomely used as seen at right. The 
narrow siding lines pick up pattern of 
window jalousies above. Redwood- 
fenced carport deck provides attrac- 
and entrance. 


tive view 





No. 1 in series 
on sale and use of 
Lumber Species 


tomer’ benefit and to hi 
profit 

The first place to use redvy 
is where you want a wood tl) 
will not rot or decay. If you 
going to put wood into the grou 
or on the ground or any pl 


where it will get damp o1 


* Though this article by John Ren 
deals primarily with redwood lum 


ber, it touches upon the performance 
and characteristics of other species 


also. He explains the specification 
installation, and finishing of red 
wood for principal uses. Reno 

utilization director of the Pacifix 
Lumber Company and has served a: 
wood utilization engineer for both 
the National Lumber Manufacturer: 
Assn. and the Florida-Louisiana Cy 
press Co. He is co-author of the 
Reno-Kukachka wood identification 
chart. 







Use Redwood 


By John Reno* 
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redwood 


that is the place to use 

An outstanding example in in 
lustry is in cooling towers, large 
ind small that is a tough job 
for any material, what with wate: 
vith chemicals in it, dropping ove! 
the parts most of the time. More 
edwood is used in cooling towe 
than all other woods put together 
This is also true of greenhouse 
construction. And there is more 
edwood used in tanks and vat 
Also, there is 
iding 

These are just a few of the 


more used in house 


places where redwood has received 


outstanding acceptance because it 


has been so successful in standing 


There 


ip against rot and decay 
















































Recommended Practices for Buying Redwood 


Here are some important safeguards and recommendations 
that the author, John Reno, says should be followed when 
buying redwood or other species for certain of the building 
items: 

1. Bevel siding should be bought in vertical grain only. 
This is a “must” if slivering, grain loosening, shelling back, 
ete., are to be avoided and if good painting results are to 
be had. 

2. If desired, the rough or sawn face of bevel siding can 

be turned to the outside for a natural finish, giving a fine 
rustic appearance, 
3. On your orders for flat-grain rustic or drop siding, 
V-joint combed-grain paneling, flat-grain flooring, or any 
pattern item, you should write on your order, “The pattern 
or paint side must be run on the ‘bark’ side of each piece.” 
This will save you many complaints from your customers. 

1. Random-width siding, both bevel and drop siding, as 
well as vertical boards, can be used in a prescribed rotation 
to give a different and attractive appearance. 

5. Insist that your siding and exterior finish have a mois- 
ture content between 9 and 14%. 

6. Insist that your interior paneling and finish have a 
moisture content between 8 and 12%. 

7. When buying S48 finish, specify that the edges be 
eased. This helps prevent splintering to a tremendous extent. 


%. Sell aluminum or galvanized nails for exterior work. 























are 101 places on the farm, in 
the city home, in the mill and 
factory, where we should use a 
wood that will not rot or decay 
On page 42 of the Wood Hand- 
book (the government bible on 
wood, published by the U. S. De 
partment of Agriculture) a table 
lists woods as to their ability to 
tand up against rot and decay 
Only three building woods are 
shown as being able to do thi 
without receiving some special 
kind of treatment. These three 
woods are California redwood, 
cedar, and tidewater red cypress 
All other building woods have to 
be treated with creosote, chlori- 
nated phenols, copper naphthanate, 
or some other such preservative 
before they can stand up against 
decay like the untreated redwood 
cedar, and tidewater red cypre 

When ordering one of these three 
naturally durable woods for a 
decay job, be sure to specify the 
heartwood because it is the heart 
wood which is naturally durable 
in redwood, cedar, and tidewater 
red cypress 

The sapwood of any wood decay 
very easily if it is permitted to 
get damp or wet and it is when 
the moisture content will be above 
20% that we need to be so care 
ful like this about decay. There 
is no such a thing as dry rot and 
we should quit using that term 
The wood may be dry and rotten 
when we see it, but you can be 
ure the moisture content was 
above 20° when the decay occu! 
red. Any time you use wood where 
it will remain dry; that is, where 
the moisture content will be 20% 
or less, no wood will decay 
not even the sapwood of any wood 


Painting and Decay 


This might be a good time to 
point out that painting wood doe 
not protect it against decay. We 
paint a house for two reason 
first, because we think it make 
the house look pretty; and, sec 
ond, to help protect the wood 
against weathering 

(See USE REDWOOD page 77) 


A California house designer included 
redwood  tongue-and-groove — vertical 
interior siding in his own home, as 
seen here. The modern home design 
extends living to include the outdoors. 
Sliding glass doors provide ready ae- 


cess to patio and garden. 
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Builders and Home- Owners 


Go for Aluminum Thresholds 


* The key to lower homebuilding 
costs and larger profits for builder: 
lies increasingly in methods of low 
ering labor costs. Aluminum thres 
holds not only save the builde 
time but add a note of long-lasting 
quality to the homes in which they 
are used 

Building material dealers usual 
ly concentrate so much on selling 
larger items that they overlook the 
opportunities provided by such a 
product for bigger profits 

Typical of what can be done with 
threshold sales is the case of the 
Bethesda Builders Supply Com 
pany. Thi: 3ethesda, Maryland 
firm boosted its aluminum thres 
hold unit sales by 500 per cent in 


three month 

And the sales outlook ahead ap 
pears to be steadily upward, accord 
ing to Charles J. Connolly, who 
ays that “this labor-saving unit 
has caught on with the big project 


builders for its excellent features 
Another advantage for the deal 
ris that aluminum thresholds are 
easy to stock and handle. Usually 
four inches wide, and one-half inch 
high, they come in lengths of up to 
15 feet drilled or undrilled, or in 
tandard door sizes with counte1 
unk holes and matching screw 
Lead expansion shields add to the thresholds are made to accor 1 the outswing style. Both type 
efficiency of some brands date living room carpeting cut door installation costs by elimi 
Most metal thresholds are made extra-deep pile iting the door-bottom hook strip 
with a tough vinyl insert that a Metal thresholds come in here is just one piece to install 
ures a snug, positive contact that types: the dual purpose mods th nothing to nail to the door 
keeps out drafts and dust. Some inswinging and outswinging d "he ecret of the high-profit 
Jume made by the Bethesda 
suilder Supply Company with 
iminum thresholds lies in their 
Personnel of the ymotion and advertising. Sale 
Bethesda Builder en have called on builder 
Supply Compan irect-mail pieces prepared by the 


demonstrate the ef anufacturer went out to 700 pet 
fectiveness of an 

sluminum threshold 'R owroom display of the fa 
der the store’s front et-up is used in demonstrat 
door. Above, Charles to customers the durability and 
J. Connolly explain ffectiveness of this threshold unit 
how easily the thre» id also in teaching customers how 


hold is installed. At to install it. An aluminum thre 
left, he makes a tic nts 
in sale by showing 


installed in the outside door 
f the display room 

customer easy instal 

Our four salesmen have taken 
stripping. This Mar typical old-style threshold as well 


land firm boosted the new aluminum one with 


lation of weather 


threshold sales 500 hem to call on customers,” said 


per cent in 90 da ee METAL THRESHOLDS page 56) 
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This Economical Plan Has Many ‘ Extras” 


* This 1,271-square-foot house ha: part 
many features usually found only 
three bed 
rooms, private half bath for the 


in much larger home 


master bedroom, entry, extensive 


storage space, and space for eating torage 


either in the kitchen or in a sepa 
rate dining room 

The large picture window in the 
living room also provides a view 
of the outside from the dining 
room. The window gives the 18 to 
foot living room a feeling of even 


greater spaciousness. The living 


room and dining room are sepa home 
rated only by two planter boxe: units 
This house plan by Small Home 
Service of Atlanta is sealed Editor, SOUTHERN BI ILDING 


increasing the entertaining area 


when necessary Plan 


A door i provided between the for 


dining room and one bedroom for lengths 


two reason when the 
bedroom is used for a 
children’s room, a moth 
er in the kitchen has a 
clear view into. that 
room and can reach it 
quickly; this door also 
permit children with 


the house without going 


rangement. Other windows in the 
are standard double-hung 


economical use of lumber 


The roof over-hang over a walk- 


through the living room way in front of the living room 

The carport space is not includ 
ed in the 1,271 square feet named 
for the floor plan. The carport and front door for rainy weather. 
room at back contain 
about 275 square feet. The storage air type of heating, with a hori- 
room behind could serve as a laun 
dry or utility area. joists under the house 

Windows on the front of the 
sleeping area are high enough up 
provide privacy and accom 
modate 


keeps out direct sunlight in sum- 
mer and offers protection over the 


The plan calls for perimeter hot- 


zontal central unit slung from floor 





any sort of furniture a1 Plans in this series can be ob- 


tained for $10 for the first set, 
$5 for the second set, or five sets 
with specifications and material 


lists for $25. Write Home Plans 


SUPPLIES, 806 Peachtree Street, 
N. E., Atlanta 5, Ga. 





dirty feet to reach any 
STORAGE 


CAR PORTE 


fir O A 20-0 


KITCHEN e-o'xi-«6 
6-Oxi-6" 





LIVING ROOM 
1-6 x 16 
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Nine Problems Facing 
Retail Lumber Dealers 


* I am going to risk telling you 
ome things that you may not 
greatly enjoy hearing ke See 
reason I am going to tell you these 
things is because I honestly believe 
you lumber dealers need to know 
them, or at least you need to know 
them as my associates and I see 
them 

You see, my company has been 
making an intensive study of lum- 
ber marketing for the past six 
months or more. And, if I may 
define “marketing” for you, I 
would say that it concerns the 
movement of goods from raw 
material to the ultimate user of 
the finished product. In the case 
of lumber, it covers everything 
from forestry to nailing a piece of 
heathing on a house under con- 
struction 

During the course of this study 
we explored every known source 
of information. In addition, we 
talked to over 500 architects; more 
than 500 builders; over 500 retail 
lumber dealers; more than 200 
recent home buyers; hundreds of 
awmill operators and many, 
many others 

We have learned some thing 
What is more is that we have 
learned some things which make 
us believe that the retail lumber 
dealer is today in a very danger- 
ous position. In fact, we can only 
regard it as an alarming position 
You see, the nature of our work 
i uch that we must look at any 
busine 
range viewpoint. And our bird’s- 
eye view plus our ability to 


ituation from a long- 


compare an entire industry, from 
this topside view enables u 
ometimes, to see things ahead of 
the man who is busy sawing wood 
in his own individual busines 
The things I am going to speak of 
are of just that nature thing 
we see on the horizon ahead 
Some of these are known to all 
of you, I am sure. But I am very 
much afraid that you may be 
thinking of them as just temporary 
irritations and annoyances—thing 
that will soon pass away. Gentle- 


By G. C. Mossman 


men, let me assure you that 
I am talking about are not 
everyday “headaches” of bu 
Businessmen are paid for ha 
these “headaches.” If they wer 
we'd all be clerk paid 
salaries of clerks and lil 
all be working for the governme 
No, I promise you I am not 
to talk about minor headac} 
The things I speak of could a 
ally put most of you out of | 
ness if they are not dealt 
promptly and effectively. And 
in case you think I am exagg: 
ing just let me quickly 
out a few economic facts of 
In the extremely compli 
American system of ma 
chandise distribution, every 
unit of the distribution chai: 
whether manufacture: v} 
sale! . or retailer exist 
because and only so long 
as he performs an economu 
tion. In other words, ever 
person who touches goods mo 
toward the ultimate con 
must render some service to 
body, in order to earn h 
Furthermore, he must con 
this “somebody’ sell hit 
that he is rendering thi el 
When any merchant, at any 
fails at either one of these fu 
mental task he simply gos 


of busine 


Now, let’s look at the retail 
lumber business. Is it in danger 
if committing economic suicide? 
Gentlemen, I’m afraid it easily 
could be. Why? Well, as we see 
it, you are faced with a number 
of situations and problems which 
threaten to take away your reason 
for existence your justification 
for being in business, you might 
ay These things can drain 
our life blood away, before you 
know it. Here they are 


1. Mills selling direct to builders 

or through commission men (to 
builders). 

Whatever reasons you may have 
in your own minds for this very 
improper practice, the only one, 
basic, reason which satisfies me 
as a trained observer—is that the 
retailer has failed to sell either 
the mill or the builder on the value 
of the service which he can—-and 
hould—render (and which only 
the retailer can render). This, to 
me, is plainly and simply a failure 
by the retailer to perform a vital 
part of his economic function, as 
defined earlier. 


2. Mills delivering lumber which 
is below grade or graded far 
too low ‘on’ grade. 

The retailer must eventually 
take the rap for this yet he 
has so far failed to “sell” the mills 
on his viewpoint; nor enforce his 
necessary standards of quality on 
them. Instead, he cheerfully passes 
below-grade lumber along to his 
customers, happy in the _ belief 
that the day of retribution will 
never come, But it will come, be- 
lieve me and the retailer will 
be the first to feel it 


3. Builders dropping grades on 
specifications (using No. 4, when 
No. 2 is specified, etc.). 

Here, again, the retailer holds 
the bag whether he knows it 
or not. Some builders cannot be 

(See NINE PROBLEMS page 64) 





* Jerry Mossman is an account executive with Tracy- 


Locke Co., Ine., Southwestern advertising agency. This 


article is based on a speech he made recently before 


the Retail Lumber Dealers 


Assn. of Houston. His firm 


is the advertising agency for the Southern Pine Assn. 


and several major lumber manufacturers. He has had 


26 years’ experience in sales management, marketing, 


and advertising. The problems outlined in this article 


confront practically all lumber dealers. 
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Sawdusty's Editorial-Type Ads 
Used hy Kentucky Lumber Dealer 


* More of an advertising man than 
a salesman, Sawdusty is the key 
figure in a unique advertising pro 
gram launched last spring by the 
B. J. Johnson and Son: Company 
of Louisville, Kentucky 

Artfully personalized and hu 
morously drawn from an assort 
ment of wooden pieces, Sawdusty 
enlivens a single-column, 14-inch 
editorial - type advertisement on 
the building features page of the 
Louisville Courier - Journal each 
Sunday 

Headed “B. J. Johnson’s Saw 
dust and Shavings by Sawdusty,’ 
each ad is a chatty combination of 
humor and “low pressure” selling 
talk illustrated with a couple of 
ales point The column repro 
duced at right, for example, in 
addition to the sketch and copy on 
remodeling with new kitchen 
cabinet showed a home with cop: 
on the use of Johnson qualit 
materials to keep one’s home in at 
tractive comfortable condition 
(The latter had to be cut out of 
the ad reproduction due to it 
length.) 

This advertising is conceived 
und written by Charles W. John 
on Jr., who succeeded his father 
in ‘54 as president of the 34-year 
old B. J. Johnson and Sons Co. It 
is based on a company publication 
that young Johnson, who is known 

Burl, produced for the firm a 
a high school student before World 
War II. He was graduated in 
journalism at Marquette Universi 
ty after war service and then 
erved as a United Pre writer 
and Louisville radio newscaste! 
He continue to write for the 
Record, a Catholic newspaper for 
which he worked as an editor be 
fore joining the family firm 

“Sawdust and Shavings” cost 
the Johnson firm over $4,000 a 
vear, but provides weekly ex 
posure of the Johnson name and 
message to a large trading area in 
Kentucky and southern Indiana 
It has received commendation 
from the Better Busine Bureau 
and many custome! and othe 
merchants 

The column last July 3 paid 


24 


tribute to Uncle Sam on his 179th 
birthday Other purely institu 
tional pieces are run on appro 
priate occasions. Johnson runs an 
occasional display ad on _ specific 
products or services on Sunday 
but no prices are quoted 

“This is frankly an institutional 
long-range type of advertising 
which we think is particularly 
well adapted to a company like 
out explains Johnson. “It ji 
building an increasingly large re 
tail and consumer trade 

“Advertising of this kind can 
not be pin-pointed to specific 
promotions, which is the reason 
why we supplement it with a cer 
tain amount of display advertisins 
with a heavier selling content. But 
it is creating for us in the mind of 
the consumer a special identity 
and a special kind of friendly ap 
peal. These are direct routes to 
instilling the confidence in the 
upplier that the retail buyer need 
and wants to feel.” 

The trade symbol Sawdusty now 
also is used by this dealer on 
matchbook covers. Johnson hold 
that such a symbol produces the 
pecial recognition that “just an 
other dealer” doesn’t get 


$25,000 Home Contest 


Details of the 1956 home improve- 
ment contest of Better Homes & 
Gardens are announced in the Janu- 
ary issue of that magazine. A total 
of $25,000 in prizes will be awarded 
in the contest, which will run 
throughout 1956 

The contest is divided into four 
divisions to attract home-owner: 
engaging in all types of home im- 
provement exteriors, space addi- 
tions to a house, kitchen-utility 
areas, and all other interior im- 
provements 

Lumber and building supply deal- 
ers are encouraged to tie in with 
the contest. A special contest offers 
$1,000 in dealer cash prizes for 
window displays and ad tie-ins. A 
contest promotion kit is available 
from Better Homes & Gardens, De 
Moines 3, lowa 
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B. J. JOHNSON’S 
SAWDUST 


& SHAVINGS 
by Sewdusty 


FELLOW was telling us 
his young son Called 
him from camp one night, 
all excited, to tell him he 
had gotten the leading 
part in a play the kids 
were putting on about 
health. 

“That's 
great,” the 
proud fa- 
ther beam- 
ed. “Are 

syyou going 
to be the 
doctor?” 

“S h ucks 
no,” Junior 


YOU CAN’T BEAT 
LUMBER for  build- 
ing . . . remodeling 
. . . for every do-it- 
yourself job, And 
when you think of 
lumber think of 
JOHNSON’S. Our 
trucks are ready to 
bring the forest right 
to your door. 


OOKING FOR RE- 
4 MODELING IDEAS? 
Then, why not try JOHN- 
SON’S REMODELING 
SERVICE. 

JOHNSON’S will help 
you with all your home 











improvements from the 
idea stage to the finished 
product, and guarantee a 


you need to keep the old 
homestead your pride and 
joy. 


LOUISVILLE’'S PROGRESSIVE 
LUMBER DEALER’ 
Now Celebrating Our 
35th ANNIVERSARY 


end SONS CO, #120 
1735 Berry Bivd. FR 2681 





“Such simple items as door 
knobs and hinges, springs, bolts 
the 1,001 items that anyone with 
a little mechanical skill can install 

Texas Dealer Takes 3 Steps can be readily sold through 
elf-service. We put them out on 
vaist-high island displays with the 
tops divided into numerous com 


to Do-It-Yourself Sales partments — andthe custome 
gladly wait on themselve 


‘They bring these to the cash 
er’s counter near the door, where 
the items are packaged and change 

made. Most of these small sales 
ire for cash 

* Catering to the Do-It-Yourself man and Do-It-Yourself cl “Other items must be explained 
trade intensively proving highly customers | Hand tools, for example. We place 
profitable to the City Lumber! 1. Adopt self-service for | these in wall cases or on wall 
Company in San Antonio, Texas items that any customer can select display boards where the custome) 
Manager Charles Everling esti for himself can see and compare a number! 
mates that 20 per cent of hi 2. Use visual selling on ott of imilar item The salesmen 
yard’ ales volume and 25 pet items but do not expect it isually helps the customer make 
cent of its profits during the past take the place of your salesm« a final choice 
12 months came from. so-called They must be present to ad “Visual selling helps market 
Do-It-Yourself trade customer and to close ! uch merchandise but the salesman 
“Do-It-Yourself business give ales profitabl can not be dispensed with. He | 
the building supply dealer two 3. Be prepared to demonstrat needed to give advice if not 
barrels to hi hotgun instead of home power tools and others that ndeed, to complete the sale. So 
one,” Everling points out. “Where customers may not fully hand tools and some materials on 
he formerly dealt only with con tand display are semi-self-serviced in 
tractor and mechanics, he can Explaining these merchand our store 
build up a nice secondary line of methods further, Fverling Vid Other items must be demon 
business with a line of Do-It-You There are two kinds of product trated Particularly home powe 
elf items ranging from a box of demanded by those who would d tool We put them on a display 
assorted nails to a home powe1 thing themselve There board in front of the store. A 
hop imple items that need not be bench in front is used by our sale 
“True one barrel of the gun may explained (See DO-IT-YOURSELF page 82) 
be an elephant gun and remain 
that way Perhaps it should for 
the homebuilding trade is our 
mainstay Sut a 20-gauve barrel Located up front in the store of the City Lumber Company, San An- 
can also come in mighty handy in tonio, Tex., the Do-Ht-Yourself electric tool display stops many shoppers. 
replenishing the larde Manager Charles Everling and other salesmen are trained to demon 
Dealer Everling’s formula for strate the tools, Below at left, Everling shows how an attachment makes 
uccess in serving the home handy a powerful planer out of the electric router, At right, Everling demon 


strates a portable electric sander, 


ee 


6 San 


a i 
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<O5= YOU AND THE LAW 


By ARTHUR L. H. STREET, Veteran Lawyer 








Lien and Land-Seller 


If a supplier furnishe 
of large value for improvement of 
land with expectation of being se 
cured in payment through enforce 
ment of a materialman lien, the 
circumstances are apt to suggest that 
he look into the title to the land 

A late decision by the Florida 
Supreme Court dealt with the que 
tion whether the interest of a seller 
of land under a contract for deed wa 
subject to a lien on account of 
materials furnished the purchaser 
It was decided that because the seller 
had required the purchaser to build 
cabins on the property, for the bene 
fit of his adjacent property, the sel 
ler’s title on reclaiming the land for 
non-payment of the 
was subject to the liens of material 
men who furnished the materials for 
the cabin (Tremont Co. wv. H. A, 
Paasche, 81 So. 2d 489.) 

The court quoted from a legal 
treatise a statement that, “as a gen 
eral rule, where the contract of pur 
chase expressly require 
the purchaser to erect certain build 
ings or make certain improvements, 
the interest of the vendor become: 
subject to the lien of person 
furnishing labor and materials for 
the buildings or improvements, even 
though the vendee forfeits his con 
tract, it being considered that the 
vendor consents to the improvement 
or makes the vendee his agent.” 


material 


contract price 


or obligate 


egal Picketing of Job 


Material suppliers will be inter 
ested in a recent decision by the 
Arkansas Supreme Court which in 
directly affected dealer 

The general contractor on a subur 
ban housing project in Little Rock 
sublet electrical work on six job: 
to a firm that employed non-union 
labor, Because the general contrac 
tor would not break that subcontract, 
an electrical worker * union pi keted 
the entire project, which covered 
190 acre The result was to stop 
delivery of concrete, lumber, doors, 
etc., to 75 house jobs of the general 
contractor 

Upholding an injunction against 
the picketing, the Supreme Court 
said in the case of International 
Brotherhood of Electrica! Workers 
Local Union No, 295, v. Broadmoor 
Builders, Inc., 280 S. W. 2d 898 

“If appellant” the union 
‘could legally picket all the streets 
leading into Broadmoor because 
there were six houses under con 
struction therein where there were 


26 


electrical workers, then, by the same 
token, the appellant could picket all 
of the highways leading into Little 
Rock because the Price-Fewell Co 
(the electrical subcontractor) had six 
jobs in the city on which no member 
of appellant union was employed, 
and on which jobs the wages paid 
were below the union scale. The 
picketing by appellant should have 
been confined to the jobs on which 
Price-Fewell Co. was working 
provided the matters between Price 
Fewell Co. and the union were at 
the picketing stage—and not to the 
entire addition of 190 acres on which 
were under construction 75 other 
houses in no way connected with the 
kind of work desired to be performed 
by appellant union. We therefore 
conclude that the appellant’s picket 
ing was unlawful under the fact 
in this case.”’ 


Two Georgia Lien Angles 


In a suit to enforce a material 
man’s lien, the Georgia Court of 
Appeals decided that under the lien 
law of that state 

1. Where a contractor to whom 
materials were furnished and used 
by him abandoned the job, the 
owner could not wholly defeat the 
materialman’s lien by showing that 
the estimated cost of completing 
the work would exceed the price 
for which the abandoning contrac 
tor had agreed to do the work 

2. It was immaterial that the own- 
er had told the materialman that 
she would not be responsible for 
materials furnished the contractor 

The most important passages in 
the court’s opinion in this case 
(Roberts v. Georgia Southern Sup- 
ply Co., 88 S. E. 2d 554) are 

“The undisputed facts in this case 
show that the lien” became effective 
against “this real estate unless pre 
vented under the (statutory) proviso 
above quoted, ‘that in no event shall 
the aggregate amount of liens set 
up hereby exceed the contract price 
of the improvements made.’ It i 
evident that the contract price fixe: 
the total liability of the owner: 
rather than the liability of the own 
er to the contractor under the con- 
tract 

“For instance, although the owner 
had paid the contractor the entire 
contract price, this would provide 
no defense to the ‘lien suit’ unle 
the owner further showed that 
the affidavit of the contractor had 


been obtained, or that the money 
had in fact been used for payment 
of labor and material] * * Also 
where the contractor abandons the 
contract before the work is com 
* * * there would be m 
hability of the owner to the contrac- 


tor wth 


pleted 


“However, this dos not relieve 
the owner from liability to one fur- 
nishing material to the 
contractor * * for the reason 
that the lien” took effect “in favor 
of the mechank 


labor or 


laborer, or mate- 
rialman up to, but not in exce of 
Whe re a cone 
contract, and 


the contract price 
tractor abandons hi 
the owner in order to obtain it 
completion engages others to fur- 
nish material and labor, the cost 
thereof may be applied by the own- 
er up to the contract 
against the lien 

“Here the undisputed « 
that the plaintiff materialman fur- 
nished the material in substantial 
compliance with his contract with 
the contractor, that the material wa 
premis¢ that the 
amount claimed i le than the 


price, a 


vidence | 


used on the 


unpaid balance of the contract price 
and that no lien” has taken effect 
for completing the contract. While 
the evidence would have authorized 
the jury to find that the contract 
was not completed, and that the 
work actually done was unsatisfac- 
tory, uch a finding would have 
benefited the owner nothing, her 
liability being fixed by the contract 
price in tead of her liability to the 
contractor 


N. C. Sales Taxes 


Under the North Carolina sale 
tax law pre-cast concrete epti 
tanks and component parts are to 
be regarded as “building material 
and as such are subject to sales tax 
when sold at retail in the state for 
installation there. So decided the 
North Carolina Supreme Court re 
cently in the case of 
Hale, Inc., v. Shaw, Comm 
Revenue, 87 S. E. 2d 909 

The court said that sales taxes are 
against the eller for the 
privilege of engaging in busines 


Robinson & 


wner of 


imposed 


and that use taxes are imposed upon 
out-of-state purchase excepting 
those pecially exempted, so as to 
make them subject to the same taxe 
as are’ retail sales in the state. Other- 

e, out-of-state purchase would 

encouraged with a view to escap 
ing local sales taxe: 

The court mentioned its earlie 
decision in the case of Atlas Supply 
Co. v. Maxwell, 212 N. C. 624, 194 
S. E. 117, where it was decided that 
the North Carolina three-per-cent 
ale tax wa properly assessed 
against the seller of plumbing and 
materials and supplies to 
for installation in build- 


heating 
contractors 


ings 
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Exterior Displays Speed 
Panel and Roofing Sales 


* In order to demonstrate t: ake up their minds on exterior 


mers the appearance of inst olor scheme: 

roofing shingles in broad da \ roofing shingle display of thi: 
the Rucker Lumber Com, pe also saves the company’s pet 

Arlington, Virginia, designed mnnel from having to carry shingle 
put up an overhang 40 feet imples to a source of natural light 


and six feet wide along the how how the colors appear out 


hed. It display even diff de 
colors of shingle they ) On the underside of this shed 


a house roof erhang, a variety of woods suit 


A customer can stand 
t 


ble for porch ceilings or rooms 1 
distance of several fee played. They include V-joint 
ize the effect on a clear ellow pine, V-joint clear pine 
take wea ound joint knotty pine, V-joint 
edwood, knotty pine in pickwick 
(See OUTSIDE DISPLAYS page 69) 


the various color , 
and which ones retain thei 


nal color often help 


An overhang made of various colors of fiberglass-rein- 
forced translucent plastic panels serves two purposes at the 
Rucker Lumber Company in Arlington, Va. It lets customers 
see how this material appears with natural light streaming 
through and it offers protection from rain for a walkway 
to the lumber shed. Below, various colors of roofing are 
used on another overhang over the lumber shed. Under 


neath this overhang are samples of various porch ceilings 


A “bargain shed” was added outside 
to house odds and ends that “sell 
themselves” to customers. Bins of 
various sizes hold all price-marked 
merchandise neatly. Customers bring 


their buys into store to close sales. 

















Folding Stairways, Ladders. 

1 of helpful materi 
qt ’ 1 I 
rOldin ti 

all We and foldin 

ide 

itt 

ind ni 

Irie Dept 

Part Mline 
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12-1. Folding Stairways. Precision 
and Simplex folding attic stairway 
are presented in a colorful brochure 
Both models are pictured and sale: 
points given. Precision Parts Corp 
Dept. SBS, 400 North First Street 
Na hville 7, Tenn 


12-2. Humidity in Homes. Reprint 
are available of two articles by John 
Reno, nationally-known authority on 
lumber product use covering “Get 
ting Humidity Out of the Home” and 
“Who Knows a Good Vapor Baa 
rier?” Pacific Lumber Co., Dept. SBS 
35 East Wacker Drive, Chicago 1, Il] 


12-3. Incinerators. Donley incinera 
tors for home apartments, institu 
tions, commercial buildings, and in 
dustrial plants are shown in a new 
catalog. Complete technical data } 
viven for each type. It covers flue 
fed, floor-fed, garden, and prefabri 
cated steel models. Donley Brother 
Co,, Dept. SBS, 13932 Miles Avenue 
Cleveland 5, Ohio 


12-4, Weatherstrip and Sash Balance. 
Zepgers Dura-seal combination metal 
weatherstrip and sash balance is ex 
plained in a consumer brochure and 
in a two-color piece for direct-mail 
and envelope stuffing. Both tell how 
Dura-seal save money in winter 
heating or summer air-conditioning 
and how easy it is to install. Zeger 

Inc., Dept. SBS, 8090 South Chicago 
Avenue, Chicago 17, Tl 


12-5. Tension Screens. New ale 
manual gives the dealer ammunition 
with which to sell screen It outline 
22 reason for using Tension-tite 
tension screens and shows photo 
yraphs of a dealer making a sale 
with his explanation to the customer 
Rudiger-Lang Co., Dept. SBS. Inter 
national Trade Mart, New Orlean 


12, La 


12-6. Lumber Packaging. “How to 
Protect Lumber with Waterproof 
Paper for Shipment and Storage!” 
is a booklet explaining methods and 
advantage of protecting lumber 
with paper for shipping, storage, and 
ale It includes a section on pack 

aging by the dealer, when lumber | 

received from a boxcar. American 
Sisalkraft Corp., Dept. SBS, Attle 

boro, Ma 


11-1. Aluminum Windows. Colorful! 
brochures describe feature pecifi 
cation detail and suggested in 
tallations of Ware awning, Econ-O 
Ware, and Econ-O-Wall awning win 
dow monumental awning Ware 

Tite jalousie; casement projected 
vindoy Ware Laboratori Ine 

Dept. SBS, P. O. Box 37, Riverside 
Station, Miami, Fla 

11-3. Mortar Cement. “Facts and 
Tables for the User of Mortar Ce 
ment is a booklet covering Penn 
Dixie products and uses. Much help 
ful data for buyers of cement are 
offered, including ratios for mixing 
mortar, and estimating guide Penn 
Dixie Cement Corp., Dept. SBS, 60 
Fast 42nd Street, New York 17, N. Y 
10-1, Panel Window Unit. The Zuber! 
Beauti-Vue pane! window unit is de 
cribed in a two-color folder 
Sketches show how this ponderosa 
pine, toxic-treated unit can be used 
ingly, in groups, in ribbons, in 
tacks, and with other units to form 
iny desired style of fenestration 
The folder also gives the sales ad 
vantages of the Dixon Weather-Lok 
double-hung units. Zuber Lumber 
Co., Dept. SBS, P. O. Box 964, At 
lanta 1, Ga 


10-2. Plywood Paneling. ‘Harbor 
Plywoods for Homes Give More Val 
ue Inside, Outside” is a con 
umer brochure with photographs of 
installations of Harborite lapped sid 
ing, grooved panels, smooth panels, 
and Super Harbord select cabinet 
panels. Copy tells why Harbor ply 
wood is superior, A consumer folder 
hows installations of Harborwave 
brushed plywood for paneling and 
cabinets. Harbor Plywood Corp., 
Dept. SBS, Box 940, Aberdeen, Wash 


10-3. Steel Garage Doors. Two de 
scriptive sheets tell about the manu 
facturer’s sales aids to the “author 
ized dealer” and to the “distributor’ 
for Stanley steel garage doors. Both 
describe newspaper ad mats, product 
literature, counter displays, adver 
tisement reprints, and the manufac 
turer’s own advertising schedule 
Southern States Iron Roofing Co., 
Dept. SBS, Savannah, Ga 


9-1. Aluminum Windows. Alenco alu 
minum windows with either a fixed 
upper sash or double-hung sash are 
described in a brochure. Complete 
specifications and selling points are 
given. Photographs show attractive 
installations. Albritton Engineering 
Corp., Dept. SBS, 2501 Weentox 
Road, Houston 5, Tex 


9-2. Shower Enclosures. Gulfspray 
hower doors and enclosures are 
shown in a colorful catalog. Fourteen 
different enclosures are shown, for 


stalls, square tubs, conventional tubs, 
and built-up tubs. Also shown are 
patterns and carved designs available 
in glass. Binswanger and Co., Dept 
SBS, 207 North Main Street, Hous 
ton, Tex 

8-2. Pipe Installation. “Tips for In 
talling Orangeburg Pipe and Fit 
tings” gives information on problem: 
encountered in various types of soil 
and lists six tips on trenching and 
backfilling. It show how Orange 
burg fiber pipe is easily sawed to 
fit. Orangeburg Manufacturing Co 
Inc., Dept SBS. Orangeburg. N. Y 


8-3. Asphalt Roofing Materials. Fou 
page catalog insert gives complete 
specifications, descriptions of uses 
and directions for using both cold and 
hot applications. It covers asphalt 
roofing and coating, plastic cement, 
primer, cements. and asphalt metal 
coatings. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Arkansas 


7-1. Galvanized Attic Louvers. Louy 
R-Pak attic ventilating louvers are 
described in a new catalog sheet. It 
lists more than 30 sizes and pitche 
to fit any installation need. Made of 
galvanized steel, they have 8 x & 
mesh screen wire attached to the 
back. Louv-R-Pak, Inc., Dept. SBS, 
P. O. Box 1841, Fort Worth 1, Tex 


7-4. Wallboards. Literature is offered 
describing Plastergon’s complete 
lines of laminated fiber wallboards, 
along with Lockaire Paintcote interi 
or and Asphalic sheathing insulating 
boards. Free samples offered. Plas 
tergon Wall Board Co., Dept. SBS, 
Station B, Buffalo 7, N. Y 


7-5. Concealed Sash Balance. The 
Hidalift concealed sash balance for 
double-hung windows is fully de 
scribed in a two-color brochure 
Sketches show how the home-owner 
can install his own with only three 
screws. Turner and Seymour Manu 
facturing Co., Dept. SBS, Torring 
ton, Conn 


6-1. Plastic Tileboard. New color 
chart shows AFCO prefinished wall 
panels in 11 decorator colors. The 
panels have trimmed edges to permit 
easier installation and perfect fit 
Free spreaders are attached to water 
proof cement. Moulding catalog 
shows “chromodized” mouldings that 
will not rub off black. A and F Tile- 
board Co., Inc., Dept. SBS, P. O. Box 
4085, Alexandria, La 


6-2. Window Sash Balances. Ful! 
catalog, which appears in Sweet's 
Architectural File, shows Caldwell 
clock-spring, Helix spiral, and 
Spirex spiral sash balances for resi- 
dential windows. Specifications and 
installation steps are included. Cald- 
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for the first time if is 
possible to select EXACTLY the Ns 
type of window you require with / 


\ 


Weed PEOOOONAD Woteo 
fer the Hoautilel point HEM... 


SINGLE LIGHT UNITS that permit 
any desired window arrangement 
..-easily, quickly 


If you desire the dramatic sweep 
a straight Woodco NOMISRREEE! 
oo type window, then select E 


\ \ 
| 4 


Wot |SECTIONALS] | 
that blend into an exciting gallery | 


of light and ventilation. BASIC AWNING ROTOR-OPERATED 


= f 
| | 
GLAZED WITH DOUBLE-STRENGTH 


“A” QUALITY GLASS | 
| \ 

BASIC STATIONARY UNIT 
If your plans call for the graceful 


curve of a Woodco BOWBAY win- + . 
dow, then choose 


Woo SECTIONALS] 
that flow into exactly the type of 
architectural line required. 





There is a combination of Wovco s E TIO NAL S 


for any of hundreds of possible arrangements. 


Write for further information, specifications and prices to: 
seaaling ROCKWELL of RANDOLPH, Inc. ae 
Manvftectur: of W Prod nd Stock Millwork fi d 
wducl) ee ee of the tamons 
Randolph, Wisconsin Woodco family 
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well Manufacturing Co., Dept. SBS, 
64 Commercial! Street, Rochester 14, 
Be 


6-3. Home Insulation. Catalog tells 
the story of Insulite insulating wool 
batts, blankets, and pouring wool, 
made of Fiberglas. Application in- 
structions and specifications are in- 
cluded. Insulite, Dept. SBS, 500 
Baker Arcade Building, Minneapolis 
2, Minn 


6-6. Aluminum Jalousie Doors, Win 
dows. Two-color folder describes 
Vacol aluminum jalousie door and 
such features as no-sag corners and 
key lock. Folders also are available 
on jalousie windows. Consumer lit- 
erature describes both doors and 
windows. V. E. Anderson Manufac- 
turing Co., Inc., Dept. SBS, Owens 
boro, Ky., and Bradenton, Fla 


6-7. Asphalt Shingles. Flintkote 
tapered strip asphalt shingles are 
pictured in full color in a new con- 
sumer folder. Shown are Shado-Kool 
gray, Shado-Kool green, Shado-Kool 
red, gray, green, and brown. The 
Flintkote Co., Dept. SBS, 30 Rocke- 
feller Plaza, New York 20, N. Y 


4-2. Stamped Metal Shapes. Booklet 
describes Campco’s complete metal 
stamping service, showing all types 
of metal products produced. Proc 
esses include shearing, drawing, 
blanking, finishing, forming, and 
assembly. Carolina Metal Products 
Co., P. O. Box 3636, Charlotte, N. C 


3-1. Masonry Wall Reinforcement. 
Bulletin shows Dur-O-WaL masonry 
wall reinforcement with cavity, 
bonded, coursed, or stacked course 
masonry wall and wall with plaster 
It includes joint reinforcement speci 
fications. Dur-O-WaL Products of 
Alabama, Inc., Dept. SBS, P. O. Box 
5446, Birmingham 7, Ala 


3-2. Plastic-Finished Panels. Ful! 
color catalog shows complete line of 
Marlite plastic-finished wall and 
ceiling panels. Shown are eight 
Woodpanel patterns, five marble 
panel patterns, and 11 Hi-Gloss 
colors. Marsh Wall Products, Inc., 
Dept. SBS, Dover, Ohio 


3-4, Locksets, Hardware. “Matching 
Beauty” is a colorful brochure show- 
ing the Weslock 500 series of lock 
sets, concave cabinet hardware, and 
matching exterior door tiers. Western 
Lock Manufacturing Co., Dept. SBS, 


211 N. Madison Avenue, Los Angeles 
4, Calif. 


2-1. “Standardized Casing and Base 
Patterns of Western Pine and Asso- 
ciated Woods” shows full-size details 
of 114 newly-standardized patterns. 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore. 


2-3. Built-Up Roofs. A new 80-page 
manual gives all information for 
designing and erecting long-lasting, 
quality built-up roofs. It is produced 
especially for contractors, builders, 
architects, and engineers, Philip 
Carey Manufacturing Co., Dept. SBS, 
Cincinnati 15, Ohio. 


2-4. Exterior Plywood. “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build- 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and ply- 
wood manufacturers. Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 

2-7. Sash Balance, Weatherstrip. 
Master-Matic combination sash bal- 
ance and weatherstrip is described 
in a new folder. It tells how this unit 
is designed especially for pre-fit win 
dow manufacturers and describes 
installation details. Another folder 
describes Master-Matic removable 
sash hardware for use with the one 
piece sash balance and weatherstrip 
unit. Master Metal Strip Service, 
Inc., Dept. SBS, 1720 N. Kilbourn 
Avenue, Chicago 39, Il. 


19. Metal Moldings. A 20-page il 
lustrated catalog shows the many 
types of Premier aluminum and 
stainless steel moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 
Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. Illustrated 
booklet gives complete information 
on famous Heatilator unit. Descr.bes 
the many advantages of the steel fire- 
place form including smokeless op- 
eration, heat circulating feature 
Builders are assured of perfect op- 
eration—never plagued with com 
ylaints. In many areas Heatilator 
Fire ylace is the only source of heat 
whee me in the home. Heatilator, Inc., 
Syracuse, N. Y 


47. Flexboard. A new handbook con 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y. 


85. Farm Book. New 16-page book 
showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 


drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 
aP 120 S. LaSalle St., Chicago 3, 
Il. 


95. Paint Thinner. Tandrotine a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two- 
color folder. It is said to be excellent 
for cleaning brushes, removing paint 
and grease, dissolving wax, and other 
household uses. Turpentine and 
Rosin Factors, Inc., Dept. SBS, 793 
St. Juluin St., Savannah, Ga. 


107. Red Cedar Shingles. A 100-page 
handbook describes proper methods 
of applying Certigrade shingles on 
roofs and exterior walls. This illus- 
trated “shingle encyclopedia” is de- 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu- 
reau, Dept. SBS, 5510 White Build- 
ing, Seattle 1, Wash. 


141. Steel Casement Windows. Folder 
102s with illustrations, details, dia- 
grams and sizes describes Hope’s 
Residence (Holford) Casements and 
Picture Windows, Hope’s Basement 
and Utility Windows, and Hope’s 
type “H” Standard Doors. Hope’s 
Windows, Inc., Jamestown. N. Y. 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heating 
ducts. Gives sizes and specifications 
of pipe required as well as plan for 
model system. To obtain, write: W. S. 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri. 


201. Laminated Panels. Novoply, an 
unusually stable, mosaic-textured all 
wood panel of many uses, and Plank- 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wall 
installation, are described in two 
folders issued by United States Ply- 
wood Corp., 55 West 44th St., N. 
36, N. Y. 





SOUTHERN BUILDING SUPPLIES 
806 Peachtree St., N. E 
Atlanta 5, Ga 


Gentlemen 


Name 
Company 
Address 


City & State 





Please send me the bulletins and catalogs indicated 


January, 1956 





Circle numbers below. Bulletins and catalogs 
will be mailed promptly 











SOUTHERN BUILDING SUPPLIES for JANUARY, 1956 





South Sets Pace in Growth of Sawt 


that tl 


V 


tim 

productl 

Ser 
Ag 


OUrce 


ition - pect qou 
f 
facture 
mented 
In the 
000 ac 
South 


ducing 


li re f 


mn ( I mater! umber 1 


a 


wyril 


b 


1c¢ intiall 


Re 
quare| 
pine 


t 


ri il il 


- iz me 


t 
j 


abot 
lanted 

tneret 
k 
that 
whk 
ighout the 
1984 
re 


ate 


( 


eve 
the 
it 


ithern i 


plantable are 
anticipated 
acceptable plantations 
be tablished thro 
during the 
total 24.9 
plantin 4 
780,000 
plantation pet! 
the South The 
978,000,000 t the 
to be planted each 
In 1953, the 
United State 

3] 


I 


vtimber growth more 1 
with nearl 


Southern 


} 
tr) 


; 


in n 


1953 period 
Thi 
of appl! 


$7.4 bil- million 
growth 
n the 


occurred 


ion t rd feet of at 


in 1952 
South 


the 


0a ay | oO! the 1 


irred mately 


cent 


cent 
20 pel 
t 


! pe! occ acre 


f 
ar. 497.000 acre 
South will | 
887,600,000 
in the 


O 
Ss 
to 


vel ve 
ithe 


the 


in ion alone, almost 


growth 


a ret 


awtimbe! oO 


t 


equal 


the 


in 


entire if 


The 
dominated 
that 
otne 

ter! 


! 
ni 


trie 


Veal 
t 
planted 

of the 


AD 


pianti 


TOV Southern oO lore indu 


pine 


the { 


i mbpel! 
the 


combined 


2row th 
picture t 
if 
potn 


Moreo. 


xceeded prowth cent 


ood 


a= pel 


l 


( all I oft plantation t 


Ca ( tne 


cent 
1953. and 
ting plantati 
South 
total 


ndustr\ 
fourth 


were 


pe 


I thre 


' locate 


the 
P 


nly ‘\ 


mpared with 
yortn 
the West 
ficant of all 
that the 
awtimbet 


the and « 170 lumber 


wth 
growth 
(84 
pine exceeded 
In the North 
oftwood w- 


tne 


oreo 


fil 


$+ per 


da 


timber wa in South 


24 per cent 
Not 


I 


1 contain 
the 
timber 
po 
be! 


preponderance ent 
"0 ; 

( mn 

pe tential 


“If the best 


+} 
i¢ 


IK ( 


fore t! 


ractice ion vere 


xtended land 


reial 

ti 
feet 

tn 


iwtimber 


rie I 


it 
timbe! 


ea vthn ite 


100 bi 


( Me 


f 
| 


] 


im ira ( 


ible 


About 


a ore in do 


alizable prowth 


the 


alre 


t 
In 


a 
aa 


{ 


criped 


taken bi the 
and other 
Mncre 


and de 


re 


LET’S GET the 
that’s the motto 
the Building 
n. who 
1956 Building 
Twel 
manufacture 
tracted 


how the 
o! mem pe 
Mate Ex t 
participating in 
Mater Caray 


national 


I on 


to ast many 


ol 
A 


rial nibit 


357.068.000.000 are t 


awtimber and lal 


ar 
( building 
ady hav 
construction 
to play 
of de 


proa 
tree 


the 


i 


than sawtimt ithern pine for 


174,000,000 
ithern 


hit 
Dil 


awtimbe! 


000 { 


Oara 


raveling exh di 
bh feet product before thou j 


it 10 


ane 
1 


reta per dei 


taymond 
ident 
the 


( 


ind V 
iIpe! 


pre 
of t 


announce 


the iraval composed 


of nation 
each ith 


t 


4) modern ¢ i 


erti 


and 


SOUTHERN BUILDING SUPPLIES for JANUARY, 1956 


urtne 


accepta 


20.0 


ad 


imber, Survey Shows 


18 


commercial 


17,000 of 


land 


ture! 
South 


xty 


own acre 
t 
two pulp and paper compant 
12,188,000 acre 973 
iufacturers of other wood prod- 
hold 2.818.000 acres. But total 
90,143,000 acre held by 1 
9.804 Southern farmers. And 52,- 
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While farmers own a big majority 
the South commercial forest 
id 90,143,000 of 176,609,000 
é thei actually 
oduced awtimber than 
of the forest 
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Southern farmland contain 
44,000,000,000 board feet of live 
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the 178,000,000,000 
vned by industry 
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ASSOCIATION ACTIVITIES 





Texans Study Merchandising in 14 One-Day Workshops 


TIEMBERS ( the Lumbermen 
Associatior f Kus attending the 
one-day merchan 
vorkshops were told at Corpu 
Christi on November 30 that butld 
nip upp! deale must increase 
volume 29. per cent and net profit 
0 per cent in order to reverse the 
trend of lower net profit and that 
creative elling Via thie olution te 
the problem of increased volume 
The meeting was the first of 
to be held for dealers in key Texa 
cutie It was conducted by Gene 
Khersole executive vice-pre ident 
of the association, and Vincent Ogle 
tres association ecretal rhey 
were assisted — by Dick Watkin 
ecretal of the local dealet asso 
qiation 
It was brought out b use of 
charts and lecture that the trend 
in net profit made by lumber and 
building material dealer is down 
ward, The average net profit made 
by dealers in the United States in 
1954 was only 2.75 per cent and 24 
per cent of all dealer operated 
it a lo \ favorable factor, how 
ever, was that Texas dealers were 
ibove the national average with a 
net profit of 3.7/9 per cent 
The olution to this problem of 
declining net profit declared Eber 
ole ~ creative eiling 
was pointed up throughout the 
program that the average American 
family now earn about $5,000 an 
nually and spends $3,000 of that for 
nece itie This leave a surplus of 
$2 000 for the average family to 
pend on merchandise outside ne 
oe its tern If the umber and 
buildin upply dealet to improve 
} profit) position re must 
to induce consume! 


of that $2,000 


The first of the second series of Lumbermen’s Assn. of Texas one-day dealer 
workshops was well attended in Corpus Christi on November 30. The meeting 
was conducted by the three men above. From left they are Gene Ebersole, LAT 
executive vice-president; Vineent Ogletree, LAT secretary, and Dick Watkins. 
secretary of the Coastal Bend Retail Lumber Dealers Assn. This month Ogletree 
left the Texas organization to beeome vice-president of the Louisiana Retail 
Lumber Dealers Assn., and Watkins replaced him on the Texas staff. 

Part of the dealer group attending the Corpus Christi workshop on “mer- 
chandising for profit” is seen at top of page. 

A feature of the meeting was the exhibit of newspaper display advertising 


that is being studied by dealers in photo on our S*B*S cover this month. 


A series of slides pointed up the et-up for and practice of sellin 
four basic elements in creative sell complete home job, not just “piece 
ing, as follows: (1) Need of the prod of a home. A skit, put on by Eber 
uct, (2) ability to pay for it, (3) ole and Ogletrec pointed up the 
want, and (4) willingne to pay way to do thi 
How to create these four element Ebersole suggested that the ave! 
and follow through to an ultimate age dealer could profitably build 
ale constituted the basic theme of ‘ least one “inventory” home, to 
the one-day school erve the dual purpose of providing 

“We must divert this surplus cash a “model” for prospective 
from other channels of trade to our owners and to sell in e\ 
tore and then through creative tomer come in and wi 
elling induce the consumer to right away. He advised again 
pend, gladly, a part of hi urplu doing the “inventory home 
with us,” Ebersole stressed howevet N deale! hou 

A base for creative selling ) mor han inventory 
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once, Ebersole said 
It Wa 
modeling and modernization market 
for lumber and building 
dealer is three time a 
that for new 
important tep in 


brought out that the re 


material 
great a 
homes and that one 
creating new 
to devote more 
market Slide 
tressed numerou teps to be taken 


volume and profit 
attention to thi 


to obtain more remodeling and mod 


ernization busine a vital tep of 


which is to make a survey of the 
immediate market 

Ebersole told of one lumber deal 
er, who, in order to emphasize the 
market for remodeling and moderni 
zation, devoted two hours to calling 
on home-owners along a single street 
from the store. He 
covered both sides of four block 
and came back at the end of two 
hours with six orders for material 


leading away 


to be used in complete moderniza 
tion or remodeling jobs 

“You've got to have efficient out 
side salesmen to do a proper job 
of modernization selling,” Ebersole 
declared. He recommended that it 
could be profitable to employ one 
salesman for every 500 families in 
the trade area and thi alesman 
should sell a minimum of $40,000 
worth of materials a year to make 
his effort and expense profitable for 
the dealer. Most salesmen will sell 
much more than that to his 500 
families, he said 

The program recommended that 
the average dealer spend about two 
per cent of his gros 
advertising. Stepped-up advertising 
was one of the basic factor rec 


volume for 


ommended in order to bring about 
a desired 25-per-cent increase in 
volume resulting in a 50-per-cent 
increase in net profit 

It is possible to increase profit 
by 50 per cent by increasing volume 
only 25 per cent because most item 
of fixed overhead remain the same 
even with the 50-per-cent increase 
in volume, Charts showed a break 
down of profits in comparison to 
volume and emphasized the increase 
in profit percentage with increased 
volume 

A poll taken among the 30 Texa 
coastal dealers in attendance showed 
that they had definite opinions re 
garding the value of various form 
of advertising available to lumber 
and building material dealers. Daily 
newspaper advertising wa first 
choice of advertising media by those 
present with weekly newspaper 
space running second. Television 
advertising came in_ third while 
telephone directory space was fourth 

A feature of the 
exhibit of newspaper 
vertising. Those in attendance were 
asked to study the display during 
intermission and to select what, in 


school was an 


display ad 


their estimation, constituted the best 
advertising 
Four of the dealers present picked 


the copy that experts previously had 


34 


elected as best. More selected the 
advertising of a leading mail-order 
and chain store as best and it wa 
pointed out that the experts did not 
consider these 
the exhibit 
Each dealer was advised to care 
fully study the size of hi 
delivery territory. Ebersole explain 
ed that a haul of 71% miles from the 
tore in each direction encompassed 


pecimens in judging 


norma! 


a territory of 225 square mile 
whereas if that haul should be step 
ped up to double that distance, o1 
15 miles, the territory would be 
increased to 900 square miles—with 
a resultant increase in the number 
of prospects to be served 

Summing up, the leade: 
mended to dealers the following six 
steps to bring about the desired in 
crease in volume and net profit 

1. Appropriate and invest at least 
2 per cent of gross volume in adver 
tising during 1956, using the Mer 
chandising Calendar as a guide 

2. Meet pre-fab competition head 
on with pre-cutting and panel con 
truction 

3. Develop a 
finish-it-yourself housing program 

4. Hold regular ale meeting 
each week 

». Seek an ever-increasing flow of 
housewife traffic 

6. Personally lead your sales force 
in creative selling 


recom 


sweat-equity and 


CONVENTION 
CALENDAR 





January 9-11: Kentucky Retail 
Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits 

January 25-27: Southwestern Lum- 
bermen’s Assn., Municipal Audi 
torium, Kansas City, Mo. Exhibits 

February 1-3: Middle Atlantic 
Lumbermen’s Assn., Chalfonte-Had 
don Hall, Atlantic Citv, N. J. Ex 
hibits 

February 6-8: National Assn. of 
Commission Lumber Salesmen, Lea 
mington Hotel, Minneapolis, Minn 

February 7-9: Tennessee Building 
Material Assn., Patten Hotel, Chat 
tanooga 

February 15-17: Virginia Building 
Material Assn., Hotel Roanoke, 
Roanoke 

February 24-25: West Virginia 
Lumber and Builders Supply Deal- 
ers Assn., Daniel Boone Hotel, 
Charleston. Exhibits 

February 28-29 and March 1: Caro- 
lina Lumber and Building Supply 
Assn., Coliseum, Charlotte, N. C 
Exhibits 

March 14-15: Louisiana Building 
Material Dealers Assn., Jung Hote! 


New Orleans. Exhibit 

March 22-23: Mississippi Retail 
Lumber Dealers Assn., Buena Vista 
Hotel, Biloxi. Exhibit 

April 15-17: Lumbermen’s Assn. 
of Texas, Coliseum, San Antonio 
Exhibits. 

April 16-18: Building Material 
Merchants of Georgia, General Ogle 
thorpe Hotel, Savannah 

April 17-18: Kansas Lumbermen’s 
Assn., Lamer Hotel, Salina 

April 19-21: Florida Lumber and 
Millwork Assn., Colonnades Hotel, 
Palm Beach Shores 

May 13-18: National Retail Lumber 
Dealer’s Assn., spring board of direc 
tors meeting, Shoreham Hotel, Wash 
ington, D. C 

December 10-13: Building Products 
Exposition and Clinics of National 
Retail Lumber Dealers Assn. Conrad 
Hilton Hotel, Chicago. Exhibits 


Kentucky Convention 
Program Streamlined 


The 5lst annual convention of the 
Kentucky Retail Lumber Dealers 
Assn. will be held at the Kentucky 
Hotel in Louisville, January 9-1] 
It will feature building material ex 
hibits 

At the Monday afternoon busines: 
session, President W. C. Hale of Hick- 
man will report on “Your Kentucky 
Association.” Jack Doscher, execu 
tive director of Operation Home Im- 
provement, will tell Kentucky deal- 
ers how they can profit by all-out 
participation in this campaign 

Clyde Vandeburg will describe 
“ACTION on the Move,” program 
of the American Council to Improve 
Our Neighborhoods. Norman P. Ma 
son, commissioner of the Federal 
Housing Administration, will present 
“FHA’s Programs for 1956.” 

Tuesday afternoon, H. R. (Cotton) 
Northup will make “The Washing 
ton Report” as executive vice-pres! 
dent of the National Retail Lumber 
Dealers Assn. Then Roy Wenzlick, 
St. Louis real-estate analyst and 
construction forecaster, will explain 
“The Outlook for 1956.” 

A top-flight speaker will close the 
convention at the Wednesday lunch 
eon session. Entertainment will be 
featured at the buffet supper Monday 
and at the banquet Tuesday 


Head Ozarks Dealers 


Bill Bonsteel of Branson, Mo., suc 
ceeded Bill Shockley of Springfield 
Mo., as president of the Ozark 
Lumbermen’'s Assn. at its November 
annual meeting in Springfield. At 
tendance at this 23rd annual meeting 
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Fir Plywood Boat Plans 
New Decorative Uses 
Specialties at NAHB Show 


Car Top Carriers 


Sala: “tie 


1. New Merchandising Package built around eight new boat 2. Moke’ (Rhymes With 0.K.) is a new way of decorating with 
plans is now available to help increase your Exterior plywood fir plywood b eaving’ dowels or other inserts into slits cut 
sales to amateur boat builders. Includes supply of plans (which in panel. Patt ire unlimited. Ideal for walls, displays 
dealers can sell for 25¢ each), counter stand, display and and fences. ‘Try the idea on builders, display shops and do 


merchandising materials. Write for details and sample plans it-vourselfer Send for colorful idea and instruction folder 





3. Fir Plywood Specialties — Texture One-Eleven and overlaid 4. Inexpensive Car Top Carriers are a real boon to dealers 


panels will be featured at DF PA exhibit at Chicago NAHB plagued by small, time-consuming deliveries. Craftboard car 


show this month. Idea is to create more sales for dealers b riers come flat, « be installed in a jiffy to let customers 
showing the nation’s top builders how to add saleability and haul plywood a mber atop their own cars without damag 


value with fir plywood specialty panels. Write for literature ing finish. About c per set; mail coupon for information 
ae Se ee SSS ase eer ea 


DOUGLAS FIR PLYWOOD ASSOC., Dept. S85-1, Tacoma 2, Wash. 
PLAY IT SAFE! INSIST ON 
DFPA INSPECTED PANELS ee fenestrae i ae ee 


boat prog 
sample pl 
You're sure of quality when you 
stock and sell only DFPA grade- 
marked fir plywood. There's a 
type and grade for every job. 





EE eee 
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was 20 per cent gre: 

Other new 
dealer group are 
Wayne ille, Mo 


Truman Hardin of 


officer 


Gene 


continue a ecreta! 


New member 
directors are Ii 
field; H. E 
Home Ark 


Caboo!] Mo 


OLA Sponsors Third 
Women’s Training Course 


A third annual training course for 


women employees of retail building 
supply firms will be held Februar 
13 17 at the Universit of Oklahoma 
in Norman. It i ponsored by the 
Oklahoma Lumbermen : 
enrollment fee is $15 per pe 

Empha placed on tho 
in’ which 
largest part, such a 


women are pla 
paint home 


design, and color cheme Amon 
the 24 topics covered are 
Enjoying Color, Psycholo 
Hanging of Wallpape 
Telephone Customer S 
tion and Advertisu 
Kitchens for Modern Hom«e 
Sell Women Custome! 
tals of Finance, and Cost 
for Home Repair 

OLA will sponsor anothe 
course March 6-10 at Oklahoma 
A & M College in Stillwater. It 
train lumber and building 
deale! 
remodeling, and 
department for their own ard, and 
in ways to sell the 
urban market The rey t! 
is $15 


material 
in ways to develop a repan 
light construction 


farm, ranch, and 


Jim Page Heads N. E. 
Missouri Dealers Assn. 


Jame Page of Lou ina wa 
elected president of the 
Missouri! Lumbermen n, at an 
ittended 


ieceed 


Northeast 


annual meeting in Mace 
by over 250 person He 
Lloyd A. Shafer of Ku 
Other new officers of 1) 
group are Gordon Murpl 
ly, vice-president ind 
Robinson of Pari 


AT 
ure! INCW 


ecretal 
director include 
Galloway of Kirksville ane 
Younger of Silex 
Speakers at the 
Miss Betty Brockman 
interior 
executive Vice-pre ide! 
Southwestern Lumberme! 
Bill Partee, Hannibal att 
former lumber dealet 
Great Zande: district 
the International Book 
Accountants Societ 


meetin 


decorator Ke 
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Southwestern Convention to Feature 


Panel Sessions and How-to Circus 


PANEL DISCUSSIONS 
demonstration and display will 
idea-packed 
program of inspiration and 


no f 


peecne 
comprise an Dalanced 
KNOW 
from Arkansas, Kan 
é and Oklahoma at the 
63th annual convention of the South 


wr dealer 


( 
i Missouri 


western Lumbermen’s Assn. at the 
Auditorium in Kansa 


January 25-27 


Municipal 
City, Mo 
A record-breaking array of build 
ing material and equipment exhibit 
Nill be open from 9 a.m. to 5:30 p.n 
Wednesday and Thursday on_ the 
main floor and mezzanine of the 
Exhibition Hall in the 
according to Executive Vice-Presi 
dent Ken Milliken 
Milliken and President VI 
of Garden Cit Kan 

Vill open the first busine ession 
Wednesday 
addresses on progre of the South 


vestern Lumbermen Assn. during 


auditorium, 


afternoon with keynot 


the past year and plans fo! 6 
Viortgage Money, How to Get 

It vill be explained by Chester 

lL. Wolfe, executive 

Home 

Program Committee. “Shov 


Toda 


trated and explained by 


ecretal of the 


oluntar’ Mortgage Credit 


rooms ol 
and Tomorrow” will be illu 

Gordon J 
Lawler, managing editor of Ame? 
( ri Lumberman 


A Hoo-Hoo 


concatenation 


Herbert Philbrick will be the speaker 
at the climax luncheon Friday, Janu- 
ary 27, at the annual convention of 
the Southwestern Lumbermen’s Assn. 
He will relate how “I Led Three Lives” 
and FBI 


counter-espionage agent for nine agon- 


as citizen, “communist, 


izing years. 


imbermen will be held 
Muehlebach Hotel Wednesday 
noon. This will be followed 
party and 

dance. The dinner-dance will be co 
ponsored by the Southwestern a 
ociation and the Hoo-Hoo Club of 
Kansas City 

A breakfast discussion session at 
the Muehlebach Hotel will start off 
tne Thursday Don A 
Campbell, executive vice-president 
of the Kentucky Retail Lumbe: 
Dealers Assn., will moderate a pane! 
discussion on “Distribution—Every 
body’s Problem.” The panel will 
include a manufacturer, wholesaler 
and two dealer 


get-acquainted dinner- 


program 


At a luncheon session Thursday in 
the Muehlebach Hote}! 


be brought up to date on the Lu- 


re 
cealel Will 


Re-Co program of house component 
construction. Case historie will be 
presented by Raymon H. Harrell, re 
earch director of the Lumber Deal 
Research Council, and George 
Viessne} pecial representative of 
National Plan Service, Ir 
At the 
the auditorium 


econd busine ession in 
Little Theatre, John 
Ryan Doscher, executive director of 
Operation Home Improvement, will 
detail its program fe ~~ "oO the 
ear to fix.” A panel discussion of 
the home improvement market will 
then be led by T. Merritt Ludwig 
executive vice-president of the 
Merritt Lumber Yards, Inc., of Read- 
ng, Pa | narrate 
profitable experience in thi 


Four deale1 wil 
thelr 
hield 

Thursday night will bring famou 
Southwestern Startime’ in the 
usic hall at the auditorium. Vivian 
Blaine tar of tage and 
ersions of “Gus and Doll will 
headline a star-studded cast of en 
tertainers for Southwestern deale1 
ipplier and their guest 

Don Campbell Vill moderate an 
ther panel-discussion — breakfast 


Mue hlebach 


ereen 


Friday morning at the 
It will be 
member 


open on! to association 


who are ard owners and 


general manager It will include 
discussion of financial management 
incentive pay plans, employee re- 


lation sale training, and other 
timely top 

A sale 
key employees will be held at 9 
a.m. in the Little Theatre by Dr 
Frank Goodwin, professor of mark 
eting of the University of Florida 
Ihe ubject Creating the Climate 
for Selling 
The 68th Southwesterr 

n will be adjourned with a climax 
luncheon at the Muehlebach. Herbert 
Philbrick will tell his dramatic life 
tor of “I Led Three Lives.” He 


clinic for alesmen and 


conven- 
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Hore ae 6 features that will mean 
SIEG ER WINDOW, SALES 





NATIONAL 


QUALITY 
SEAL 


AimTEe OO MOT Faint wearmeasrerrrime 








NATIONAL QUALITY SEAL WINDOWS 
Ofer all these advantages -lus economy 


Oo Factory-Assembled (3) Weathertight 9 Factory-Glazed 


Quality Seal Windows arrive on the Tests* show the National unit allow All glass is bedded in the finest glaz- 
job complete. Each unit comes with a minimum of air infiltration. Built ng compound. Regardless of the size 
the sash prefitted to the frame, bal weatherstripping eliminates leak of panes, the expertly applied glaz- 
ances and weatherstripping in place draughts, sticking, and rattling g compound holds the glass firm. 


2) Easy Operation Q Chemically-Treated 6) West Coast Lumber 


Testing lLaboratory* reports show an Each window unit is treated with Only kiln dried, West Coast Lumber 
operating force of only seven pounds "“Woodlife” chemical preservative to used, This seasoned wood allows 
required to operate upper sash and prevent decay, weather damage nimum checking, warping; receives 
twelve pounds for the lower sash. and give an extra long life paint better than ordinary wood 


If you are not stocking National Quality Seal Windows, it will pay you to 
investigate today. Write for complete details and literature 


NATIONAL WOODWORKS, INC. 


BOX 5416 / 2201 29TH AVENUE, NORTH BIRMINGHAM 7, ALABAMA 


“Test made by Timber Engineering Co., Washington, D. ¢ 
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will recount the nine 
year in which he was a citizen 


agonizing 


“communist,” and FB counter 
espionage agent 
Four “plus’ 
will include the dealer drawing for 
two free trips to Las Vegas at the 
climax luncheon, a “How to Do It 


convention feature 


Circus,” store design idea center 
and Lu-Re-Co demonstration 
Under a circus tent in the Ex 
hibition Hall 
uppliers will demonstrate “how t 
do it” applications of their product 
throughout the conven 


manufacturer and 


at imterval 
tion Dealer 
answered 
On the mezzanine of the Exhib 
tion Hall will be displayed the store 
array of 
country 


question will be 


design idea center an 
photo of the 


example of 


enlarged 
outstanding 

exterior store design. Also on dis 
play on the mezzanine will be 
full-scale demonstration of Lu-Re 


modern 


Co design and construction 


New Insurance Plan 
for Tennesseans 


At the annual meeting of the board 
of directors of the Tennessee Build 
ing Material Assn. in Nashville on 
December 14, a special workmen’ 
compensation and casualty insurance 
plan was approved as a new member 
ervice 

The board of trustees of the organ 
ization’ insurance program then 
signed a contract with Bruce Dodson 
and Co. of Kansas City, Mo., to man 
ave and service the casualty recipro 
cal exchange. It is expected to pro 
vide savings of over 40 per cent on 
the premiums of individual dealer 
placing their workmen’s compensa 
tion and casualty insurance covet! 
age with this firm 

The Dodson firm has a 
ciprocal program with the South 
western Lumbermen’s Assn, It issue 
tandard, state-ap 
sable policies, and 


imilar re 


only individual, 
proved, Nnon-asse 
ha pecialized in insurance for se 
lected industital risks for over 50 
yeu 

Pacaud Bell of Jackson was elected 
to the board of insurance trustees to 
replace T. O. Lashlee of Humboldt 
The other trustees include Hamilton 
Wallace of Nashville chairman 
Charles E. Brandon of Springfield 
H. A. Doak of Greenville, and C. L 
Carmichael of Knoxville 

The Tennessee association direc 
tors re-elected all officers for a second 
term. They include Abner U. Taylor 
of Jackson, president; Pacaud Bell 
vice-president for west Tennessee 
James F. Parkes of Lawrenceburg 
vice-president for middle Tennessee; 
William E. Hodges of Morristown, 
vice-president rennesse¢ 
Ralph Cockrum of Knoxville, trea 
urer; and Robert O. Brownlee of 
Knoxville, secretary-manarer 


for east 
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Ogletree Joins Staff 
of Louisiana Assn. 


Vincent Ogletree this month join 
the staff of the Louisiana Build 
ing Material Dealers Assn., of which 
R. Needham Ball is the veteran 
executive vice-president. Ogletree 
will serve the Louisiana dealers a 
vice-president 

For the past seven years Ogletree 
erved as secretary and field repre 
entative for the Lumbermen’s Assn 
of Texas. During that time he ad 
dressed more than 125 public meet 
ings In opposition to socialized pub 
lic housing. Recently he has con 
ducted one-day management work 
hops throughout Texas 

Ogletree is a graduate of the 
School of Foreign Commerce §at 
Phoenix, Ariz. He and Mrs. Ogletree 
who has made many convention and 
field trips with him, have two sons, 
ages 11 and six 


E. K. Clark Heads IBI 


E. K. Clark, vice-president of the 
Johns-Manville Sale Corp., wa 
elected president of the Insulation 
toard Institute at its recent meetings 
in Chicago 

G. M. Syversen, general manager 
Fir-Tex Dept., Dant and Russell, Inc 
was named vice-president. V. R. Bel 
den, merchandise manager, dealer 
ales, U. S. Gypsum Co., was elected 
treasurer. Meade M. Morris, mer 
chandise manager, dealer sale 
Celotex Corp., is assistant treasurer 
Charles M. Gray is manager of the 
institute, with Chicago offices 

Newly-elected directors are: J. V 
Jones, Armstrong Cork Co.; Marvin 
Greenwood, Celotex Corp.; G. M 
Syversen; J, Z. Hollmann, Flintkote 
Co.; M. C. Fairfield, Insulite Division 
of M & O Paper Co.; E. K. Clark, 
and Marland S. Wolf, Wood Con 


version Co 


LEAD HOUSTON 


Lead Missourians 


New officers of the Central Mis 
souri Assn, of Retail Lumber Dealer 
include Edgar Carpenter of Versail 
les, president; Francis Knollmyet 
of Linn, vice-president; John C 
Scruggs Jr. of Jefferson City, secre 
tary; and R. M. Johns Jr. of Sedalia 
treasurer. Carpenter succeeded Bond 
Proctor of California as president 
at the recent convention in Sedalia 

New directors of the Central Mi 
ourl group include Bond Proctor 
Jamber H. Wright of Tuscumbia, 
Edwin A. Pape of Concordia, Ver] 
Roberts of Holden, Wallace Wimer 
of Knobnoster, and Richard French 
of Marshall 

These officers and directors were 
elected at the annual one-day meet 
ing of the Central Missouri dealer: 
held in Sedalia 


Paint Industry Honors 
Lowe Brothers’ Fasig 


The highest individual award in 
the paint industry was presented to 
Edgar W. Fasig, general superin 
tendent of the Lowe Brothers Co 
at the recent convention of the 
Federation of Paint and Varnish 
Production Clubs 

Selection of the award winner wa 
made by members of the Paint 
Varnish and Lacquer Assn.; Federa 
tion of Paint and Varnish Production 
Clubs; Retail Paint and Wallpaper 
Distributors of America; National 
Paint Salesmen’s Assn., and the 
Painting and Decorating Contractors 
of America. 

Some 1,000 industry leaders at 
tended the award banquet, which 
was a complete surprise to Fasig 
The plaque he received, known as 
the George B. Heckel award, was in 
scribed, “In recognition for his con 
tribution in technology and produc 
tion for the paint industry.” 


DEALERS IN 1956 


New officers of the Retail Lumber Dealers Assn. of Houston for 1956 were 


installed at the November meeting. The Texas leaders include, left to right: 


Robert Merklein, membership secretary; Tom O’Donell, vice-president; Harvey 


Tampke, board of directors chairman; Carroll Delhomme, president; D. G. 


MeNair, advisory board chairman; 


and H. J. 


Skinner, secretary-manager. 
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you’re a 


Buper Salesman 


WHEN YOU'RE A 
FACTORY 
SERVICE 
DEALER 
FOR 


) 
(Q- 
TENSION SCREENS 


The entire FACTORY SERVICE DEALER PROGRAM is a dealer sales 
tool designed for one purpose: to help you sell more Columbia- 


matics, more profitably, with less effort. 

















litel | 
( 


free fo make immediate 


YOU'LL SELL MORE WINDOW SCREENS 

As a Factory Service Dealer, a factors rep " pecial 176 

resentative will train your sale per onnel on 

how to sell both the builder and consumer, YOU'LL BE SELLING “the top brand 

plus give you direct assistance lling the name.” ‘[his year our ‘all-out’ advertising 

large project builder. He will coordinate vill feature YOU THE FAG 
t uy ERVICK DEALER, Hard-hit 


rutldes and consumer mayvazine 


your sales promotion program 
ventory control \ 

j ' ' , 
display. You wall re ( solutes your services and your “know 
free the most complete \nd remember olumbia iatie 


merchandising aids ever offered b window ION SCREENS are ‘the top brand 


screen manufacturer ever ylumbia Phi to both builder and consume! 


includes a tailor-made-for-the-builder promo Is like their co 
sur builder ire enthusiastic about their many 


t-cuttiny feature 
tion package revularls mailed to y« 


pro pect under your name if our expense ind labor avinyg teature 


YOU'LL BE NO. I for sales & service in ACT RIGHT NOW Find ou 


your trading area. | he Columbia-mat fit, “I oht “fers 
re Du 
ISD program will make you No | ii¢ lta tr — 

Her better service t a super ws 
and serviceu yo trading re Not ‘ 
er an riage < “6 ; t Columbia-matic FACTORY 
only wi you offer a complete ne | ' 

, Ick DEALER. Your distributor 


ize kuft yor vill ) quipped 
ee ou full detail or write to 


ractoay 


sons THE COLUMBIA MILLS, INC. 
120 W. Onondaga St., Dept. 31, Syracuse 1, N. Y. 
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MANUFACTURER NEWS 





MEMPHIS, TENN.: The Crawford 
Door Co. opened a new fabricating 
plant-in November here to provide 
hardware for Crawford residential 
commercial, and industrial door 
This is the 11th plant in the firm’ 


nation-wide manufacturing program 


DALLAS, TEX.: O. A. Barnes ha 
ucceeded R. J. Fowler a ale rep 
Armstrong Co. 
Fowler ] now 


Detroit Mich.., 


resentative for the 
in the Southwest 
manaper of the 
branch 


OKLAHOMA CITY, OKLA.: The 
American Kitchens division of the 
Aveo Manufacturing Corp. opened 
a Southwestern regional sales office 
December 1 in Oklahoma City. Mal 
colm Mitchell, A-K’ ale training 
director ince 1952, is manager of 
the new branch. This regional office 
will serve Kentucky, Tennessee, Ala 
bama, Mississippi, Louisville, Ar 
kansas, Missouri, Nebraska, Kansas, 
Oklahoma, Texas, New Mexico, and 


lowa 


ARK.: The increasing 
penta-treated 


DeQUEEN 
demand — for 
construction lumber and other wood 
resulted in the installa 
sure-treating 


clean 


products ha 
tion of a fifth pre 
cylinder by Dierks Forests, Inc. Two 
of the cylinders use penta and three 
according to W. J 
Dierk 


use creosote 
Butler, sale 
treating division 


JANESVILLE, WIS.: The Hough 
Shade Corp. has changed its name 
to the Hough Manufacturing Corp., 
effective January 1. Since the firm 

Ra-Tox Fashionfold and 
folding doors, the original 


manager for 


produce 
Hufcor 


name was 


BALTIMORE, MD George V 
Wise ha been elected a = director 
of the H, B. Davis Paint Co. and 
vice-president, Since 1949 

erved as advertising man 


confu inp 


also a 
Wise ha 


auper 


LOUISVILLE, KY Thomas In 
dustries, Inc., has bought the Des 
laurie! Column Mould Co,, Chi 
cago, The principal products of the 
68-year-old Deslaurier firm, the 
Ideal bathroom cabinet line, tie in 
with lighting — fixture a major 
Thomas line. The Deslauriers firm 
also makes steel structural form: 
upports. Michael S 
president under 


for concrete 
Palmer continues a 
the new ownership 

KANSAS CITY, MO.: The Traco 
Lift Co. has sold its assets to the 
Ottawa Steel Division of the L. A. 
Young Spring and Wire Corp., Ot 
tawa, Kan. This will add a line of 
heavy-duty fork-lift trucks to sup 


40 


plement Ottawa’s line of hydrauli 
ally-operated tractor-loader equip 


ment 


EDDINGTON, PA.: The Protection 
Products Co. has opened a new plant 
and warehouse here. This branch 
provide eastern eaboard tate 
with Woodlife, P. A. R tainchek 
Penta, and other water 
and preservative 
tion 


DAYTON, OHIO: L. E 
Richardson has been promoted to 
assistant sales manager of the newly 
created sales division to promote 
special product 
announcement by Robert C. Hazlett, 
general sales manager of the Dicks- 
Pontius Co. Richardson joined the 
firm in 1949 and until recently called 
on jobbers and dealers in West Vil 

north, He 
territory by 


repellent 
made by Protec 


(Gene) 


according to an 


vinia and several state 
Wa ucceeded in thi 


Edward J. Quinnan 


DALLAS, TEX.: John C. Strick 
land is the new sales representative 
in this area for the Mastic Tile Corp. 
of America. 


JACK R. SPENCER now serves as sales 
representative of the Evans Products 
Co. in the Southeast, with offices at 
1036 South Sterling Street in Tampa, 
Fla. The Evans firm is a major plywood 
producer with plants at Coos Bay and 
Roseburg, Ore., and Vancouver, B.C. 
Spencer has had extensive plywood ex- 
perience, including 10 years at the 
Coos Bay mill. His sales territory in- 
cludes Florida, Georgia, North and 
South Carolina, Alabama, Mississippi, 


and Louisiana. 


SHREVEPORT, LA The Olin 
Mathieson Chemical Corp., New 
York, N. Y., has bought the Shreve 
port plant of the American Creosot 
ing Co. Thi will enable Olin 
Mathieson to more than double its 
current output of creosoting mate 
rial 


CENTREVILLE, ALA.: The W. E. 
Belcher Lumber Co. recently opened 
its new office building. This “wood 
wonderland” gave visitors a glimpse 
at what architects of the future ean 
do with wood products for home 
beautification. All lumber was cut 
from Belcher’s 125,000 acres of tim 
berland 

SAN ANTONIO, TEX.: Gale F 
Muchmore represents the Mastic Tile 
Corp. of America, producer of re 
ilient tile flooring, in the San 
Antonio area 


COLUMBIA, S. C 
and Co., manufacturer 
been appointed sales agents in Geor 
gia and South Carolina for the 
(Quaker States Metals Co. line of 
aluminum roofing. The Proctor firm 
now represents the Daycor line of 
fiber-gla plastic paneling for the 
Strick Plastic Corp. in 
North Carolina, and South Carolina 


E. W. Proctor 


’ agents, have 


Georgia, 


DAISY, KY.: Fire destroyed the 
three-story band mill of the W. M. 
Ritter Lumber Co. here on Novem 
ber 30. Building and equipment 
losse estimated at over $100,000, 
vere covered by insurance. The 
lumber mill had been in continuous: 
operation since 1936 and employed 
140 men 


ST. LOUIS, MO.: The Universal- 
Rundle Corp., New Castle, Pa., has 
opened a new district office in St 
Steck is manager 
for the new district, which will 
erve eight states, including Missouri 
and Kentucky 


LOUISVILLE, KY.: The W. R. 
Vaughan Co., wood products manu 
facturing firm, has installed addition 
al equipment to boost production 
In connection with the expansion 
program, the company announced 
that John E. Prettyman has been 
elevated to general manager; Will 
iam J. Scanlan, sales manager, and 
Ed W. Schroeder, expediter 


NEW BRITAIN, CONN The 
Stanley Works, makers of Stanley 
appointed Donald E 
Overstrom as sales representative in 
Kansa Missouri, Colorado, and 
Wyoming 


Loul George F 


tools, have 


HOUSTON, TEX The Berns 
Manufacturing Corp., Chicago manu 
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To simplify 
specification of 


PALCO 


Architectural Q 
edwood 





Wis yore 
PALCO: 


\ehitectural 
(Quality Redwood 


for exterior oy 
interior 
7" €aM be sure that i ig 





IN THE 1956 


SWEET’S ARCHITECTURAL FILE 


—or send coupon below for your free personal copy 


= redwood grows differently behaves 
differently —and should be manufactured differently from 
any other wood, it possesses certain highly desirable 
qualities. But these advantages can be realized fully only 
when specifications call for the grade and type best suited 
to the intended service. In brief, simple form, The Pacific 
Lumber Company has outlined some basic considerations 
not generally known—and fully recognized only recently 
even by the Redwood industry itself. This information is 
now available to the builder or architect who specifies 
redwood in Section 5a-Pa of the 1956 Sweet’s Architectural 
File—or as a direct reference bulletin available on re 
quest. Send the coupon at right for your personal copy. 


Spon the destin Kedwond PALCO’ 


THE PACIFIC LUMBER COMPANY 


Since 1869 e Mills at Scotia, California 


35 E. Wacker Drive 2185 Huntington Drive 


100 Bush St. 
Chicago 1 San Marino 9, Calif 


San Francisco 4 


*Trade Mark ® 


MEMBER OF CALIFORNIA REDWOOD ASSOCIATION 


JANUARY, 1956 


St cua oO atte gray 7 


DEALERS! 

TI s one of a series of advertisements telling the 

exclusive PALCO Architectural Quality Redwood story 
two million times each year through the 

ng and architectural publications your cus 

The bulletin described on this page 


18,000 


ng architectural and building firms through 


s read 


now a permanent reference for 


This is part of a long 


PALCO 


t's Architectural File 


program to help you build your 


quality market 


SEND FOR THIS FREE BULLETIN & 
or refer to it in your 1956 
SWEET'S ARCHITECTURAL FILE 


THE PACIFIC LUMBER COMPANY 


100 Bush St., San Francisco 4, Calif 


@, without obligation, the new bulletin 
redwood specification data, with charts showing 
* redwood patierns, sites, grades and grains 
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facturers of fans and 
equipment, 


ventilating 
announced that 
grenner Electrical Sales will rep 
resent them in Texa 
and Oklahoma 

ATLANTA, GA.: The Frank W 
Collins Co. has been appointed sale 
representative for the fans and ven 
tilators made by Fasco Industries, 
Inc., Rochester. The Collins firm’ 
territory includes Georgia, Alabama, 
and Tennessee 


RICHMOND, VA.: The Reynolds 
Metals Co. recently started construc 
tion of a $5,500,000 aluminum extru 

ion plant on its Bellwood property 
A. M. Murphy, former general super 
intendent of the Phoenix plant, ha 
been made manager of new plant 


NEW YORK, N. Y.: The Hunter 
Douglas Corp. has changed its name 
to the Hunter Douglas Aluminum 
Corp. to more accurately describe 
its continuing program of expansion 
into more areas of the aluminum 
industry 


LOS ANGELES, CALIF.: Robert 
KB. McKnight has been made vice 


have 


Louisiana, 


president in charge of sales for Sonik 
Servant, newest product line of Sonic 
Specialties, Inc. Sonic Servant is a 
combination radio and home inter 
com system 


RICHMOND, VA George M 
Stewart has been named manager 
of the National Gypsum Co.’s new 
Richmond sales district. Assistant 
manager is E. Parker Cuming: 


MILWAUKEE, WIS:: Bill Wollaeg 
er has joined the sales divisions of 
Casings, Inc., and Drywall Trim, 
Inc. Both firms produce metal trim 
Wollaeger recently was released 
from active duty with the Navy 


FORT WORTH, TEX.: The Solar 
Window Division of the United 
Machine Co. is now in production 
in its new factory at 5916 East Rose 
dale here, The novel louver-type 
aluminum windows are being sold 
throughout the Southwest for home 
and commercial buildings. Ed Du 
30se is president of the Solar Corp 
and K. Wayne Grubb is the Sola: 
window designer. Paul Stevens is 
president of the United Machine Co 


" 


500,000 BAGS OF PRE-MIX A YEAR FOR FLORIDA 


Recently completed at Ojus in Dade county, near Hollywood, Fla., this new 
Sukrete plant of the W. R. Bonsal Co. has a capacity production of 500,000 


bags of pre-mixed concrete a year, according to F. J. Cloud, vice-president and 


general manager for the Bonsal Co. of Hamlet, N. C, This firm is the Sakrete 


licensee for the Southeastern states. 


P. D. Cloud has been appointed local manager of the new Ojus plant. 


In it three types of pre-mix will be 


made: gravel mix for heavy-duty work, 


sand mix for patching and repairing, and mortar mix for brick and block 


construction, 


R. L. Eekerle, Bonsal’s Sakrete 


division sales manager, said that 


‘each 


bag of Sakrete will be automatically and individually proportioned and mixed 


for consistent high quality.” 
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J-M to Build Floor 
Tile Plant in Marrero 


A new floor tile plant will be built 
by the Johns-Manville Corp. in Mar 
rero, La., this year, President A. R 
Fisher announced at a recent meeting 
of building products district sale 
managers. 

The plant will have an annual 
capacity of 35 million square feet of 
asphalt and vinyl asbestos tile. It 
will employ about 100 people in 70, 
000 square feet of additional manu 
facturing space in Marrero. J-M al 
ready has a large asphalt roofing and 
asbestos-cement shingle plant and 
an asbestos-cement pipe plant there 

This floor tile plant was the third 
major project announced by Johns 
Manville in 1955. The others are a 
new asphalt roofing plant at Savan 
nah, Ga., and an insulating board 
plant in North Bay, Ontario 


Heads Roach & Musser 


Robert L. Roach has succeeded the 
late A. R. Tipton as president of the 
Roach and Musser Co. of Muscatine, 
lowa, pioneer manufacturers of stock 
woodwork products 

Other officers of the firm are John 
N. Musser, vice-president; Edward A 
Klein, secretary; Frank Zeithamel, 
treasurer, and E. Raymond Tipton, 
ass stant secretary 

Tipton was a principal organizer 
of both Ponderosa Pine Woodwork 
and the National Woodwork Manu 
facturers Assn. He was serving 
NWMaA as treasurer when he died 
on November |. He was chairman 
of the American Lumber Standards 
Committee which revised the soft 
wood lumber standards in 1953 


Pres. Hafner Outlines 
Hardboard Promotion 


At their fourth annual meeting in 
Chicago, November 15, members of 
the Hardboard Assn. mapped out a 
campaign to substantially increase 
the purposes for which hardboard is 
used 

“Although hardboard is used for 
more than 1,000 different purposes, 
we need to develop still more uses 
and we feel an intensive educational 
program will help achieve that 
objective,” said newly-elected Presi- 
dent K. V. Hafner 

3esides Hafner, who is vice-presi 
dent of the Superwood Corp., Duluth 
Minn., new officers include Vice 
President A. J. Watt, U. S. Gypsum 
Co.; Treasurer Paul Shoemaker, Ma 
sonite Corp.; Secretary Arthur Van 
derSys, Chapman Manufacturing Co., 
and Assistant Secretary R. S. Spang 
ler, Masonite Corp. Donald Linville 

executive secretary 
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LOXrRAME screens = for modern building... . 


All-aluminum frame screens for P . ee 

any type window or opening. Light E nce easy lifetime living lial 
weight and durable, Loxframe ; 

screens are easy to install and 


to remove. Hung from inside the 


—_ LOXCREEN 


J PRODUCTS 
LOXCREEN 


aluminum tension screens 


The famous frameless screens with the patented 
spring latch. Pulls down and across at the same 
time, grips all sides of the window frame tightly, 
for a neat, bug-free closure. Stays in adjust 
ment for the life of the screen. Lifetime all 
aluminum construction, for all double-hung 
wood windows. Installed from inside the 

house in less than 5 minutes. 2-way length Loxereen Products mfg. by 
adjustment with floating bar and extra The LOXCREEN COMPANY, Inc. 

folds of screen cloth assures perfect fit P. 0. Box 5133, Columbia, $. C 


P. O. Box 247, Chamblee, Ga 
2120 Irving Bivd., Dalias 2, Texas 


wire or write for catalog sheets and 


lists. Some distributorships avail 


even for out-of-square windows 


Loxcreen and Loxframe available 
with standard aluminum screen 
cloth or with Kaiser aluminum 


shade scree ning 


. 
LOA TRIM 


aluminum mouldings 


Rolled and extruded aluminum 
5, ll in IS 
c mouldings in all popular shapes 
Lox reen offers a complete screen eTvice You are 
invited to consult the Loxcreen I ngineering Depart 
ment about any special screen problem 
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CURTIS CO. REORGANIZES TOP MANAGEMENT 


HUNTSICKER 


TO MAKE it advertised brands of 


quality woodwork product more 
readily available to the trade and 
provide new product and more 
complete ale COVET age Curti 
Companies Inc. has reorganized and 
expanded its executive staff, Presi 
dent George M. Curti 

Thi year, he point 
mark the 90th year of service to 


the building industry by this firm 


announce 


out Will 


which operate plants and ware 
houses in Clinton and Sioux City 
lowa: Wausau, New London, and 
Oconto, Wi Chicago, Ill; Lincoln 
Neb.; Minneapolis, Minn., and Scran 
ton, Pa 

In the new line-up, I. H 
manayer. C. R. Hur 
marketing manager. F 


Ramsey 


is general sale 
hk 


product research and devel 


icker | 
seul | 
opment manager 

Other Curti appoint 
ments include E. B. Oyaas as con 
troller and treasurer; E. J. Curti 
J manufacturing and engineering 
H. ©. Suge 
manager; G. A. Jensen 
manager, organization and central 
production; R. E. Milligan 
nel manager: C. W. Ocker 
ing manager; H. N. Owen, Clinton 
division manage! i K Miller 
Wausau division manager; C. QO. O| 
on, adviser of the Wausau division 
Alex Luft New London division 
manager: J. B. Keck, Sioux City di 
vision manager; R. V. Mann, Chicage 
division manager; J. P. Miller, Lin 
coln division manager \. W. Holk 
Minneapolis division manager; C. E 
Peterson, Scranton division man 
ager; and S. S. Cook, adviser and 


executive 


manapye! operation 


planning 


person 
purcha 


consultant, general office sta 

In announcing the appointment of 
Fr. F Jeil a 
development 
Curtis explained that “by this move 


product research and 
manager President 
we are giving recognitio! 
petus to a function of our 
already been er’ ue 
Compan Inc. ha 


which ha 
cessful. Curt 
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RAMSEY 


introduced many improved millwork 
products and has created many new 
ideas of benefit to the building in 
dustry in general and the retail lum 
ber dealer in particular. We 
place even greater emphasi 
development of new product 

sei) joined Curtis in Clinton in 
1917 as a frame buiider, and began 
doing development work in 1928 
Since 1944 he has been a member of 
the Research Department and ha 
erved on important committees of 
the National Woodwork Manufac- 
turers Assn. and the Forest Product 
Research Society 

General Sales Manager Rams« 
first joined Curtis in 1924. After five 
years he stepped out for eight year 
of experience in lumber retailing 
Rejoining Curtis in 1937 he served 
as assistant sales manager. In 1949 
he became sales manager and in 1953 
he was elected vice-president 

Marketing Manager C. R. Hun- 
icker joined Curtis in 1936. In 1949 
he was made assistant sales manager 
then two years later was advanced 
to general manager of the Minne 
apolis division 


Provides New Service 
to Texas Dealers 


Reese W 


calling on 


Harris, right, is now 
hardware and lumber 
throughout south Texa 
doing “missionary work” for jobbe: 
customers of the S & S Sales Co 
of builders hardware 
hand tools, and garden supplie: 
Oscar M. Seale, partner in thi 
firm of manufacture: representa 
tives that serves the Southwest from 
offices in Dallas, Houston, and Okla 
homa City, announces that this i 
ervice program for its di: 


dealer 


on their line 


a new 
tributors and their dealer custome: 


if explain 
A manufacture! representa 
tives, we feel that our function 
two-fold. In addition to introducing 
new items and servicing our d 
tributor it 1 


portant for u 


becoming, more lrT 
to help the distribu 
merchandising and selling 
through advertising a well a 
direct solicitation for them to the 
de ale I Th 
the ale for the deale 
education; for the 


tor n 


extra service ncrease 
through 

through 
education and ale and for the 
manufacturer through detail 
that results in more 


jobber 


work 


fied customer! 

The S & S Sale Co Wa one ot 
the first manufacturer representa-\ 
tives in the hardware field to open 
nearly) three yeal 


delivers andy 


up warehouse 
ago Thi peed 
keeps down inventory for the job 
be 

teese Harris has been with thi 
firm for two Cal first i Ware 
house manager in Dallas and late 
as branch manager of the Houston 
varehouse and office 


Buys Southern Cement Co. 


The American-Marietta Co. of Chi 
purchased the Southern 
Cement Co. of sirmingham, Ala 
With plants in north Birmingham 
and Roberta, Ala., the Southern Ce 
ment Co. 1 an important South 
eastern producer of portland cement 


cago ha 


and chemical lime 
A-M’s President Robert E. Pflaum 
er said that the cement compar 
will continue operations under fot 
mer management Officials as a di 
ion of the American-Marietta Co 


REESE W. HARRIS 
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COUNT ON THESE 


On; prime logs go into a Rosboro 


“cold deck.” Consequently, Rosboro remains 
a dependable source of high quality lumber 


products the year ‘round 


Rosboro service — wide assortments, fast de- 
livery —is the same in January as it is in July. 
Use Rosboro’s FLEXIBLE INVENTORY 
SERVICE of top-notch kiln-dried, old-growth 
Douglas fir and West Coast hemlock. 


' f P 
Incidentally... : R Oo SB OR Oo 


dah ce Spe \| LUMBER COMPANY 
fine lumber assortments >) \— = SPRINGFIELD, OREGON 





possible ‘ me i/7; 
Ay tand 16-page illustrated booklet 
This is Rosbo 


DOUGLAS FIR AND ib <@j WEST COAST HEMLOCK 
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PRODUCT PARADE 





TIME-SAVING THRESHOLD 


Installation time is cut down throug! 
aluminum threshold 
introduced by the Adams Engineer 
ing Co., Ine Dept. SBS, Box 936 
Little River Branch, Miami 38, Fla 

Joth = the ABC purpose 
threshold, for in 
swinging door and the ABC out 


use of twe 


dual 


winging and out 


winging tyle threshold eliminate 
the old-fashioned hook strip 

Both styles are installed with four 
in a matter of minute The. 
Do-It 


projec t 


SCTOCW 
are ideal 
Yourself market, as well a 
builders. They are insulated with 
vinyl weatherstripping 

Write for Pl. Use coupon below. 


products for the 


READY-TO-USE PENTA 


The Protection Products Manufac 
turing Co., Kalamazoo, Mich., ha 
added Penta Ready-to-Use 
to its line of packaged 
preservative for 
building material 

Penta is a clean and ea to 
handie compound that is effective 
against rot, termites and other wood 


olution 
chemical 


wood and other 


Please send more details of new products for which numbers are circled below. 


PI P2 P3 
Pil Pi2 P13 
P21 P22 P23 


P31 P32 P33 


Fill in this coupon, 


cut it out and mail to 


806 Peachtree St., N. E 
Atlanta 5, Ga. 





destroying insect in all types of 
vood. It is for preserving wood that 
is not to be painted 

Ready-to-Use Penta is packaged 
for spot jobs where limited quanti 
ties are to be applied and where 
handling and mixing facilities for 
10-1 Penta Concentrate are not so 
good. It comes in one-gallon cans, 
like Woodlife—the Protection Prod 
ucts preservative for treating wood 
to be painted 

Write for P2. Use 


coupon below. 


COMPACT LIFT-TRUCK 


The compact and highly maneuvet 
able model TC-250 for f truck 
with a 20,000-pound capacity at 24 
load center is announced by the 
Hyster Co., Dept. SBS, 2902 N. E 
Clackamas Street, Portland 8, Ore 

Complete driver “feel” of the 10 
ton-capacity truck is possible in all 
weather conditions through easy-to 
operate controls and an exceptional 


degree of visibility. The lift-truck 


will travel at a speed of more than 
20 MPH in either forward or reverse 
Vacuum powered brakes provide 
effortless braking. 
Complete details are 
pecification sheet No. 1417 
Write for P3. Use 


given in 


coupon below. 


SEALS METAL WINDOWS 


Home-owners can easily seal their 
own aluminum and steel window: 
with Seal-o-frame, a vinyl cushion 
eal made by the Dyer Products Co., 
Dept. SBS, 514 Second Street S. W., 
Canton, Ohio 

This weatherstrip will not crack 
or become brittle in winter and is 
aid to be unaffected by oil or grease 

Seal-o-frame is installed by cut- 
ting proper lengths, mitering corners 
at a 45-degree angle, and placing 
these lengths over the flange of 
the sash. Usually no adhesive is 
required, as three ribs on the inner 
urface hold the seal in place 

Write for P4. Use 


coupon below. 


TRIMS PLYWOOD EDGES 


An inch-wide tape of wood veneer, 
30 thin and flexible that it is pack 
aged in rolls like ribbon, is offered 
by the U. S. Plywood Corp., Dept. 
SBS, 55 West 44th Street, New York 
36, N. Y 

This Weldwood Wood-Trim trim 
permits covering the edges of Weld 
wood plywood with matching venee! 
It is especially helpful to home 
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VENT-A-WALL ... hist choice 
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Siehien. 
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Here are Window Units } aw | 
That Meet Every Need | ey « | 


i 


Versatility of desiqn and grouping make 
) 


removable VENT-A-WALL wood v low unit hoice 


of every type VENT A WAI LS ippedl t! nitect contractors 


feature Modern 


le from the frame 


for homes 


and home builders becauss 

styling plus the fact that t 

thereby reducing breakage truction time, give 
tune 


VENT-A-WALLS sella} ility that 1 inmatche ther similar ty; 


of window unit 
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aq" } 
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i 4 finger pre 
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R-O-W DISTRIBUTORS 
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Kock y GA? ueduate. Ccrgoren 
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owners with Do-It-Yourself project 

Wood-Trim 
cissors or razor blades and applied 
with any high-quality wood glue. No 
heat or clamping is required. It } 


old in rolls of 8 in re-usable plastic 


can be cut with 


container 
Write for P5. Use coupon page 46. 


SLIDING WINDOWS 








Manufacturing Co 
Dept. SBS, Kewanee, Ill., has added 
an aluminum horizontal sliding win 
dow to its line of building product 

installation save 
Meeting rails are 
entire 


The Kewanee 


Simple, quick 
the builder time 
weatherstripped around the 
perimeter of both vents. The “tubular 
ill” provide maximum = strength 
and assures tracks remaining level 

Heavy extrusions seal the windov 
against rain infiltration, and con 
densation moisture is drained to the 
outside. Both vents have self-locking 
tainle teel hardware 


them to be locked or operated in 


permitting 


dependently 
Write for P6. Use coupon page 46. 


HORIZONTAL WINDOW 


A horizontal sliding aluminum win 

dow designed for fast, economical 
installation is announced by the 
Horizon Door Co., Inc., Dept. SBS, 
Flower and Paula Streets, Glendale 
1, Calif 

The completely assembled unit in 

double sliding vent: 
, nylon rollers, in 


cludes glass: 
with separate lock 
terlocking meeting stiles with double 
weatherstripping, vinyl glazing bead, 
complete neoprene and felt weather 
tripping, nylon rattle proofing 
guides, built-in plaster stop, and a 
pre-punched nail-on fin trim 

Write for P7. Use coupon page 46. 


ADHESIVES 


The Minnesota Mining 

facturing Co., Dept. SBS 

quier Street, St. Paul 6 

announced two addition 

eral changes in its line of ad 
The new products are 

and counter top cement and 

carpet tack strip cement. The 

colored counter top adhesive 


in setting, to allow for positioning 
The carpet tac kK 


of the covering 


48 


trip cement is fast drying and bond 
trips to concrete and similar sur- 
faces, eliminating nails and anchors 
To more clearly describe other 
products, names have been changed 
Rubber tile cement No. 60 is now 
3M” Vinyl and Rubber Tile Ad- 
hesive and No. 61 is “3M” Rubber 
Tile Cement (alcohol base). The 
ve molding adhesive No. 20 is now 
3M” Cove Molding Adhesive 
Write for P8&. Use coupon page 46. 


ALUMINUM THRESHOLDS 


The Macklanburg-Duncan Co., Dept 
SBS 30x 1197, Oklahoma City 
Okla., has added an aluminum thre 
hold with an insulating vinyl in 
ert 

This model AP measures 3%” wide 
and '%” high. It is made of extruded 
Alacrome, with a tough vinyl! insert 
that can be replaced easily, if eve 
necessary, without returning the unit 
to the factory 

Model AP 118 is like the above 
model, except that it is 1%” high 
to fit with deep-pile rug 30th 
models are made in all standard 
length 

Write for P9, Use coupon page 46. 


ROLLING DOOR HARDWARE 


Washington aluminum rolling doo: 
hardware is available in two track 
type It is made by Washington 
Steel Products, Dept. SBS, Tacoma 2, 
Wash 

The first track type has a built-in 
plaster ground, which permits laying 
the gypsum board or plaster to the 
edge of the track. This makes a solid 
installation, as plaster board and 
track become a supporting arm of the 
door frame 

The second type comes with a 
built-in facia strip. This eliminate 
the need for valance or trim and 
cuts down on labor 

Both types are made for %” to 

and 1” to 1%” by-passing door: 
Write for PLO. Use coupon page 46, 


“PERSONALIZE” GARAGE 


Home-owners can have garage door: 
in a style all their own with the 
‘customized design accessories” of 
fered by the Crawford Door Co 
Dept. SBS, 20263 Hoover Road, De 
troit 5, Mich 

A series of six customizing pack 
ages offers such wood decorations a 
round = rosette: in several sizes, 
square rosettes in several sizes, and 
everal styles of molding: 

The front door of the house also 
can be decorated to match the ga- 
rage door. The manufacturer sug- 
gests 36 decorating ideas, and home- 
owne! can work out their own 
design idea 

Write for PLL. Use coupon page 46. 


WOOD-GRAIN PANELS 


Marsh Wall Products, Inc., Dept 
SBS, Dover, Ohio, has added new 
wood-grain patterns to its line of 
Marlite plastic-finished plank and 
block paneling 

The patterns are cherry in planks 
and birch in both blocks and planks 
The four other wood-grain patterns 
already available included golden 
and striped mahogany and natural 
and silver walnut 

Panel sizes are 16” by 16” or 16 
by 8. Tongue - and - groove edges 
implify installation 

Write for P12. Use coupon page 46. 


HALF-SURFACE HINGES 








A line of half-surface hinges, mor 
tised only into the door jamb to save 
door-hanging time, is announced by 
the Griffin Manufacturing Co., Dept 
SBS, 1415 Cherry Street, Erie, Pa 
The hinge has a beveled edge on 
the door leaf for improved appear 
ance. Finishes include a choice of 
prime coat, bright or dull brass, 
bright or dull bronze, bright or dull 
nickel, bright or dull zinc, chrome, 
or other customer specifications 
Write for P13. Use coupon page 46. 


REGISTERS, GRILLES 


Air Control Product Inc Dept 
SBS, Coopersville, Mich., has added 
a line of commercial-type registers 
and grilles and a line of residential 
registers and grilles 

The commercial units, designated 
the Multi-Trol line, have face bar: 
built with air foil contours to reduce 
resistance to a minimum and _ to 
make them extremely quiet at high 
velocitie 3ars are adjustable in- 
dividually The register (with 
valve and grilles (without valve 
are available in single or double 
deflection model 

The residential unit 
the No. 20 serie have adjustable 


known a 
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HUGENT FIBERGLAS PANELS 


the one 


BIG NAME 
im hiberglos 


Yuoav eNO SCIENTIFICALLY ENGINEERED 


Through its unequaled research facilities, Alsynite 


Company of America has developed new panels 
tailored for specif ses 
NEW "FIESTA" PANELS for residential use con- 


tain ‘‘Filtron 25,’ amazing new heat-blocking formula 
that reduces heat and light plus new “‘Armor-Plate”’ 
surface for longer la g beauty. Beautiful new color 
tones 


NEW “INDUSTRY” PANELS for all industrial uses 
feature new ‘‘Ar ite’ surface for longer life and 
wear plus new r stability and ideal light 
transmission 

NOW EVEN MORE THAN EVER, THERE IS 

NO SUBSTITUTE FOR GENUINE ALSYNITE. 





Get complete information 
on the new, improved 1956 
Alsynite. It means more Ff ) 5. 
money for you . is 


DISTR/SUTORS THROUGHOUT THE U. 6. 
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vertical) front louver and adjust 
able back louver 
four-way air 
for any desired air flow can be made 
imply. The pring 


to provide positive 
control Adjustment 
quickly and 
loaded volume contro] 
to a full 90 degree Registers and 
grilles are for sidew 
tandard 17 


damper open 


all and 
baseboard use in 
Write for P14, Use coupon page 46. 


ALUMINUM WINDOW 


A weatherstripped aluminum awn 
ing window priced to sell competi 
tively for use in all home i 
announced | Ware Laboratoric 
Dept. SBS, 3700 N. W. 25th Street 
Miami, Fla 

Introduced in Januar the Ware 
window ha a wide overlap of 
weathering member The entilator 
than 3/32” thick 


ection 1 


has a web not Ie 
and |] deep The 
1%” deep 

The window 
que bar and roto operator at the 
bead 


frame 


operated by a to! 


lower jamb. Snap-on glazing 
are optional 


Write for PIS, Use coupon page 46. 


IMPROVED SHAKE PAINT 


Shingle ’'N Shake paint, a product 
of the Lowe Brothers Co., Dept. SBS, 
Dayton, Ohio, now leave an im 
proved finish that is velvety and free 
of brush mark 

This improved paint dries faster 
now, too, It 1 aid to dry dust-fre¢ 
in two hours and can be re-coated in 
from eight to 10 hour 

It is used on shingles, shake 
or smooth lumber, concrete 
block, 
iding. It also is ideal a 
paint for woodwork and wall 

Write for P16. Use coupon page 46. 


rough 
cement 
brick, and asbestos-cement 


an exterior 


RADIANT HEAT CABLES 


A series of electric radiant heat 


cables, available in 
from 300 to 4,600 watt ] 


Electromode Corp 


announced 


by the Dept 


50 


capacitie of 


SBS, 45 Crouch Street, Rochester 3 
N. Y 

This new series can be used in 
plaster or dry-wall ceilings, as well 
as in concrete floors. These differ 
from other types in that the same 
cable can be used for all application 
instead of requiring special cable 
for each type of construction 

A special plastic jacket is respon- 
ible for the widening of applica- 
tion A nylon jacket, in 
addition to the plastic insulation 
prevents any chemical reaction with 
plaster in which the cable is em- 
bedded 

Write for P17. Use coupon page 46. 


second 


DOOR GRILLES 


One standard length of Dor-Guard 
grille fit any 
ize 24” through 36 
everal style 
Grilles, 
Road 


aluminum door 
tandard door, 
This grille is made in 
by Dor-Guard Aluminum 
Dept SBS, 3202 Hubbard 
Youngstown, Ohio 

Dor-Guard grilles are available in 
either bright or satin finish. Four 
tyles can be personalized with the 
home-owner’s initial 

Write for P18. Use coupon page 46. 


D-I-Y AWNING FRAMES 


Do-It-Yourself 
make it easy for the 


Two Littco awning 
frame kit 
home-owner to build his own sta 
tionary patio or terrace awnings, 
with the addition of only pipe and 
covers, The kits are offered 
Littlestown Hardware and 
Dept. SBS, Little 


canva 
by the 
Foundry Co., 
town, Pa 
The two kits provide for awning 
in widths of up to 12’ or 20’. The 
fittings are made of Tenzaloy, a 
corrosion-resistant, tarnish-free alu 
alloy. Fittings are of the 
so that no pipe thread 


minum 
lip-fit type 
Ing Is necessary 

Write for P19, Use coupon page 46. 


SHEATHING-SHINGLES 


A shingle panel that cuts sidewall 
erection in half by combining sheath 
ing and shingles in one panel ha 
been introduced by the Kraus Shin 
gle Panel Corp., Dept. SBS, 551 
Cornwall Avenue, Buffalo 15, N. Y 

Two types of shingle panels are 
available. Both have double-coursed 
edge-pgrain No, 1 red cedar shingles 
Type “mM” panel have a. core of 
heavy insulating sheathing. Type “T” 
panels have a solid gypsum rock fire 
proof core thick 

All panels are a standard 14” by 
96” size. They are easily cut by hand 
or power saws for fitting around door 
and window frames. A_ four-page 
bulletin describes cost-saving fea 
tures 

Write for P20. Use coupon page 46. 


ALL-PURPOSE PAINT 


A one-coat vinyl! plastic all-purpose 
paint, suitable for both interior and 
exterior application, is announced by 
the Wooster Sealkote Co., Dept. SBS, 
Woo ter, Ohio 
Known as Seal-Kote, this ready 
to-use paint applied to wet o1 
dry surfaces, When used on damp 
masonry, it is said to prevent further 
penetration, yet still permit 
urface. It resi: 
, alkalis, 
retain it 


water 
“breathing” of the 
mild industrial acid 
oil, fats, and dirt and 
color even over asphalt 

3ecause of its many uses, Seal 
Kote permits dealers to substantially 
cut down on paint stocks. Made in 
white, and clear, it 1 


prease, 


eight colo! 
recommended for wood, all types of 
masonry, wallpaper, and fiberboard 
products 

Write for P21. Use coupon page 46. 


VENTILATING HOOD 


With the introduction of the “Salem,’ 
16 combinations of copper and steel 
kitchen ventilating hoods are now 
available from Trade-Wind Motor 
fans, Inc., Dept. SBS, 7755 Paramount 
Boulevard, Rivera, Calif 

The new Salem copper hood in 
corporates early American styling 
and functional design. It is available 
in 30”, 36”, 39”, 42”, and 48” length 
The hood combines with Trade-Wind 
ventilators in three sizes, with di 
charge ratings of 550, 425. or 300 
CFM 


Write for P22. Use coupon page 46. 


SLIDING GLASS DOORS 


handle of sparkling clear 
the latest innovation on the 
liding glass door made by the 
Nudor Manufacturing Corp., Dept 
SBS, 7326 Fulton, North Hollywood 
Calif 

This distinctive feature will be a 
tandard fixture on all door by 
Nudor in the future 

Write for P23. Use coupon page 


A door 
plastic i 
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The COMPLETE 


SASH-BALANCES 


AND 


auaury Line TEVA Ts 


MASTER- 
MATIC 


No. 1400 


One-piece sash balance and weatherstrip 
combination unit. A high-quality superior 
unit, especially designed for PRE-FIT WIN- 
DOW UNIT MANUFACTURERS. 


MASTER- 
LINER 


No. 440 


One-piece full jamb liner. A high-quality 
aluminum weatherstrip unit adaptable for 
use with ANY TYPE SASH BALANCE. 


MASTER 
NO-DRAFT 


No. 400 


Sash Balance and Weatherstrip Combi- 
nation Unit. The ‘original’ and most 


“MASTER - MATIC 
REMOVABLE” 


No. 2500 





Removable sash hardware. For application 
with the Master-Matic Unit making a com- 
pletely balanced, removable sash window. 


MASTER- 
THRIFT 


No. 880 


One-piece sash balance and weatherstrip 
combination economy unit offering all the 
advantages of the Master-Liner, plus an 
efficient, easy to install sash balance. 


TASTER COMPLETE EQUIPMENT FOR 


DOUBLE-HUNG WOOD WINDOWS 

@ CASEMENT-AWNING-HOPPER TYPE 
WOOD SASH 
HORIZONTAL SLIDING WOOD SASH 
WOOD DOORS 

@ METAL WINDOWS AND METAL DOORS 


A FULL LINE OF BRASS & ALUMINUM THRESHOLDS! 


MASTER METAL 
STRIP SERVICE, Inc. 


ILLINOIS 


widely copied spring sash balance unit 


for ‘‘on the site installation’’. 
1744 NORTH KILBOURN AVENUE + CHICAGO 39, 
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EURASIA 


\N The miracle overlaid fir plywood... 


NO 


Available for Civilian Use in Unlimited Quantities... 


Harbor Plywood Corporation sold its first carload of 
Harborite to the United States Government fifteen 
years ago! Since then, a great portion of Harborite 
has gone exclusively to the U. S. Navy. Now! .. . for 
the first time, new production techniques make it pos- 
sible to offer Harborite in unlimited quantities for 
civilian use! And, increased volume allows us to 
reduce warehouse prices. The reduction is approxi- 


mately 20% varying in different areas 


More and More Users Will Specify Harborite! 


Harborite is the ultimate in exterior type plywoods. 
The core is Super-Harbord, famous boat hull ply- 
wood, the standard of the marine industry for 20 years 
To this core a medium density phenolic resin-impreg 
nated fiber is permanently fused. A super-strong but 
lightweight structural panel is provided that has 
weather-proof, split-proof, check-proof qualities. The 
hard, smooth grainless face provides an ideal painting 
surface eliminates grain-raising and checking 


Sales offices and subsidiaries in... 


HARBOR PLYWOOD CORPORATION ABERDEEN, Washington 


P.O. Box 940 + Phone 221 


Aberdeen, Washington ATLANTA, Georgia 
1161 Ridge Avenue, S.W. « LA0215 
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... uper-resistant to wear, weather and water! 


ORITE 


ekiby "olemanis pe 


BOATS AND OTHER MARINE USES! 


Harborite’s phenolic resin-impregnated surface makes boats 
live longer ... perform better. Ideal for boat hulls, decks, bulk 
heads, cabins, bait tanks, etc. In the marine field, the swing is 
to Harborite 


OUTDOOR SIGNS AND DISPLAYS! 
Harborite’s weather proof, split-proof, check-proof qualities Here’s Why the Government 


combined with Harborite’s perfect paintability make this 


product greatly in demand by signmakers Specifies Harborite: 
RESIDENTIAL AND COMMERCIAL BUILDING ! ell GO 7 TS aes 


Architects and builders are finding Harborite an attractive, 2. Cor r strips are machine-edged 
durable grooved siding... wide-lapped or flush... also for and bu ght 
gable ends, soffits, and many indoor uses such as interior panel 3. All eee Se 
ing, cabinets, built-ins, etc oH ‘ 

. a 


used in hi rite 


oped waterproof glue 
makes a anent weld 


CONCRETE FORMS AND INDUSTRIAL USES! a 


Because of its hard, tough, smooth, abrasion-resistant surface, mize wa g and grain-raise 

Harborite is used and re-used as the perfect panel for concrete 6; He resin-impregnated overlay 
forms. Industrial uses include lining for trucks and trailers, makes a fect paint holding surface 
freight cars, lockers, packing cases, truck bodies, counter and 

table tops. New uses are reported every day 


are fF humidified to mini 


CHICAGO, Illinois INDIANAPOLIS, Indiana SAM FRANCISCO, California 
1444 West Cermak Road + CA 6-0134 1601 East New York Street « ME 7-3434 /5 Third Street « VA 6-241] 


CINCINNATI, Ohio JACKSONVILLE, Florida EATTLE, Washington 
511 Baymiller Street « MA 1-2797 2355 Dennis Street + EL 4-8229 lorth 34th and Fremont + EV 2228 


HOUSTON, Texas LOS ANGELES, California TAMPA, Florida 
303 St. Emanuel Street + CA 7-824] 235 South Alameda Street - Mi 1854 North Rome Avenue « Phone 8-1868 
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PRODUCT BRIEFS 





CONTACT ADHESIVE. Armstrong 
instant bonding cement is an all 
purpose contact adhesive for both 
amateur and professional. It grip 
almost any clean, dry surface with 
out need of clamps or presses. An 
ounce bottle with brush serves home 
owners with small needs Write 
Armstrong Cork Co., Dept. SBS, Lan 
caster, Pa 

Or circle P24. Use coupon page 46. 
STEEL STRAPPING. U. S. Steel 
offers a new dispenser for round 
steel strapping. A model “G” strap 
ping machine is designed to tension, 
tie, and cut steel strapping in a single 
operation. No seals needed, Write 
Gerrard Steel Strapping Division, 
U. S. Steel Corp., Dept. SBS, 2915 
West 47th Street, Chicago 32, I] 

Or circle P25. Use coupon page 46. 


LOW-COST IRONWORK. A low 
cost line of ornamental iron product: 
has been introduced under the name 
“Economy Columns.” They come in 
two heights that provide a range of 
from 8’ down to 6’6”. Write Tennes 
ee Fabricating Co., Dept. SBS, 1490 
Grimes Street, Memphis, Tenn 

Or cirele P26. Use coupon page 46. 


POCKET DOOR HARDWARE, A 
packaged hardware unit, No, 1200B, 
provides sliding hardware for double 
pocket doors in room entrances and 
closet The doors disappear into 
separate wall pockets when opened, 
completely clearing the entrance 
Write Sterling Hardware Manufac 
turing Co., 2345 West Nelson Street, 
Chicago 18, Il 

Or cirele P27. Use coupon page 46. 


NEW LOCK SERIES, A major line 
of pin-tumbler, heavy-duty, key-in 
the-knob type cylindrical locks i: 
announced by Yale and Towne. De 
ignated the Yale 5400 series, the 
locks were developed for the heavy 
construction market. Write Yale and 
Towne Manufacturing Co., Dept 
SBS, Chrysler Building, New York 
aa © 

Or cirele P28. Use coupon page 46. 
IMPROVED HOSE. Morecon is a 
water suction hose that springs back 
to its original shape if run over by 
trucks or other heavy equipment 
The secret of its springiness is a 
continuous coil of hemp rope, spe 
cially treated and imbedded in thick 
rubber. Write B. F. Goodrich Co., 
Industrial Products Division, Dept 
SBS, Akron, Ohio 

Or circle P29. Use coupon page 46. 


HAND DRILL. The mode! A-1 Han 
mole is a lightweight, high-speed 
hand drill equipped with a special 
integral water injection system that 
forces water down the center of the 
drill bit to act as a cooling agent 


54 


It is ideal for cutting holes in glazed 
tile, glazed brick, concrete, granite, 
marble, and similar hard building 
materials. Write Molco Drilling Ma 
chines, Inc., Dept. SBS, 1100 20th 
Street N. W., Washington 6, D. C 
Or cirele P30. Use coupon page 46. 


NATURAL - RUBBER ENAMEL. 
Florply floor ename] is said to be 
the first paint to contain true natural 
rubber. It is claimed to be twice 
as resistant to abrasion as othe! 
enamels and has high resistance to 
acids and alkali Write Forman 
Ford, Dept. SBS, 111 South Second 
Street, Minneapolis, Minn 

Or circle P31. Use coupon page 46. 


MASONRY COATING. A coating for 
damp-proofing and decorating ex 
terior and interior concrete, masonry 
and stucco walls has been introduced 
under the name of Vaportite. It 1 
said to save 50 per cent in labo! 
costs, since it is applied with white 
wash brushes and requires no curing 
Write Allied Compositions Co., Inc., 
Dept. SBS, 11-15 44th Road, Long 
Island City, N. Y 

Or circle P32. Use coupon page 46. 


AMMETERS. Three high-voltage 
Amprobe Junior models have been 
added to Pyramid’s line of voltage 





DO YOU WANT more in- 
formation on any of these 
new products? Just mail 
the coupon on page 46 
after circling the product 
number shown with item. 











testers. These snap-around ammete! 
are available in 0-125/250 volt mod 
els in current ranges of 0-10, 0-25, 
0-50, and 0-100 amperes A. C., and 
in 0-150/600 volt models in current 
ranges of 0-25, 0-50, or 0-100 ampere 
A. C. Write Pyramid Instrument 
Corp., Dept. SBS, 630 Merrick Road, 
Lynbrook, N. Y 

Or circle P33. Use coupon page 46. 


TENONS PIPE ENDS. The Spring 
Load ACT-Model B is an asbestos 
cement pipe tenoning tool. A simple 
operation of changing the cam plate 
adapts the tool for cutting any type 
profile. It is made in «wo sizes 
4” to 8” and 10” to 20”. Write Spring 
Load Manufacturing Corp., Dept 
SBS, 3610 First Avenue South, Seat 
tle 4, Wash 

Or circle P34. Use coupon page 46. 


FOUNDATION VENTILATOR. The 
Lo Man Co foundation ventilator: 


are designed to 
ventilation and cold weather pro 
tection. Made of die-cast aluminum 
alloys that will not deteriorate, they 
are available in four models, with 
or without screen and shutter, in 
one tandard 8” x 16” size. Write 
Louver Manufacturing and Supply 
Co., Dept. SBS, Minneapoli 16, 
Minn 


Or circle P35. Use coupon page 46. 


MASONRY BLADES. The Niagara 
line of masonry blades .enables the 
user to cut all types of brick, con 
crete products, stone, tile and non 
gypsum, 


Rive maximum 


metallic pipe, asbestos, 
cement, asbestos-cement boards, 
hardboard and fiberboard Write 
Carborundum Co., Dept. SBS, N 
agara Falls, N = 

Or circle P36. Use coupon page 46. 
DARK WOOD BECOMES BLOND. 
Refinishing dark furniture and wood 
work in modern blond is possible 
with Pierre’s Original Miracle Blond, 
finish that is painted on 
Wood-pvrain effects are achieved with 
two graining tools contained in the 
kit. Write W. L. Harper Co., Dept 
SBS, 8011 Davis Drive, Clayton 5 
Mo 


Or circle P37. Use coupon page 46. 


BLACK CLOTH TAPE. A new black 
production-grade cloth tape designed 
to replace friction type has been 
designated ‘“‘Permacel 64.” It is said 
to stick better to its own backing 
surface Permacel 
width, 60’ or 90 
cores 


a new 


and application 
64 is made in %” 
lengths, on 1%” diameter 
Write Permacel Tape Corp., Dept 
SBS, New Brunswick, N. J 

Or circle P38. Use coupon page 46. 


LOW-COST GARAGE DOOR. The 
makers of Roly-Door garage door: 
have introduced a new low-cost 
even-section residential garage door 
for use by project builders. Called 
“Niagara,” the door comes in width 
of 8 and 9° and heights of 6’6” and 
7’. Write Morrison Steel Products, 
Inc., Dept. SBS, 601 Amherst Street, 
Buffalo 7, N. Y 


Or circle P39. Use coupon page 46. 


INSULATES PIPES. Kaylo-20, a 
heat-insulation product made pri 
marily for pipes and vessels, with 
stands temperatures of 1,800 degrees 
F. The insulation is produced in 
thicknesses and diameters for pipe 
sizes from %” to 39”. Write Owens 
Illinois Glass Co., Dept. SBS, Toledo, 
Ohio 

Or circle P40. Use coupon page 46. 
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~D 
take a good |look at 


Donley Steel: Mortar Boxes 


A 


‘Fast mixing and cleaning are assured . . . steel interior will not “dig up” or 


splinter... is free of rivets and other obstructions. *Leakproof construction 
provides accurate mix every time, *One piece (14 or 16 gauge) steel body with 
welded joints provides long service life. Entire top edge is angle-iron reinforced 
for rigidity and easy grip. Corners are rounded for safety. *Donley Morta 
Boxes nest for storage... serve as weather-tight roof when turned upside down 
over perishable materials. 























DONLEY BRICK CLAMP DONLEY MORTAR TUB 


reduces handling time quickly adjusts is all steel ideal for plastering, tile 
to carry from 8 to 14 bricks. It is strong small-job masonry. Easy to handle and 
and lightweight picks up and releases across when used on the scaffold. Ic is ke 


cleans quickly and can be used to mix smal! | 


load instantly 


SIZES, DIMENSIONS AND WEIGHTS 
Note: Number of box indicates approximate cubic ' W rite today 


foot capacity 
for literature. 


Order 


by Length 


No Ir Inches 
3) 


BROTHERS COMPANY 


1905 Miles Ave., Cleveland 5 














ie GA Mens ee 

Be ee 1 BA eters ; 
As (ale (2S Seep TRE Haare 
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METAL THRESHOLDS 


(Continued from page 21) 


Connolly. “They explain that a 
damaged J-hook requires the re- 
moval of both units and often tak- 
ing down the door. The aluminum 
unit is applied to the floor and will 
adjust to an old, uneven door.” 

The tight weatherstripping fea 
ture is what appeals often to the 
home-owner. Housewives like the 
fact that there is no crack to catch 
dirt or hinder the sweeping of dirt 
out the door. 

The fact that aluminum thres 
holds are permanent, will not wear 
down, and won’t rust, makes them 
popular with apartment owners 
and home-owners, who aim to keep 
maintenance costs down 

A natural tie-in product to stress 
with threshold sales is weather 
stripping. The Bethesda firm in 
creased its weatherstripping sales 
by 25 per cent during the first three 
months | it thresholds 
vigorously 

If the threshold sale is made to 
a home-owner to install himself, a 


promoted 


Do-It-Yourself type of weather- 
stripping may be best to sell. The 
Bethesda firm has made many sales 
of a kit that has either bronze or 
stainless steel weatherstripping. 
This kit contains enough for a door 
three feet wide and seven feet high. 
Weatherstrip for windows comes 
by the roll. Often when a customer 
has successfully used the weather- 
strip kit to give his door a snug 
fit, he comes back for more—so he 
can completely re-weatherstrip all 
windows and other openings for 
greater heat savings and comfort 


Build Pilot Plant 
for Particle Board 


The nation’s first pilot plant 
for development of wood particle 
boards, using the advanced tech- 
niques of European manufacturers, 
will be constructed at the labora- 
tory of the Timber Engineering Co., 
research affiliate of the National 
Lumber Manufacturers Assn. 

The pilot plant is a major phase 
of the $200,000 expansion program 
now underway at the Teco labora- 
tory, near Washington, D. C. 


From its years of particle-board 
studies and experiences, Timber 
Engineering has set up an evalua- 
tion and quality control program 
for particle-board manufacturers. 
The laboratory’s store of technical 
data was materially increased this 
year by information on European 
manufacturing techniques, gathered 
by two of Teco’s top technologists. 
They traveled 18,000 miles and con- 
ferred with representatives of more 
than 100 firms and institutions in 
11 European countries. 

Selected to head up the organi- 
zation’s particle board development 
activities is Carl A. Rishell. His 20 
years of research service to the 
wood industries was recognized No- 
vember 14 by Timber Engineering’s 
board of directors electing him to 
to a vice-presidency. 

“Wood particle board,” said 
Rishell, “is the newest product of 
the forests since the advent of ply- 
wood and hardboards. It is a fruit 
of research applied to utilization 
of thinnings and other residuals of 
logging and sawmilling, and left- 
overs from wood product manufac- 
ture 

“Not a new substitute for any 
material, particle board is a scientifi- 
cally engineered product with broad 
market potentials in construction 
and product manufacture.” 





SUGAR PINE 
PONDEROSA PINE 
MOULDINGS 


DOUGLAS FIR 
WHITE FIR 
REDWOOD 


© Kiln Dried or green © Sugar Pine Pattern Lumber 
® Industrial Lumber all species @ Douglas Fir Studs 


© Retail and Distribution Yord Lumber 


SUPERIOR LUMBER 
SALES COMPANY 


of Sacramento 
? 2ép jerd &- cafflaudeom 1-9 21G 
ond Weneepersntes £48. « onl if. 
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ANOTHER NEW HUTTIG PLANT & 
WAREHOUSE SERVES THE SOUTH 


In ATLANTA, GEORGIA, Muttig Sash & Door Co. recently 
opened this all new, completely modern warchouse and 


assembly plans. Smith Bellsayder, Manager 





COMPLETE SERVICE FOR 
SOUTHERN LUMBER DEALERS 


No matter where in the South you are located, 
there is a Huttig Man ready to provide you 
with complete service. His job? To help you 
make more money! He is trained to assist 
you in many ways, as well as show you how to 
increase your sales of Huttig quality millwork 
and the nationally-known brands of building 
supplies he carries. Near you, too, are well 
equipped Huttig assembly plants and ware 
houses. Call in the nearest Huttig Man — 
NOW! 


e 1885 manufacturers and distributors of building products 


- SASH & DOOR CO. 
GENERAL OFFICES IN ST. LOUIS, MO. 


Other warehouses and assembly plants: 
Birmingham, Ala. ° Charlotte, N. C. . Columbus, Ohio . Dallas, Texas . Jacksonville, Fla. 
Knoxville, Tenn. * Louisville, Ky. * Memphis, Tenn. * Miami, Fla. + Nashville, Tenn. +* Roanoke, Va. 
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Give builders new sales ideas 


Show a builder how a wood paneled wall, costing as 


little as $24—can sell his homes faster at a better price. 


THESE 6 LOW-COST WOODS Hie! builders sell their 
homes at low cost to them, at a good profit to you, 


That why Weldwood panne ling 18 80 easy to sell, 


SHOW YOUR BUILDER CUSTOMERS the beautiful, 
economy-priced wood hown here—explain the 
dollars-and-sense of Weldwood paneling. For little 
a builder 


more than the cost of many wallpapers, 


can have all the beauty and elling powel of real 


wood Weldwood paneling in his homes, 





1. Samara** a mahogany-type hardwood from Africa-$24* 
2. Surfwood” knotty weathered-type paneling $24" 
3. Nakora**a blond hardwood imported from Japan $34 


ill 12! long, & high 


aaa MAWK *All price ire ret for aw 


YOUR LIBERAL MARKUP oni these panels means extra 
profits compared to many low-priced, low-markup 
wall materials. Weldwood can do some nice things 


for your bank account! 


TO HELP YOU BOOST BUILDER BUSINESS —we |] be vlad 


to putour own salesmen at your disposal at any time. 
Ask Vou! W eldwood represent itive for det iils Or 
write United States Plywood ¢ orporation, De pt. 


BSN 1-56, 55 West 44th St., New York 36, N. Y. 


4. Weldtex” the original striated fir paneling — $28* 
5. Sea-Swirl® weathered-look paneling without knots —$30* 
6. Surfplank” like Surfwood butinsolidlumber planks—$26" 


eldwood 





fand watch your profits jump! 

















TEXTURED SURFWOOD »: nu custom look to any STRIATED WELDTEX tive beauty at low cost. Yet 
room. Comp d to dealet ) ol] than $2.00 lor the cont ted than $2.00 on ordinary wall 


same wal i nar lf erial, tl le nad time I er ( made almost 5 time asmuch 


much with Surt 


» 


















Re at tie ia 
ONE WALL OF BEAUTIFUL WELDWOOD NAKORA make a SUPERB AFRICAN SAMARA hes a fine, rich-looking playroom 
modest model home | k like a millior With a conventional Phe dealer made 4 } profit on the San ira paneling 
wall material, the deale fiton th ill uld have been hie 1} f ! ipplied the usual t pes of 
less than $2.00. With b he le over 5 time is much ed erial 





WHOLESALER NEWS 





EL PASO, TEX.: Distributor of 
Youngstown kitchens in west Texas 
now is the Midland Specialty Co. of 
Fl Paso. Robert Kelly heads the 
kitchen department 


KANSAS CITY, MO.: The Con- 
sumers Co-operative Assn. of Kansas 
City has sold its lumber mills and 
timberlands at Swisshome, Ore., to 
the Georgia-Pacific Lumber Co. The 
co-op will continue to wholesale 
lumber to its member units in Kan 
sas, Missouri, Oklahoma, and six 


nearby states 


JACKSON, MISS Twenty-one 
lumber dealers and their key em 
ployees were guests of the Simpson 
Redwood Co. and the John T. Silk 
Lumber Co. of Memphis at a dinner 
meeting here recently. The uses of 
redwood lumber were presented 


SAVANNAH, GA.: John M. Me 
Intosh has acquired an interest in 
the Neal-Blun Co., building material 
distributors here, and become a 
sociated as a director and in a man 
agerial capacity. He is president of 
McIntosh and Co., Inc., realty and 
construction firm. He formerly was 
with the Southern States Iron Roof 
ing Co. and Aladdin Insulators, Inc 


TAMPA, FLA.: A new wholesale 
building material firm has been 
organized here under the trade-name 
of Hugo Schmidt and Co. An active 
member is James M. Branch Jr., for 
mer sales manager for the Edwards 
Sash, Door and Lumber Co 


MEMPHIS, TENN.: Edmund Or 
gill, president of Orgill Brothers and 
Co., hardware wholesalers, is the 
new mayor of Memphis. He became 
head of the Orgill firm after the 
death of his father, William Orgill, 
in 1940. He is a former president of 
the Memphis Chamber of Commerce 
and the Southern Wholesale Hard 
ware Assn 


GREENVILLE, S. C.: New dis 
tributor of Handy-Hook fixtures in 
this wholesaling area is Construction 
Supplies, Inc. President W. W. Brad 
ham said his firm’s three salesmen 
would push this hardboard fixture 
line in South Carolina and portion: 
of Georgia and North Carolina 


KNOXVILLE, TENN.: The Huttig 
Sash and Door Co. has announced 
plans for a new $40,000 warehouse 
and rear loading dock 


FORREST CITY, ARK.: Newton 
(Newt) Landers has been appointed 
sales representative for the Cole 
Manufacturing Co. in this area. The 
Cole firm’s main warehouse and 
plant are in Memphis, with branche; 
at Birmingham, Chattanooga, Knox 
ville, St. Louis, New Orleans, and 


60 


Jackson, Miss. Cole is now in its 90th 
year of distributing building mate 
rials 


NASHVILLE, TENN.: The Frank- 
lin Builders Supply Co. has been 
named distributor of Ezy-Mix dry 
cement products for middle Tennes 
see. This firm won the City Beautiful 
award for beautification last yea 


ATLANTA, GA.: Associated Dis- 
tributors scored another “first” fo 
Georgia wholesalers recently when it 
distributed the first edition of “a 
monthly bulletin recapitulating news, 
trends and developments of construc 
tive value to progressive retail lim 
ber and building material dealers.” 
Named “Retailer’s Recap,” the bul 
letin featured pictures of the third 
Southeastern dealer convention. It i: 
edited by Ed DeMotte, AD adverti 
ing director, and printed offset 


CHARTERS OF INCORPORA 
TION: Hinds Lumber Co., Ince., 
Jackson, Miss.; Bigham-Donaldson 
Wholesale Co., Inc., Pontotoc, Mi: 


Binswanger of Tenn. 
To Hold Sales Meeting 


Binswanger and Co. of Tennessee 
will hold its annual sales meeting 
for 1956 at the Marion Hotel in Little 
Rock, Ark., January 30-31] 

General Sales Manager Gordon 
E. P. Wright has invited all Bins 
wanger representatives and 
suppliers to this meeting. Monday 
sessions will be devoted to presenta 
tions by representatives of manufac 
turers. Tuesday sessions will be con 
cerned with Binswanger’s internal 
sales and policy matters 

Binswanger and Co. of Tennessee 
operates wholesale warehouses in 
Memphis, New Orleans, Shreveport 
and Little Rock 


sales 


Wholesalers to Study 
Marketing Trends 


Two new committees to study 
marketing trends and business pro 
cedures were formed at the recent 
annual meeting of the National 
Building Material Distributors Assn 
in Chicago, Ill. The ° Marketing 
Trends Committee will review im 
pending and future trends in the 
distributive industry. The Business 
Procedures Committee will develop 
simplified business procedures for 
the benefit of individual members 

Ninety-four per cent of the mem 
bers of NBMDA were represented at 


the meeting, according to R. R. May- 
lone of Syracuse, N. Y., retiring 
president. Attendance totaled 348 
building supply wholesalers and 
factory representatives. 

New president of the wholesale 
body is C. A, Haag, Springfield (IIl.) 
Builders Supply Co. E. P. Reising of 
Evansville, Ind., is vice-president 
D. N. Peterson of Philadelphia, Pa., 
is treasurer. B. W. Milling of Mobile, 
Ala., is a new member of the board 
from the South 


AOF Moves in Miami 


The Atlanta Oak Flooring Co. has 
moved its wholesale branch in Miami, 
Fla., from N. E. 67th Street to a 
34,000-square-foot building at 7300 
N. E. First Place at the Florida East 
Coast Railway 

According to Manager Jack J. 
Nicolay, usable space was quadrupled 
by the move. 

Atlanta Oak Flooring wholesales 
a complete line of domestic and 
foreign lumber, West Coast lumber, 
plywood, and other building ma- 
terials 


Gain in Homes Built 
of Brick Reported 


Thirty-three per cent of the single 
family houses being built are brick 
houses, according to Dr. Robinson 
Newcomb, Structural Clay Products 
Institute market analyst. This rep- 
resents a rise of 14 per cent over 
last year’s figure of 29 per cent, Dr. 
Newcomb told the Structural Clay 
Products Institute at its convention 
in White Sulphur Springs, W. Va 

Quoting from a special U. S. Bu- 
reau of Labor Statistics survey just 
completed, Dr. Newcomb reported 
that this significant increase in the 
use of brick in homes is related to an 
unprecedented amount of home con- 
struction which will reach $16.6 bil- 
lion by the end of 1955. He said 70 
per cent of the brick industry’s pro- 
duction now goes into the housing 
market. The Bureau of Labor Sta- 
tistics survey was sponsored by 
SCPI and two other construction in- 
dustry groups. 

Newcomb told the brick and tile 
manufacturers that the movement of 
families into higher income brackets 
continues at a good pace with the 
$7,000-$10,000 income group the most 
rapidly growing one today 

“The $7,000-$10,000 group is the 
market for brick construction in the 
coming year,” he said. “It is in this 
fastest growing group that the most 
potential homebuyers are found 
With their increased income, these 
families now find they can buy bet- 
ter houses than they had previously 
been able to afford 
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jo NEW YORK 


Girne ‘el: 
SYSTEM a el 


“Because Business Publications bring us 
vital news of people and products...” 


says ALFRED E. PERLMAN, President, New York Central Railroad 


we read the business magazines of our field Top met ry business feel this same way 


widely and regularly about the B Publications they read regularly 


Consider the number of fields that affect railroad They like pertinent information they get 


operations, and you can see why dozens of Busine from alert 1 rs and businessmen writers 


Publications are “never missed” by Mr. Perlman and they lik v ideas and product information 


and his associates they get fi idvertisers. These advertisers 


know that t vay to get their products read 


about by tl they want to reach is to advertise 


Nip|P in Business P tions—the magazines their pros 


NATIONAL BUSINESS PUBLICATIONS, INC. isis i siroet, w. w.. washington 5, 0. €. + Sterling 7535 


The national association of publishers of 173 technical decisions in the industries, sciences and 


professional, scientific, industrial, merchandising and professior l [ the market of your choice 
marketing magazines, having a combined circulation 

of 4.098.937 iudited by either the Audit Bureau of Write for NPB publications and the 
Audit of Cir OV How Well Will We Have to 


Cul 


Circulations or Business Publication: 
ind promoting the Busine f , morrow Ralston B. Reid. Adverti 


tion, Inc rving 
of the Apparatus Sale 


of America bringing thousands of pages of special 





ized know-how and advertising to the men who mak D ( i Company 


JANUARY, 1956 . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 








400 Attend Open House’ at Huttig’s Atlanta Warehouse 


OVER 400 persons attended the for 
mal opening of the Huttig Sash and 
Door Co, in Atlanta on December 10 
Seen in photo, it will serve the 
northern two-thirds of Georgia with 
a full line of quality millwork and 
nationally-advertised building prod 
uct 

This is the 12th branch warehouse 
of the 70-year-old St. Loui Mo., 
firm that now wholesales material 
in 16 state It is located at Pearl 
Street and Fulton Terrace, S. E., in 
Atlanta. The building includes 60,000 
quare feet of warehouse, office, and 
production space. It includes a mod 
ern assembly plant that has a ca On hand for “open house” at the new warehouse and assembly plant of the 
pacity of 200 window units a day Huttig Sash and Door Co. in Atlanta, Ga., December 10, were two executives 

Dealer from throughout north from St. Louis headquarters and six branch managers. They are seen above 
Georgia were shown through the with Smith Bellsnyder, manager of Huttig’s new Atlanta branch. Seated from 
modern warehouse and plant by left are George Thomas, Charlotte manager; H. C. Gorbet, senior vice-president 
Manager Smith Bellsnyder and five F ; > “ 

a of Huttig, congratulating Manager Bellsnyder, and Fred Stewart, vice-president 
outside salesmen. The dealers ex 
pressed surprise and amazement at 
both the quantity and variety of 
building materials stored in the Hut 
tig warehouse for their convenience Eson, Birmingham. 

Like other Huttig branches, the 
Atlanta plant will operate its own 
fleet of delivery truck Its paved 
loading yard and sheltered dock ac 
commodate 12 trucks at a time 


and treasurer of Huttig. 
Standing from left are J. B. Clark, Jacksonville; Ernest MeClannon, Colum- 
bus, Ohio; Luke Bludworth, Louisville; Fred Garrison, Roanoke, and R. F. 


Gerlinger Parts Depots 


The Gerlinger Carrier Co., Dalla 
Ore., has opened three main part 
depots in Memphis, Tenn.; Cleveland, 
Ohio, and Dallas, Ore 

Thi pioneer manufacturer — of 
heavy-duty material-handling equip 
ment is now set up to give overnight 
ervice on parts anywhere in_ the 
nation. Each depot will carry a com 
plete line of stock parts in relation 
to the Gerlinger equipment sold in 
each territory 

The 55 American and Canadian 
Gerlinger distributors also will con 
tinue to stock parts in smaller quan last June with a 14,000-square-foot Dry-Wall Construction” tells of re 
tithe enlargement of the National Wood ults of tests to determine the nail 

vorks plant. President C. L. Brom popping characteristic of variou 
berg pointed out that the plant ex plain-shank and grooved-shank nail 


National Woodworks pansion permitted a speed-up of “Drying and Protection of Wood 
deliverie and that the new office Items in the Original Round Form” 


Completes Expansion addition would allow more space for describes methods of treating round 


the research and development de items, such as log o that subse 
of National Woodwork quent seasoning can be accomplished 
with a minimum of checking and 





Enlargement of the office quarter partment 
of National Woodworks, Ine sirm In 
ingham, Ala. ha been completed 
that more than doubles the forme! 
floor pace The improvement in 
clide a new office for e-Pres dent Forest Products Lab tock, seasoning and plasticizing of 
and Sales Manager R. W. Block with wood to prepare it for bending, ma 
an all-window aed Offers Six New Reports chining of bending stock, drying and 


In Block’s new office the street fixing the bent part, and the effect 
ide wall is filled with a group of The U.S. Forest Products Labora of bending on strength propertie 
panel windows. The plant-side wall tory, Madison 5, Wis., has published “Animal Glue Their Manufac 
has a ribbon of panel windows. The ix new reports of interest to all ture, Testing, and Preparation” ha 
entire front of the office building | woodworking industrie been revised 
done in redwood. The office area | “Knots versus Clear Lumber” pre “List of Publications on Mechani 
separated from the main plant by ents pictorially the results of vari cal Properties and Structural Use 
steel fire door ous methods of pruning tree of Wood and Wood Products” list 
This expansion program was begun “How to Avoid Nail Popping in more than 500 publication 


cracking 
“Bending Solid Wood to Form” 
describes the selection of bending 
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FOR THE HOME BUYER WITH DISCRIMINATING TASTE 


Thane nothing fing thaw 


if 
} 
| 


C . - | a & . . 
yNakertown Sidew: 


Yes, there’s powertul sales magic in Shakertowns. It’s the 

ill important plus a builder gains in color-styling homes with these 
ever popular, factory-stained cedar shakes. The handsomely-grooved 
natural wood surface gives full play to the deep shadow-lines and 
inviting charm of authentic cedar shake sidewalls. Application 

is simple big, easy-to-handle GLUMAC Units made of famous 
Shakertown Sidewall shakes offer you more striking beauty through 
neater, more uniform application added protection 

durability more value See the Yellow Pages under Shingles 

for name of your nearby distributor 


THe PERMA PRODUCTS COMPANY, CLEVELAND 22, OHIO 
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TAA CEDAR SHAKES Shakertown 
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NINE PROBLEMS 


(Continued from page 23) 


found by disgruntled homebuyer! 
Others aren’t financially respon 
ible. Even though the 


not legally responsible to the ulti 


retailer 1 
mate consumer, he is morally re- 
ponsible. And he ij 
ingle day by di 


being eternally 
damned every 
atisfied home-owne! who live 
right in hi 
a sound basis on which to build 


communits Is thi 


good will for a lasting busine 
What is the retailer 
to control this practice by 


really doing 
builders? 

4. FHA defaulting on enforce- 
ment of regulations concerning the 
required use of dry and seasoned 
lumber. 

This ridiculou situation | to 
me, about as sensible as though the 
U. S. Treasury agent hould sa\ 

“We will be glad to collect taxe 
from the makers of illicit whiskey 

if the moonshiners want us to.’ 
Or, more particularly, if 
Chief Heard here should say to 
the citizens of this city, “ll regu 
late drug traffic in Houston if 


Police 


the dope peddlers want it.” Natu- 
rally the unscrupulous builders 
don’t want regulations enforced, 
and even the responsible builders 
don’t care too much simply be- 
they are not being hurt 
enough. No, it’s the retailer who 
will feel the pinch 
eventually either directly, or 
indirectly 


cause 
because, 


he will get the blame 


5. Competition from non-wood 
building materials. 


This one is being met, in some 
cases, with the rather sound idea 
that “if you can’t beat ’em join 
‘em.” Nothing wrong with that 
urely, nor with lumbe: 
handling non-wood building mate- 
rials. But, let me just mention, 
gentlemen, that some of the people 
who are coming along with the 
building 
material field, have been educated 


deale1 


new materials, into the 


in industries that are far ahead 
of the lumber business in sales- 
They 
are tough competition, believe me. 


and-merchandising ability 


6. Lack of information by bank- 
ers and lending agencies. 
It wasn’t too many years ago 


that a lumber dealer could get 
financing when a builder couldn't 


This is no longer true. Further- 
more, the bankers are exerting 
more and more influence in the 
home construction field — 
who builds what where 
and when. And, we have found 
that most financiers don’t know 
as much about the true function 
of the lumber retailer as they 
should — or, in some cases, as 
they would like to. So, we have 
a situation in which the man who 
pays the bills doesn’t know why 
or whether the vendor de- 
serves his fee. This one is a red 
flag, indeed. 

7. The retail lumber dealer is 
becoming merely a “limited ware- 
houseman.” 

He is being squeezed out of some 
of his traditional functions 
and is voluntarily defaulting on 
others. He is, particularly, losing 
out on his very valuable function 
as “advisor” to the consumer 
which was one of his main func- 
tions one of his principal rea- 
ons for existence . in the first 
place Warehousemen are not 
popular in modern merchandising 
systems. Their service is too costly. 
And they have been eliminated 
in many industries. This should 
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More and more quality-conscious home buyers are becoming 
“sold” on the strength, adaptability and beauty of lumber 
bearing the stamp of Grade-Marked Southern Pine 

Lumber. They know this stamp is the way to 

tell this superior, versatile wood . . . and 


to look for 


those who 


sell it. a 


P i 


That’s why you can build sales 


and reputation with Grade- 


Marked Southern Pine 
More saleable 

more avail 
able than 


ever. 





one ltnemmncni . 
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be reason enough for the retail 
lumber dealer to “take a long look 
inward’ to ee if he is per 
forming his economic function 


a manner that justifies his fees 


8. Retail net profits are slipping 
margins shortening. 


Statistics tell us that, despite a 
record volume year in 1954, some- 
thing like 47 per cent of all lumber 
retailers in the United States lost 
money. I am told that profits are 
narrowing right here in Houston 

that retailers last year made 
less net profit on a greater volume 
than formerly. This, in itself, | 
cause for concern. What bothe: 
me is the $64 question of 

Why?” I am ver much afraid 
gentlemen, that the only valid, 
underlying answer is that fewer 
and fewer people are willing to 
pay the fee which the retail lumber 


dealer must charge for his service 


9. Everyone in the lumber in- 
dustry is pointing the finger at 
someone else. 

Whenever mutual problems in 
the lumber industry are discussed 
everyone seems to point the finge 
of blame at someone else. Mill 
blame retaile1 and vice-versa 
Middlemen point in both direc 
tion This accomplishes exactl 
nothing. Problems which concern 
the retailer also affect the mill 
It works both way They can all 
be solved. The danger here is in 
the mental attitude that result 
in finger-pointing But, until 
everybody its down together 
with a real desire to work thing 
out to mutual advantage and sati: 
faction nothing will be done 

Well, there you have the pack 
age as we see it from the po 
tion of a close and _ interested 
observer. What can be done about 
it? My purpose here is to define 
problem not solve them. But 
I do have one solution to offer you 
which fits all of your problem 
and solves many of them. It is right 
here in this room. It is your Retail 
Lumber Dealers Association 

Gentlemen, we live in a demo 
acy. And, thank God, despite all 
of the harsh things which have 
been said about it despite the 
efforts of the Commies, within and 
without, to tear it down t 
work You have in your associa 
tion a democracy in its purest and 
implest form 

For. democracy nothing more 
than a group of men who believe 

or et of p? 
which they are willing 
to fight for. And, when the Ketai! 


Lumbe! Dealer Association of 





WORLD'S LARGEST PROOUCER OF 


imei lemme.) Bielelel | i i 4) a. as | 


on in windows 











rue #°(©) ETS sSvivine 
ALUMINUM WINDOW* 


features COMPARE 
Compare quality and features 

Nylon rollers for with any sliding aluminum 

permanent finger-tip window on the market... 


. . 4 ; 
operation, then compare price 


Double weather seal PROFIT 


at interlocking stiles Priced to give you 


Rattle-proofed with nylo1 a full profit margin. 


Vinyl glazing bead SALES 


6063-T6 aluminum Quality and low price command 
immediate preference of 


extrusions. 
customer or prospect 
Both sash lock at 
the jamb automatically A DVERTISING 
Strong national advertising to 
Built in plaster and pre-sell your customers. 


stucco/siding stop. SALES HELPS 


me Newspaper ad mats, brochures, 
I'wo sliding vents envelope stuffers, ete., to 
ne Ip you sel] more 


Integral nail-on fin trim 


Full all-aluminum scres 
Completely weather seal SERVICE 

Made by largest producer of 
liding glass doors in the nation, 
backed by a reputation for 

MAI OUPON TODA quality and service 


Storm sash available 


* 


with meture window center 
HORIZON WINDOW COMPANY, INC 
FLOWER AND PAULA STS 

GLENDALE 1, CALIF 


ection in larger sizes 


Wind r another quality product hy 


“ HORIZON 
aN 
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Houston 
one voice, the world must li 
The world 


ernment 


peaks with one 


whether it be gov 
Nureaucrat elected 
le pPisiato! Or plain Dusine 

men must heed. If ou don't 
beheve that You 


dont beheve 


in America. And I know ou do 
belheve in America, as I do 

If | were a retail lumber dealer 
to thi 
hould 


would 


i) Hou ton | would belon 
ilege. I 
But I 


would 


association aS a priv 
pay my due gladl 
than that. / 
wholehearted 


do more give 


if mil iv St and 


for m 


And, in return 
time, I 
committees be 
With the 


mentioned insist that the 


upport 


mone and would insist 
that 


aeal 


appointed to 
problem ] nave 
meet actively and regular until 


wert \ I would 


the problem 

erve on those committees if ask 
ed. Then, when the committees did 
forth with I would 


them 100 per cert 


come olution 
upport 
whether or not 1 agreed with them 
fo that extent 
For, as Lincoln said oO much 
better than anyone else ever can 
United we tand ad 


fall It a that 


vided a 


imple a 


CHOSEN BY NRLDA 


Oertell Collins has been appointed by 


President Ray Schaub to represent 


Region 2 ¢ the solid South) on the 
Kxceutive Committee of the National 
Retail Dealers Assn. Collins 


has served as national dealer-director 


Lumber 
from Georgia for seven years, and on 
the NRLDA Labor Committee for four. 
Ile is 


Lumber Co. in Savannah, and is state 


proprictor of the Forest Citys 


deputy snark of the Hoo-Hoo fraternity 


in Georgia. 
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DEALER NEWS 





KENTUCKY 


BARDSTOWN Donald ,uzick 
who operates the Cliff Buzick Lum- 
ber Yard with his father at 
town, has bought a yard in Bloom 
field. Formerly the Eubank Lumber! 
Yard and Supply Co., the firm will 
be known as the Bloomfield Lumbe: 
and Supply Co. Joe Seay wil 
ape the 


Sard 


man 


Bloomfield branch 


IRVINE New manager of the 
W. L. Gibson Lumber Co. is William 
Elliott Jr. He Frank W 


Lawrence, who Lancaste! 


ucceeded 
moved to 

FULTON: The 
Co. ha 


Kramer Lumbe! 
been purchased by 
Builder 


Adoc 


City 


Supply Co 


LEBANON The sone! Campbe 1] 
Lumber Co. ha moved from it 
downtown site to new quarter on 
Water Street. It wa 
there with the Peterson-Battche1 
Lumber Co. J. Ben Peterson and hi 
Charles E. Peterson, and 
Jattcher bought the 
Campbell firm last 
Don A 


consolidated 


brothe 
Albert Jone! 
February fron 
Campbell 
LEXINGTON 
Sale ha 


at the corner of Kentucky and High 
treet nere 


McKnight Window 


opened a new showroom 


MISSOURI 


BEVIER Delbert Porter ha 
moved from New Cambria to man 


ape the Jevier Lumber Co 


KANSAS CITY 
ha been 


Robert L. Sweet 
elected president of the 
Kansas City Chamber of Commercs 
He ved a vice-president in 
charge of public 
ago. He heads the R. L 
ber Co 


relations two year 
Sweet Lum 


OVERLAND Bill Yance man 
ager of the C. J. Harris Lumber C« 
has announced that his firn 
} now located at 9411 Lackland 
next door to its former location. The 
front of the new 
with 
of pastei 


office 


building ided 


redwood. Interior walls are 
plasterboard and knotty 


pine paneling 


ALBANY: The Dalbey Lumbe: 
Co. has bought the Fullerton Lum 
ber Co. yard at Albany. Jack Da 
bey, famous for winning golf tow 
from Diagon: 
manage the Alban 


nament will move 
la., te 
JEFFERSON CITY The 
Lumber Co. ha bought 

building and rented a striy 


I a railroad track to open a 


ber yard here. Dean Peterson will 


be the manager 


ST. JOSEPH: The Hastings Lum- 
ber and Wrecking Co. has sold it 
ite to the Thomas Construction Co 
and moved to a new building at 2425 
South Sixth Street. Rodney Hast- 
ing company owner, has built a 
for ex- 


new office and warehouse 


pansion of hi 
KAHOKA: Jerry Lillard is new 


manager of the Hurley Lumber Co 
He icceeded Ed Head 


operation 


OKLAHOMA 


Carol Stafford and Wendy 
Madill have established a 
lumber yard at Ryan, to be 
as the Ryan Lumber Co. Bruce Yow 
formerly of the Madill Lumber Co 
yard 


RYAN 
Watt of 
known 


vill manage the new Ryan 


LOUISIANA 


BELLEVUE: The Crawford Lum 
ber Co. was destroyed by fire re 
The lo was estimated at 
between $75,000 and $100,000 and it 
neluded the upply of 
umber and four truck 
jewelry store 


cently 


entire 


company 


firm’ 
A break-in at a local 
occurred at the same time and police 
tigating the possibility 
that the burglars may have started 
the fire to attract attention else- 
where 


CHARTERS OF INCORPORA- 
TION: Teche Lumber and Building 
Supply, Inc Iberia 


Vere Inve 


New 


MISSISSIPPI 


JACKSON: The Cit 
Lumber Co. ha 
appliance store at 837 

William I. Shepherd 
ultra-modern which 
3,000 


Coal and 
opened a new tele 

ision and 
Jailey Ave 
heads the 


na a di piay pace of 


tore 
nearly 


quare feet 


GEORGIA 


ATLANTA: The 
and Supply Co. has bought an 8! 
acre tract from the Royster Guano 

at Piedmont Road and the north 
of the expressway. Situated 
property 


Carolina Lumber 


a railroad track, the 
ill be used to expand Carolina 
vice to northside customer The 
its main 


Carolina firm will continue 


tore in downtown Atlanta 
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Fast Yandell Boulevard 


WEST VIRGINIA oe Os SS yan 
on formerly w ne! WHEELER: Wayne Edwards and 


The Web Lumber Co. % 7 : I M. Bowman have bought the 
ter Springs First Baptist Church COLDWATER: New mai Wheeler Lumber Co. Edwards ha 
recently held “Nichols Day” in rec the Houston-Doughty sumbe een connected with the Cicero 
ognition of 40 years of service by here is G. F. Ricl smith Lumber Co. for eight year 
H. B. Nichols, until recently of the the Antrim Lumbe: Bowman has been with that firm 


Webster Hardwood Lumber Co erving last in Ryar k] Shamrock vard for four year The 
ew yard owners will operate then 


WEBSTER SPRINGS 


Nichols has served as deacon, trustee, CHARTERS 


church lerk treasurer St ay 
) ( ; ea er, inda TION: Hom« prec em - wn busine 


chool teacher, and for the last 20 : ‘ : ; 
years as Sunday school superintend Co., Wichita WACO: Gerald C. Mann is now 
ent. He di po ed of his busines in il¢ manager of the AAA Lumbe1 

Co. A. E. Amelunke, founder and 


terests not long ago 
TEXAS president of the firm aid that 
Mann would help continue the firm 
one top ervice to pro pective 


KANSAS FORT WORTH: The Ri neuaacieniene 


tin Lumber: F change 

STRONG CITY: For the first tims name to the Bean Lumber SHAMROCK: Fred Thompson | 
in many year Strong City is with jean is the daughter f the new manager of the Cicero Smith 
out a lumber yard. The Burgne: Roy D. Martin, who op ed a Lumber Co. He replaced T. H. Bow 
Bowman-Matthews chain bought the ber business here for 3 eal hotel who had me with eaten 
yard here in 1934 and operated it Tuva ar j pany <0 years and managed % foul 
dai esate Manager Leslie O Preys ar ace ~e | oon apie gg fl oot now 
Pierce has moved to Topeka W Rockwell OPSESS SS Fare 

SPRING HILL: Don Brink is new half a century d h I ROSENBURG; Nordt Lumber and 
manager of the Spring Hill branch operate the Rockwell roth Feed Co. opened its new feed tore 
of the Hodges Brothers Lumber Co Co. lumber firm. He h een | ind modern mill at a recent Satur 
srink succeeded Harry Denley wh dent of the Lu ! \ day “open house 
retired recently Texas and ALPINE: Jim Kelly is a new out 

GREENLEAF: New manager of = #/fall ide salesman for the Alpine Lumber 
the McAllister-Fitzgerald Lumber EL PASO : | Co. here 
Co. is Andrew Johnson. He succeed Ysleta has announ 


ed Von Brenner, who is now man- a lumber 


SAN ANGELO: The hardware de 
partment of the Armstrong Bro 








They will appreciate 


your suggestion of ... 


MWY A COCCOCE = 3 


The mass of dazzling white or the truer colors and ti lf ith lrinity ~ 
white cement zives distinction to any structure large mall at 


tecommend and supply Trinity white. It will be appre 
and remembered by ill concerned with that buildas 

A Product of GENERAL PORTLAND CEMENT CO iets 
Chicago « Dallas « Chattanooga » Tampa « Los Angeles 


DOE 
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imber ¢ 


remode 


and 


ABILENE 


oct 
foreman 
Co 


noe! 


neal 


nd Robert 


Lee, Tex 
anagel the nev 
L. Blumentritt. Tand 
a istant manage! 
BRAUNFELS 


Co. have remodel 


of 


Richare 
Vallpape! 


ntin 


Dar and 
ind d pla 1» 
nardboard 
id red iced 
ip 


Sadin 


forated 
nandling 
peeded delivers 
Lorenz fk 

CHARTERS 


OF INCORPORA 
LION: Smith < 


Lumber Ce Kilgore 


VIRGINIA 


RICHMOND: The 
has moved to a 
2810 West Cary 


litie WI] 


Eagle 


new 


Window 
location 
The enlarged 
the firm to 
of windows and 


enable 
tock 
product 


increase it 
reé lated 


A fire at the Walter 
took the life of Jame 
manager and son of the 
gutted a two-block-long 

Walters wa 


when 


ABINGDON 
Co 
Ji 

and 


Lumber 
overcome by 
he tried to rescue com 
Fire apparently started 
mill of the plant 


Varenouse 
moke 
record 


the planing 








NEW -NEW- NEW - NEW 


ALL ALUMINUM 


...af a price you wi 


Rich satin finish extruded alu 
minum frame 


Embossed kick 


show scratches 


plate doesn't 


No rotting or warping 
needs painting 


never 


Aluminum “Z” for top and sides 
and expander at the bottom in 
sures perfect fit 


Extra heavy corners eliminate 
sag 


Finger tip latch with inside 


locking device 


Three heavy hinges for longer 
wear 


Alclad aluminum screen wire 


Easy to install with instructions 
on every door 


Priced to sell to the project 
builder 


mit 


SCREEN DOOR 


Il be glad to pay 


ALUMINUM 


hor prices, quantity discounts, and other information consult 


Wholesale Building 


MODERN P 


your 


Vaterial Distributor or 


1032-38 W. KANSAS AVE 


write lo 


RODUCTS, INC. 


McPHERSON, KAN 


timated at more than 
included the of 


a tobacco company 


Damave Wa ec 
$200,000, which 
ol 


lo 


property 


ARKANSAS 


GREENWOOD: The Stroud Lum- 
Pr Go been purchased by Bill 
G. Cantrell of Fort Smith. Cantrell 
indicated that he would operate the 
the name of the Home- 
Lumber and Supply. He wa 
istant manager of the 
Supply Co 


na 


firm under 
Isly a 

Builder 
PINE BLUFF: The Stuckey 
Co ha opened here at 
West Sixth Street. Under the man 
of Eric Stuckey, the firm 
nandtie a complete build- 


he was a 


Lum 
De! 3200 
ivement 
line if 
Formerl; 
with a paint 


material 


( ited company 


TENNESSEE 


MEMPHIS The Home 
ment Co. has moved to new 
next to the building it ha 
the last 11 year 
president 
continue to serve 


the 


Equip 
quarters 
occupied 
Bate 
firm will 
custom 
field 


for George 
aid the 
Me mphi 
home-improy 

NASHVILLE: The 
Box Lumber Co 
ts building at 
South to 


handise for 


ompan 


ey! in ement 


Old Hickory 
has remodeled 
915 Eighth Avenue 
display more mer 
the Do-It-Yourself 
display windows and 
fixtures have been installed 
parking has been 
the building 


ind 

here 
trade New 
display 
indoor 


ded at 


and pace 


rear of the 


FLORIDA 


Grrs: A 
and 
are being constructed by 
R. Ward on East Bake 
Ward has been an active 
of the Transit Lumber Co 

erecting a 60 x 80-foot 
upply store and 


PLANT 


yard 


$75,000 
building 


retail 
upply 
Alvin 
Street here 
member 
here. He 
modern 
180 x 


imber 


tore 


yullding an 
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green, yellow panel I ho have learned to pie k out items 


in appreciate im! tely hat ey can use and carry them into 


OBITUAR | ES would do for tne Vl [ : nes re ici tin aaee the ale No sales 


plained O'Neill in is assigned to the shed 
The compan’ 


ORRIN S. ROBINSON, 67. Owner of  @  Pargain shed 
the O. S. Robinson Lumber Co., in to browse 


Ruston, La the company money that 5% Advertising Budget 
OSCAR D. CRANDALL, 47. Presi otherwise be | ee Recommended for Builders 


dent of the Crandall Hardware and rita ol 

Building Supply Co., Charleston, ae oy Saee Sree UGS ana s Five per cent of the selling price 
W. Va Each item is ma “8 . 508 i f new house hould be appropriat 
COL. WILLIAM B. GREELEY, 76 ize, and pric With crayol 1 for a well-rounded advertising 
Former chief forester of the U. S.: white painted t { la nd ale promotion program for 
former manager of the West Coast elf-service them, members of the Florida Home 
Lumbermen’s Assn.; past president The shed 1 by customs suilders Assn. were told by A. P 
of the Society of American Foresters 
and American Forestry Assn.; past 
board chairman of American Forest 
Products Industries, and receiver of 
Schlich award for outstanding work 
in forestry 

IRVIN W. JARRELL, 67. Vice-Presi 
dent 3arber Lumber Co.,_ Fort 
Worth, Tex 

JAMES WALTERS JR. Manager and 
on of the owner of the Walters 
Lumber Co., Abingdon, Va 

FRANK R. SEATON, 71. Manager, 
J. C. Jones Lumber Co., Pleasant 
Hill Mo 











cos 
NIFORM TEMPER AT Pe. 7 


Cut your Costs by buying materials and 


hard lirect from the manufacturer at 


OUTSIDE DISPLAYS 


(Continued from page 27) mill 


Speed your Deliveries of window units 


pattern, and a ceiling wood with 
by linating screen and window produc 


center bead 
“We have found that customer 


response to this display is exce 
6 a ee ee | Reduce your Inventory by quickly pro 


lent. The display helps them make 
dui zes of screens from a minimum 


tock [ iterials and parts no need to 


tion ») special as well as standard sizes 


a more decisive choice, especially 
with the comparison of other color: 
offered,” said Bernard V. O’Neill, 
vice-president and manager : 

“The ceiling woods permit custo Eliminate Delays caused by damaged or 
mers to compare the effects of in lost ents 
talled material We have given 
ample space to each wood so that a Beane ess 


carry tocks of completed screens 


the profits when you custom build 
fair idea can be gained of it ap Cor pion yge +1 Angthoneretie pene 
pearance on a porch.” req lay labor and simple equipment 

Making use of the same idea, the 
Rucker Lumber Company installed 
another overhang 30 feet long and 


Uni-Temp Service to you is FAST. . . COMPLETE 
four feet wide It displays SIX dif You can 1¢] | nm fast shipment from our complete stocks of 
every item y eed. Well help you set up operations and train 
your empl Write for details and 1955 Parts Catalog 


ferent color of fiberglass - rein 
forced plastic panels as they would 


appear over a sun porch or terrace 
SE A A A A SS SF A A A AS A A a 


1 Corot. PRODUCTS INC 
tical purpose it serves as a pro pas . ’ 
WOU U DULL, ‘ 
tective overhang for the walkway ‘ McPHERSON 1, KANSAS 


from the store to the materials and 


This display also has another prac 


Send me your 1955 Parts Catalog and details of your proposal 


lumber hed on wet da\ We are ( ) are not ( ) building aluminum screens at present 
{ } W ay 


“The beauty and usefulness of NAME 
uch a material as translucent pla 
tic panels really is revealed only ADDRESS 
when you show customers how to CITY AND : 
put it to use effectively. When they 
see the sun streaming through the 
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Phillips Jr., president of an Orlando 
advertising agency, at their recent 
meeting in Tampa 

Phillip aid that in ew oO! 


enanging time and competition for 


Actiwities 








Ben Springer 


-™ attended the organizational meeting 


of the new Nashville Hoo-Hoo Club 
November 30. Sam Austin, Huttig 
Sash and Door Co., was elected first 
president, and Tom Stephens, Steph 





the housing and consumer dolla! 
venerally, builder hould 
three-way advertising progran 
atisfactory budpyet to do 


Well-rounded job of advertising and 


normai 


yromotion through an ivency | 
- 
public relations counsel; a second 


é i ( 
ary budyvet to allow for emervencie Davi ind hi 


and a cata trophe budget in case too yi pressnned 
the hape of a 
Davis received 
encountered ‘ a talk 

Phillips recommended that “Kitadapnthe og 2 


many unlooked-for negative 


on 


0 per cent of any budget Hoo and wa 
vested in nev aper adverti 

a of the Memphi 
( idingv both di pla md 


Myers Jr., and 


Every time a_ bab j born in 
Greenville, Mi the town become 
a little greene: 

The local garden club ha tarted 
a plan to plant a tree in honor of 


Hoo Hoo 


presence at thei 
the nark of the 


martini pitcher in 
black cat and Mr: 

white orchid. He 
hi tory of Hoo 
iting officer for a 
nort concatenation 
are Gene Age! 
ton Charle E 

Stockdale, Charlie 


Williford, J. Edgar 


committee, reported 
the woodworking shop, sponsored by 
Nashville, Tenn., 
each new arrival the Universe “Dave” 


ens Lumber and Millwork Co., | 
ecretary Nine Kitten were initl 


Memphis, Tenn., Club: These Cat ated to bring the total membership 


2 


were honored November 26 by the ip to 38 
dinner-dance of 
universe E G 


Tampa, Fla., Club: John Dolcater 
immediate past snark of the universe, 
received a life membership in the 
Tampa club at the Christmas party 
last month. He also received an en 
‘raved plaque of wood, designed and 
engraved by Earl Gresh, for his out 
tanding work in Hoo-Hoo 

Tampa Cats have voted to join the 
Southwest Florida Blood Bank after 


Snark Davi 


New member! 


See, eo etanleg ‘hearing a talk by Mrs, Frank Jack 
Y arwoot stanies 


Kennedy, A. B 
P sob Clark 

A “Greener” Greenville A past-president’ 
ented to Leo Speltz. Charles Wilson 
chairman of the Memphis Boys Town 


on 


Hampton Roads Club: Eleven Kit 
pin was pre tens were initiated at a recent con 
catenation at Norfolk, Va. Visiting 
officer was Senior Hoo-Hoo Herb 

n 


Baxter, of Charlotte, N. C. The con 
cat was preceded by a dinner! 


Columbia, S. C.: J. C. Pracht, 


On propre of 


Club: Snark of 62830, president of the Piedmont 


Davis and In Pine Corp. and member of the South 


NEW HOO-HOO SUPREME NINE AND OFFICERS MEET, POSE IN ST. LOUIS 


The Supreme Nine and officers of the International Con- 
eatenated Order of Hoo-Hoo paused in the deliberations of 
their organizational meeting in St. Louis, Mo., October 
14-15, to pose for this group photograph. 

Seated in front, from left, are Donald Barelay, 37595; 
John J. Santoro, 52280; E.G. (Dave) Ben 
F. Springer, 34265; and Edwin F. Fischer, 41901. Barclay 
is arcanoper and represents jurisdiction V from Toronto, 
Ontario. Santoro heads jurisdiction | from Newark, N. J., 
and is supreme Hoo-Hoo. Davis is snark of the universe, 
hailing from San Francisco, Calif., where the next national 
convention will be held. Springer is secretary of the fra- 
ternity with Milwaukee headquarters. Fischer is treasurer. 

Standing, left to right, are Herbert F. 
1-29536: Harry A. Stockmann, 35961; Ernie L. Wales, 


Gustafson, 


70 


15412; John H. Doleater, 37372; Herbert H. Baxter, 
60440; John T. Silk, 53667; Robert E. Gallagher, 52499; 
and C. R. (Dick) Ashton, 53424. 

From Omaha, Neb., Gustafson serves as serivenoter and 
heads jurisdiction VIIL. Stockmann, a St. Louis retailer, 
is bojum and represents jurisdiction VIL. Wales of Spokane, 
Wash., is the custocatian and the jurisdiction IIL Supreme 
Nine member. Doleater, past snark of the universe from 
Pampa, Fla., now is president of the corporation. Baxter, 
senior Hoo-Hoo and jurisdiction IX member of the national 
board, comes from Charlotte, N.C. Silk of Memphis, Tenn., 
is jabberwock and the jurisdiction IV representative. Gal- 
lagher, representing jurisdiction VI from Albuquerque, 
N. M., is gurdon. Ashton, Detroit convention registration 


maestro, heads jurisdiction Il and is the junior Hoo-Hoo. 
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Atlanta, Ga., Club: Nearly 100 Cat 
and their wives enjoyed the annual 
Christmas party at the Atlanta Ath 
letic Club. Dancing followed a buffet 
dinner. A barber shop quartet and 


the orchestra entertained 


Dave Davis Active in 
Hoo-Hoo Since 1925 


ELECTED snark of the universe of 
Hoo-Hoo International at the Sep- 
tember convention in Detroit, E. G 
(Dave) Davis has been an active 
member of the lumbermen’s fra- 
ternity since he helped reorganize 
the San Francisco Hoo-Hoo Club in 
1925. He 1 ales manager of the 
Simpson Redwood Co. in San Fran 
Calif., where he will preside 
over next Hoo-Hoo convention 
at the Fairmont Hotel, September: 
17-20 
A top 
this 
number |} 
the pace of club visitation 
pansion that wa et last year 
John Doleater of Tampa, Fla. He 
hopes to implement the order’s mot- 
te “Through Hoo-Hoo—a United 
Lumber Indust! 

Davis began his lumber career a 
1 office boy in 1923. Since then he 
as worked exclusively with lum- 
He joined the Simpson 
ood Co. a ale m Jan- 
uary 1, 1953 
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lron Fabricators Meet 


ornamental 
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manufacturers been 
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hi 


censed to fabricate TFC ornamental 


on will be held at the 
Hotel in Memphis, Tenn., 
lennessee Fabricating Co 
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Another good reason why it pays to be a Dickey | Dealer 


Sales of Dickey 


Pipe 


.are growing by the mile 


Since 1950, Dickey Dealers h 
pipe. Add to this the 


and larger and you see one r 


4-inch 


Dealer. This popularity ha: 


our product — and throug} 


Dickey Dealers know that if it’: 


that if it's made by Dickey it 


Serving the Sanitary Needs of 


W. S. DICKEY 


CLAY MFG. CO. 


Birmingham, Ala., Chattanooga, Tenn., 
Kansas City, Mo., Meridian, Miss., 
San Antonio, Tex., 


If it’s made of clay it’s gooe 


1ve sold more than 10,000 miles of 


pipe 
eason why it pays to be a Dickey 


thousands of miles of 6-inch 


been won by constantly improving 


yu, the service to our customers. 


made of clay it’s good... but 


Guz 
20 Years 


better. 


American Communities — 


Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 


Texarkana, Tex.-Ark. 


if it's made by Dickey it's better 
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SILENT SALESMEN 





SCREENING MANUAL 


double-nun NOOa WIin 


et ¢ i 4 page 


Screening 
dow | the ubj 
manual for customer 

Containing many illustrations and 
brief text, the 
Tension-tite 
that are a” 
horter than tandard. It 


manua now nov 
ereen vindoyv 
wider « larrowe! 
monger o1 
tep method 


also suggests a step-b‘ 


of presenting Tension-tite windoyv 
to the custome: 

Contact: Rudiger-Lang C« Dept 
SBS, 310 International Trade Mart 


Jew Orlean La 


REDWOOD IN GARDENS 


An envelope tuffe: Garden and 
Patio Idea hows man 


of California redwood in outdoor 11 


function 


ing. Examples are given for garden 
retaining wall 
helter and 


furniture, fence: 
planter boxe 
tep 

These full-color reproductions are 
ist dealer n howing 


parden 


designed toa 
how beautifully redwood can be in 
tegrated with such other material 
as brick, stone, and tile. The stuffer 
also reports in detail on redwood 
qualities of durability, low mainte 
nance, and workabilit 

Contact: California Redwood Assn 
Dept. SBS, 576 Sacramento Street, 


San Francisco 11, Calif 


PROMOTES THRESHOLDS 


A colorful display rach 
tubing is now available to aid deal 
er in selling DURAflex weather 
tripped threshold 

The ign on the rack points out 
the DURAfTlex 3-Way Seal Hug 


the door and the floor!” The rack 


of aluminum 


nold 4% visible threshold carton 
A rack on the side hold 
for interested custome: to take 


literature 


home 

Contact: Duraflex Co., Dept. SBS 
$3275 N. W. 37th Street, Miami 42 
Fla 


COLOR SCHEME BOOK 


Color Magic with Consoweld” j 
four-color booklet designed to sim 
plify harmonious color selection of 
plastic urfacing for 
and builder 

Featured are full-color room il 
lustrations and 12 complimentar: 
color chart SJased on the Cheskin 
color system developed by the Color 
Research Institute, the book carrie 
out Consoweld’s central merchandi 
ing theme of “color-tuning.’ 

Contact: Consoweld Corp., Dept 
SBS, Wisconsin Rapids, Wi 


home-owner 


FIREPLACE FORMS 


A promotional package is now avail 
able to help dealer ell Heatform 
fireplace forms and accessorle 

The packet includes a full-color 
booklet that how man photo 
graphs of a wide variety of attra 
tive fireplaces constructed with 
Heatform forms. Also included are 
testimonial letters from home-own 
ers and builder pecification data 
on various Heatform models and 
accessories; catalog heets; price 
lists, and a letter from President 
D. L. Cage that gives salesmen step 
by-step points to stre in making 
a Heatform sale 

Contact: Superior Fireplace Co 
Dept. SBS, 1708 East 15th Street 
Los Angeles 21, Calif. Specify pro 
fession or trade so special literature 


Vill be sent to you 


“ACTION” MOVIE 


The American Council to Improve 
Our Neighborhood ACTION 
is the subject of a 13'!4-minute color 
cartoon entitled “Man of ACTION.” 

A leading character is the Devil’ 
accomplice, a symbol of the citizen 
apathy that has made housing decay 
a prime social and economic prob 
lem. Taking issue with him is an 
average home-owner who lives in 
a nice neighborhood and turns back 
blight at his own door through 
repair: 

The film can be 
adult group as a courtesy of the 


cheduled for 


Continental Can Co 

Contact: ACTION, Dept. SBS, Box 
00, Radio City Station, New York 
20, N. Y 


le eres 


sion ® a “ te 
SURE ttre aoeaientateneianumchadaanidn Fe 


SPOON RACK SELLS WOOD 


As an advertisement for its Craftwal] 
pre-finished plywood paneling, the 
Roddis Plywood Corp. is offering 
consumers a spoon rack made of the 
paneling 

The rack combines space for six 
spoons with a planter. The unit sells 
for $3.35, plus 35 cents postage, which 
is said to be less than half the price 
of imilar items of comparable 
quality on the market 

The racks are offered in nine pre 


finished plywoods—cherry, mahog 
any, oak, birch, maple, elm, walnut, 
blond limba, and knotty pine 

Contact: Roddis Plywood Corp., 
Dept. SBS, Marshfield, Wis 


12 TYPES OF HOUSES 


“The Complete Book of Home 
Plans,” which sells for $1, offer: 
descriptions and illustrations of 12 
types of houses. It offers plans of 81 
tyles for every purpose for vaca- 
tion, expansion, split-level, duplex, 
retirement. 

The book gives the prospective 
home-owner advice also on financ- 
ing, selecting a site and builder, 
use of color, reading and ordering 
blueprints, and tips on making mov- 
ing day easier 

In a special section, Frederick W 
Jackson, a banker, discusses “Fi- 
nancing Your New Home.” 

Contact: Associated Plan Service, 
Inc., Dept. SBS, Huntington, N. Y 


FAST PHOTO PRINTING 


“Photo prints at printing press speed” 
is virtually the case through a service 
offered for promotional material 

With automatic printers, this photo 
service turns out the popular 8” x 10” 
size for publicity, catalog, and sam 
pling use at a rate of more than 1,000 
an hour. Post cards for dealer adve1 
tising can be turned out at a rate of 
3,000 per hour 

Typical prices are 10 cents each 
for 8”x10” enlargements for orders 
of 100 or six cents for orders of 25, 
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000; post card four cents each in HOME-PLAN BOOK Dept. SBS, 117 West 48th Street, 
lots of 250 New York 36, N. Y 

Contact: Kier Photo Service, Dept Popular Home 
SBS, 1265 West Second Street, Cleve ew collection wit 
and 13, Ohio practical ide 


RENTAL EQUIPMENT 


tains 35 plan 
ost.’ 


1OW ¢ It sell 
SHELF HARDWARE Sinn. dealeidts. deaidna.. Sen ) [wo folders have been prepared to 
level houses. the modern ranc! promote home-owner rental of floor 


he Empire line of rust-resistant and homes for futur xpal inders and rug dry-cleaning ma 


helf hardware is now packaged in Full descriptions of Y li hines 
tear-proof, clear-view plastic bags, tures of each plar Fach circular ha pace for the 
backed b bright red-and-yellow In the back of the book is ; { lealer’s name imprint and will fit 
cards. The cards are punched for ther plan book ngin n | No. 7 envelope for direct-mail 
ca display on hook from 35 cents to 50 cents for u is Well as hand-out use 

Packaged in sets of four are flat umber dealer n home-} Contact: American Floor Surfacing 
corner iron corner braces, and center lachine Co., Dept. SBS, Toledo 3 
mending plate Contact: 

Contact: Empire Tool and Manu 
facturing Co Dept SBS, Stock 
Place, Manchester, Conn 








HOLDS D-I-Y PATTERNS CONSTANT SUPERVISION 
MAKES 


McCall patterns for Do-It-Yourself 





projects now are shipped in a display 


carton that holds one each of all 48 
designs, at a cost of under $20 WM & 
For easy customer selection, a cata 


log card illustrating the design 
included with the carton. The display 
unit measures 75%” x 7%” x 914” A DEPENDABLE 


In addition to the display unit, a 


complete promotion kit is available SOURCE OF 

Teas Ratan Baddest WELL MANUFACTURED, 

— on eae i, rare Avenue, SEASONED AND GRADED 
LUMBER AND 


FAN MERCHANDISER LUMBER PRODUCTS 





One of the best informed men in the lumber industry 
spervises production quality for TW&J. Strict 
dherence to grade and moisture content is assured 


by rigid inspection and certified graders 


TARTER, WEBSTER & JOHNSON 
ARE MANUFACTURERS AND DISTRIBUTORS OF 


— Sugar and Ponderosa Pine Shop and Selects 
© °©€©Sugar and Ponderosa Pine Boards 

© Douglas and White Fir Shop and Selects 

°° Douglas and White Fir Dimension and Boards 
°©»>= Incense Cedar Boards 

© Redwood Siding and Finish 

°° 6©Ponderosa Pine and Fir Mouldings 

°° Pine Sash and Panel Doors 


lay stand for easy demonstrat 
Vernce new 20 Window fan 


now available to dealers. The unit e 
' ee Balanced Service includes the procurement and 
hold two fans on one ide and one 
im the othe distribution of all West Coast lumber products 
A box on the side of the fixture Buying offices in producing areas give the trade 


led “Take ( off ake-home 
abeled “Take One,” offers take-home a complete one-call service 
iterature that describe the two- 
peed, electrically versible 
: how how th mober T anes 1 ¥ > — J = ‘ | ee 
Jiustal ie « —~ ARTER.VWERSTER & JOHNSON, INC, 
adjustable to fit any window . 
from 24” to 36 ari at om | Montgomery Street ») °.O. Box 173) 
bad otaere ae a ; — "8 - SAN FRANCISCO 4, CALIF. dD STOCKTON, CALIF 
Contact: Vernco Co! dept. SBS DOugies 2-2060 Teletype SF 53! J WOward 4-636) Teletype SK 2 
1804 22nd Street, Columbia, Ind 
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Survey Shows Benefits 
of Air-Conditioning 


A survey recently conducted by 
the Worthington Corp. discloses that 
people living in air-conditioned 
homes feel better, sleep better, and 
have more time and energy to spare 
This manufacturer of air-condition 
refrigeration 
queried a cro 
owners in whose home a Worth 
ington residential year-round unit 
was installed, with the 
discovering what added benefits ai: 
conditioned living has to offer 

The home-owner urveyed reside 
in 23 tate Alabama, 
Arkansas, Delaware District of 
Columbia, Florida, Georgia, Ken 
tucky, Mississippi, Missouri, Okla 
homa, Tennessee, Texa and Vir 
ginia 

Of the 
40% responded and here are some 
of the result 
based on the 40% response 


Ing and equipment 


ection of home 


purpose of 


including 


home-owne! urveyed 


shown in percentage 
figure 

63% reported improved appetite 
among individual members of family 

75% serve more hot meals in sum 
mer 

58% reported an improvement in 
dispositions of individual member 
of family 

43% reported they have more rec 
reation time on their hand 

63% reported they have’ more 
energy 

65% reported 
general health of family 

40% say they suffer le 
than before 


improvement 
from colds 


48% reported le uffering from 


allergie asthma and sinus condi 
tion 
75% reported street noise 


noticeable 


65% reported dusting time defi 
nitely cut down from daily to week 
ly and from daily to only two or: 
three times per week 

10% ve porte d use of vacuum clean 
er changed from bi-weekly to week 
ly and from weekly to every two o1 
three weeks 

One family reported a $50 a year 
saving in rug cleaning. Three fami 
lies reported they saved on drapery 
and slipcover cleaning one saved 
$50; another $15; and the third, $60 
One family reported they saved $100 
on cleaning of clothes 

Operating costs, of course 
considerably, depending upon loca 
tion, type and size of home, shading, 
insulation, number of hour unit 
was operating, etc. These are the 
average operating costs for cooling 
per year indicated by the answer: 
in the survey: Southwestern area, 
$137.75; Southern area, $73.33; South 
eastern area, $119.00; Eastern area, 
$87.50; Central area, $93.00; and 
Western area, $87.50 


varied 


74 
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POWER SHOP CATALOG. A re 
vised catalog and descriptive book 
let tells of DeWalt’s new model 
MB-F complete power shop, which 
incorporates 12 major design change 
in the tools it combines. The most 
prominent change, the catalog say 

is the %-HP motor replaced the % 
HP one. DeWalt, Inc., Dept. SBS, 


Lancaster, Pa. 


INDUSTRIAL “DAYLIGHTING.” 
Brochure pictures and describes in 
tallation of Alsynite translucent 
fiber-glass-reinforced plastic panel] 
for skylighting. It also shows flat 
panels used for glazing window 

Alsynite Co. of America, Dept. SBS, 
4654 De Soto Street, San Diego 9 
Calif 


URBAN PLANNING. The Chamber: 
of Commerce of the United State 
Washnigton 6, D. C., has published 
an “Urban Development Guidebook.” 
Designed to help beat problems of 
congestion, blight, and failure to uss 
tax resources, the booklet sells for 
$1 for single copies, 50 cents each 
for three or more copie 


LOCKS, BATH ACCESSORIES. Two 
new catalogs present Donner sliding 
door locks and bathroom accessorie: 
Catalog No. 16 shows how accessorie 
are applied with concealed screw 
No. 17 shows locks and pulls. Donne1 
Manufacturing Co., Dept. SBS, 12959 
Sherman Way, North Hollywood, 
Calif 


COPPER IN HOME. The many vir 
tues of copper, brass, and aluminum 
are described in a booklet, “Building 
to Endure with Revere.” 
many products in home construction 
it describes several heating system: 
utilizing copper tubing. Revere Cop 
per and Brass, Inc., Dept. SBS, 230 
Park Avenue, New York 17, N. Y 


VERMICULITE ON ROOFS. Bro 
chure describes how Zonolite con 
crete roofs are insulated’ = and 
fireproof. Zonolite is made with ver 
miculite, a lightweight insulating 
aggregate. Brochure pictures “Ber 
muda” roofs popular in warm cli 
mates. Zonolite Co., Dept. SBS, 135 
S. LaSalle Street, Chicago 3, I] 


Jeside 


ALUMINUM WINDOWS. Solar Au 
Stream aluminum windows are de 
scribed in a catalog sheet and 
brochure. The line includes picture 
windows, awning-type windows with 
an unusual ventilating feature, and 
units with combined fixed and op 
erating lights. Solar Corp., Dept 
SBS, P. O. Box 2166, Fort Worth, 
Tex 

CAULK-PAINT TIE-IN. “Caulk Be 
fore You Paint” is the theme of a 
sales bulletin issued by the Presstit 
Engineering Co., Dept. SBS, 3798 


Chouteau Avenue, St. Louis, Mo. It 
iggest Way to tlie in more caulk 
ales with paint sales and tells how 

to get best results on a caulking job 


MATERIAL - HANDLING TECH- 
NIQUES. Studies of handling tech 
niques in 11 industries are contained 
in an issue of Material Handling 
News, published by the Industrial 
Truck Division of the Clark Equip 
ment Co., Dept. SBS, Battle Creek, 
Mich. More than 50 photos illustrate 
method 
material, 


case histories of cost-saving 
in the lumber building 
and other fields 


MASONRY NAILS. “The Effective 
ness of Hammer-Driven Screwtite 
Masonry Nails in Concrete” is a 
report on studies conducted at Vir 
ginia Polytechnic Institute’s Wood 
Research Laboratory, under the 
ponsorship of the Independent Nail 
and Packing Co., Dept. SBS, Bridge 
water, Mass. The report is in two 
parts, covering the performance of 
light and heavy-duty nail 


ASBESTOS-CEMENT PANEL. “The 
Modern Trend in Home Design” 
how how Johns-Manville’ A 
bestos Flexboard in board-and-bat 
ten construction provides a beautiful 
exterior wall at low cost. It give 
recommendations for painting and 
tells why paint on Flexboard last 
onger. Johns-Manville, Dept. SBS, 
22 East 40th Street, New York 16, 
N. Y 


WINDOWS, AIR-CONDITIONING. 
The relationship of window place 
ment to the effectiveness of residen 
tial air-conditioning is explained in 
bulletin No. 558. It suggests ways in 
which heat gains from direct sunlight 
can be eliminated. Andersen Corp., 
Dept. SBS, Bayport, Minn 


ALUMINUM FOIL BLANKET fo! 
building insulation is described in a 
brochure containing more than 75 
charts, photos, and drawings. Chap 
ters explain how heat travels, cause 
and cures of moisture condensation, 
and properties of aluminum foil in 
ulation. Reflectal Corp., Dept. SBS, 
Suite 1748, 310 South Michigan Ave 
nue, Chicago 4, II 


MODULAR DRAFTING. “The Five 
Fundamentals of Modular Drafting”’ 
is a booklet designed to aid archi 
tects and draftsmen in planning 
buildings on modular principles 
American Institute of Architect 

Dept. SBS, 1735 New York Avenue 
N. W., Washington 6, D. C 


WOOD WINDOW DATA. Consume! 
advertisements are offering up-to 
date information on wood window 

and weatherstripping to all who 
write in for a booklet entitled ‘““‘What 
Every Home Buyer Should Know 
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Dura-se 


al combinatio! color brochure 


xplains the ad TRANSLUCENT AWNINGS. frames of aluminum tubing wired 

le bes prod vith aluminum or fibergla mesh 
ting infor! tio! I ilso are available. Michel and Pfeffe: 
SBS 12 
t point ut « tunit f Shaw Road, South San Francisco 


trip and ash balance marketing 
De pt SBS. 8090 Sout! Lite tran ] n D | [ron Works Inc.. Dept 
| 


Chicago Avenue, Chicago 17, Ill 


nanutfacturl franch Calif 


RADIANT HEAT PANELS. Th: 


berko line of 
at pal! hown 
100 t gi inforn 
Line 


rKO 


Dept SBS, 212-40 er describe t! 
Que 


STEEL STRAPPING. Two nm 

DI ard steel strap 
ping equipment suitable for buying 
products weighing up to 100 pound 


ochure how Ger! 


t 


and models TA and 
machine The latte 


ised for pat kage W ¢ 


electric 


ation on both 
voltage thermo fication guide ha been written 0 


Electric Manu HOT-WATER, OIL HEATING that application portions of the 16 


a | es ee oor e TILE SPECIFICATIONS. As an aid 


. rs expandll 
In catalog Cf ya to architects or designe! who w n 


Corp. of Ameri 


" oo floor tile i peci 
Peachtree St v. EF Atlanta 


pecify Kentile 


‘ ‘¢ booklet may be merely edited 
ens Village 28 packaged oi! heatil init . ! pecification writer for a plan 
hot-water PS NEE ; can edit out parenthetical multiple 
init ire fact ’ : ices he doesn’t need, cut up sheet 
and read AU : illatior from the guide, and reassemble the 
Manufacturis 0., Dept. S nformation he needs to speed up 
North Bread Street, Philadely plan preparation, Kentile Ine., SBS 


TE strapping Pa Brooklyn 15, N. Y 


equipment 1} HYDRAULIC VISE. The C ORNAMENTAL IRONWORK. Cata 


ighing up to 75 Vise and Manufacturi ( Of pre ent 24 tvle of McKinley, 


pound Gerrard Steel Strapping Di SBS, Cleveland 4, Ohio, has } ornamental ironwork Photograph 
vision, U. S. Steel ( orp., Dept SBS ed a descriptive bulletin o1 how installations of variou tyle 


2915 West 47th Street 


MATERIALS-HANDLING. The first 


f 


neip 1 election 


lals-handling equipment for specific 


operation na pee! 


of a series of “fact folders” designed 


Chicago 32, I] 1004 hydraulic ise. Designate vhich include a number of specialty 
2029, the bulletiz list ce lesign with modernist oriental 
pecifications and contal f ind ranch motif Special section 
photos that how how the ilsoO are hown McKinley lron 
controlled by two simple foot | Works, Dept. SBS, 900 North Throch 

morton Street, Fort Worth, Tex 


of right mate 


published by SLIDING DOORS, WINDOWS 


the Towmotor Corp., Dept. SBS comprehensive 16-page catal ELECTRIC EQUIPMENT. Manua 


1226 E. 152nd Street 


Ohio. It cover 
forkK-lift truck 
powered b 


diesel engine 


riot capacitie liding door 


Cleveland 10 the entire Arishi ine of ; over election, application, and 
pecifications of a variety of electri 
ervice equipment Included are 


of Towmotor liding door 


LP pa and ot residential ( ervice entrance equipment atets 
tallation Ol! oO hat vitche lighting, and distribution 
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planning 

po 
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Controller 


ible sale to customers as a stimula- 
tor of more material sale 

The Popular Mechanic Do-It 
Yourself Materials Guide is a com 
pact manual that describes and illus- 
trates all major and many minor 
commonly used in 


repairing 


material 
bullding improving, o! 
home It is designed to 
home-owner or handyman elect 


the right 
book = tell 


material for a job. Thi 

where to find it, the 
tandard qualities and size avall- 
able what to pecily in 


to ave 


ordering 
money in buying 

to use or install it, and what 
ubstitutes to use 


Prepared by Clifford B. Hick 


help the 
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MULTI-PURPOSE, COMPLETE 
PRE-GLAZED, PRE-SCREENED 


PACKAGED ALUMINUM WINDOWS 


Stock these versatile '"TWIN-LOK” Units 
and be ready for any Window Buyer! 


The only TOP QUALITY aluminum w 


OST! 


SE anywhere 


| “TWIN-LOK’ 


3 FEATURES 


FACTORY 
glazed 


FACTORY 


screened with 


aluminum 
wire mesh 


“TWIN-LOK” 
self - adjusting 


hardware 


3-STOP 
automatic 
opening 
adjustment 


INTEGRAL 


automatically 


fit together 
mullioning 


= ie eee 


. Fa 
e * 


{ 


f 


FINS 


for 





v 


ee peo tl 


the package ar d its 


All hardware in place 


indow at LOW 
ready for use 
ql ized ar d 


nullioned vertically or horizon 


cuT CcosTSs 
INCREASE PROFITS 
REDUCE INVENTORY 


Some Territories Still Available. 
Write our nearest location today for complete details. 
AMERICA'S OLDEST RESIDENTIAL WINDOW MANUFACTURER 


CROFT STEEL PRODUCTS, INC. 
McCOMB, MISS. ¢ JAMESTOWN, N.Y. 
CROFT LOUISIANA, INC., Lafayette, La. 
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associate editor of Popular Mechan- 
ics Magazine, this materials guide 
in 160 pages includes complete 
chapters on lumber, millwork, ply 
wood and hardboard; exterior wal] 
and roofs; hardwood floors and floor 
walls and ceilings; door 
screens and weatherstrip- 
ping; glass; plumbing pipes and fit- 
tings; electrical upplies; nail 
crews, bolts and masonry anchor 
hinge locks and other builder 
hardware; and paints and miscel- 
products 

Illustrations of uses and choice 
of materials are most helpful in thi 
guide. For example, cross-section 
diagram show the most 
types of wood molding and trim by 
ize and number 

Thi Do -It- Yourself Materials 
Guide should be a valuable refe1 
ence in any building supply store 
It retails for $3.50 and copies are 
available in quantity for resale by 
dealers from Popular Mechanic 
Pre 200 E. Ontario Street, Chicago 
is tae 

The Public Relations Idea Book 
contains 692 tested ideas by Printers’ 
Ink magazine editors and contrib- 
utors for promoting good relation 
with the general public, civic groups, 
employees, communities, competi- 
tors tockholders, and _ supplier 
them are such pertinent 
inviting local barber 
(or beauticians) to visit and inspect 
your plant and operations, since 
they are top channels of word-of- 
mouth publicity and advertising 

Public Relations Idea Book cost 
$5.00 and contains 349 pages, includ- 
ing index. It is available from Print- 
ers’ Ink Books, 205 East 42nd Street, 
New York 17, N. Y 

Bill Baker’s Furniture You Can 
Build includes designs for 20 tradi 
tional and modern pieces of furniture 
for the beginner or experienced 
workshop hobbyist to build. These 

include Lazy-Susan coffee 
magazine rack, planter desk, 
ectional coffee table, modern and 
provincial knickknack shelves, din- 
ing table and chair, telephone stand, 
occasional table, modern headboard, 
wall cabinet, TV-radio-phono cabi- 
net, early American hutch, contem- 
porary buffet, kitchen table and 
chair, serving cart, sectional couch 
and corner cabinet for couch 

Along with material lists, design 
and patterns, photographs show the 
reader what to do step by step 
The book explains how to choose 
lumber, apply plastic laminates, up- 
holster with foam rubber, and apply 
furniture finishes. Bill Baker is a 
furniture craftsman of European and 
American repute who has custom- 
designed the furniture for many 
movie stars and film 

Furniture You Can Build costs 
$2.00 a copy from the Arco Publish- 
ing Co., Inc., New York 17, N. Y 
Another in Arco’s Do-It-Yourself 
erie it contains 144 pages 


coverings; 


windows, 


aneou 


common 


Among 
uggestions as 


project 
table 
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USE REDWOOD ONLY matter of fact, it is so described Not many people are going to 
one of the United States govern: build their entire house as well a: 


publications. I have also se their furniture of treated wood o1 

‘ ervatively-treated woods d naturally termite-resistant wood 
(Continued from page 20) as termite-proof Therefore, it is my experience and 

We must remember, th onviction that the best protection 
if we use a house ii mad f igainst termites is a metal termite 
wood, cypre pitchy longleaf hield properly installed, and, as an 
tre; vood issistant, poisoned ground around 
tn house. I recommend that each 


Weathering and decay are two en 
tirely different conditions. Weathe1 or preservatively 
ing is a changing in color of the only item we are pri 
wood, the roughening of the surface, house against termite I 
the occurrence of checks, splits, itself. Termites wi ! I py of “Exposing The Termite 
splintering, grain raising and loosen their tunnel] t from the National Lumber Manu 
ing, etc., and the general aging of woods and will attack th icturers Association, 1319 18th St 
the wood in appearance. Painting of the framing and other wood N. W., Washington, D. C and be 
wood helps protect it against this on the house, and wi n go il iided by it 
weathering to the furniture! Another place to use redwood | 

However, we can take a non-dur- 
able piece of wood and paint it on 
all four sides as well as on both 
ends and put it into the ground a: 


a fence post, or any place where More and More 


it will get damp or wet, and it will 

lecé almost as ‘kly as if ; : ; 1 

woe Bea gecs Bd “it = he pe ; Southern Builders 

portant to know that it is not good recommend 
BINSWANGER & CO. 


practice to paint green wood or 
for Fine 


f you in termite areas get a free 








even partially dry wood. In the first 
place, it is difficult to do a good 
paint job that will stay good and 
besides, if you paint green wood 
you are helping to cause it to decay 


Stained Glass 
Installations 


To Make Fire-Resistant 


Well, let’s leave decay and talk 
about fire. Of course, all woods in- 
cluding redwood will burn. However, 
because redwood is a relatively slow 
burning wood, it is often used for 
fire walls and special fire safes. You 
can get full information on this by 
writing to the California Redwood 
Association, 576 Sacramento Street, 
San Francisco 11, Calif., for their 
free pamphlet entitled “Redwood 
for Fire Walls.” 

The best way, though, to protect 
wood against burning is to force a 
fire-proofing liquid right into the 
inside of the wood. In most wood 
this is relatively easy to do in the 
sapwood but quite difficult to do 
in the heartwood. Therefore, when 
buying most woods, like the pines 
Douglas fir, etc., with the intention 
of forcing a fire-proofing or a pre- 
servative liquid into the wood, it | proposed buildings 
desirable to get as much sapwood One of 26 windows designed and inst © Replacement of windows in existing structures 
as possible. However, both the sap by Binswanger & Co. for d Method ; 
wood and heartwood of several of Chel rareful repair of damaged stained glass windows 
the hardwoods, as well as of Califor 

é edwood, are relatively easy to — , P P P P 
Nea te oe ee For additional facts or cost estimates (without obligation) write: 


MOPUNOR ORT; Mi UEe Spnees. 76 Art Glass Department, Binswanger & Co., 655 Union Ave., Memphis, Tenn. 


can see that you will be helpful to 


customers who buy woods for treat edhers 
ing purposes to sell them a hardwood 
like red oak, black willow, etc., or INSWANGER & @) GLASS 
California redwood—all other thing . saneons 
a FOUNDED IN 1872 

For Termite Protection STORE FRONTS 


recommend redwood Little Rock, Ark Greensbor - Austin, Texas Houston, Texas 
Macon, Ga Columbia, $ Beaumont, Texas Port Arthur, Texas 


POSSOSO CSO OOS FRET OE COTOES seer eeees 


aE Ba 


TT ry | ’ —- ° 
TUT = A Complete Art Glass Service 
he 9 a ; 

POPCeeeeeoees oeeseeeeearss 999000000ORF @ Custom-designed stained glass windows for 


— Se + a 


PESTESE COSESSOOSSOSS CO TEHEESEESSS PESOS ESSESESS cee seeeeeeees 


Some people 
as well as two or three other specie 
for use in termite infested areas. It New Orleans, Lo Florence, $. © Dallas, Texas Richmond, Va 
Shreveport, La Greenville, $. C Fort Worth, Texos Roanoke, Va 
is true that redwood is looked upon 
Fayetteville, N.C Memphi 
because of tests and experience, a 
highly resistant to termites. A 
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where one wants a wood that wil ] there is not much practical dif building items as sheathing 
not cause trouble by shrinking and ference among them all. For al! trim, etc 
welling. This might be in panel practical purposes, the end shrinkags The only time we need to fear 
door windows, trim, and just any of any normal piece of wood of ar lengthwise shrinkage is when ab- 
place where you want wood that pecies will cause no harm normal or poorly manufactured 
ill lie flat and not cause trouble If we hung a piece of wood i! wood is used. There are about six 
warping, et the air and allowed it completely things that cause lengthwise shrink- 
On page 196 of the Wood Hand free action to end-shrink, the ve! age In wood One of the worst 
hook a table lists the woods as t most we could expect it to de offender j compression wood, a 
the amount they shrink and swell] would be about 1/16 of an inch in it is called in softwood or tension 
You will find that redwood shrink a 16’ length, with a moisture content wood as it is called in hardwood 
and swells le than any other wood change of 5%. This means that if Another culprit is lumber that ha 
Ver lo to redwood are other we use wood which has been rea bad crossgrain lengthwise Tw 
pec uch as Western red cedar onab!ly dried, no trouble should be other factors that cause lengthwise 
ugar pine, and genuine Northern expected in any house item. Thi hrinkage are the placement of the 
vhite pine can be especially understood when pith or the very heart center on 
The normal wood of all speci we realize that we nail down and the edge or on one face of a piece 
end-shrink about the ame. That restrain against end shrinkage ich or the use of fast 


growing wood 





with springwood on one edge and 


ummer wood on the other edge 
The best of the year It is the author’s contention that 

none of these bad feature hould 

be present in lumber hipped to 
2 h a retail yard. You can be sure that 
is ¢ e AFCO TANGENTIAL the responsible redwood manufac 


ture! make every effort to see that 


SCORELINE ! iia aia 
& 


Paint Holding 


The next place to use redwood 





vhere you want a wood that will 
take and hold paint best, and will 
cause the least trouble if left un 
painted or if the paint is neglected 
Government literature shows that 
tests and experience prove that red- 
The scoreline proves that AFCO is way ahead. wood gives the best results with 
AFCO’'s easy-to-clean Tangential scoreline is an today’s prepared house paints; that 
instant hit with everyone. Your customers will is, the lead and zinc paints. Very 
recognize the beauty of AFCO pre-finished wall » to redwood in this respect 
panels on first sight and they will not want and just a good for all practical 
anything else, Compare AFCO’s scoreline with Heine ee cc We sern red cedar 
that of any other pre-finished wall panel. The —— depts cedar, Fort Orford 
pat na vhite cedar, and tidewater red cy 
easy-to-clean Tangential AFCO scoreline is pre 
years ahead of the deep, difficult-to-clean, U- With the cid white leat and off 
shaped scoring of other panels. All outside paints, sugar pine showed slightly 
edges of AFCO pre-finished wall panels are better results than redwood, with 
trimmed and bevelled to provide attractive ap- genuine Eastern and Western white 
pearance and neat installation, pine being right up with these first 
two for all practical purpose 
3 PATTERNS When it comes to interior enamel! 
the three woods that are bunched 


iI DECORATOR COLORS ght at the top are yellow poplar 


redwood, and genuine white pine 
Yellow poplar 1 lightly better in 


TIL-LITE its ability to take and hold interior 


This popular pattern gives a colorful namels, but there is no real pra 


tile effect, is extensively used as tical difference among it, redwood 
wainscoting in homes, commercial and genuine white pine 


- Id and industrial establishments. 
all panel mouldin are . . . 
je wa pane mot ings Blistering and Peeling 
special extrusions for pre 


finished wall panels. No fore GLO-LINE Although the length of thi 


ing the edges into the mould- With 
ing when you use AFCO metal 


article 
scorelines eight inches apart, will not permit complete information 
this rhythmic modern pattern can on blistering and peeling of house 


be used either verticall h - ai w x 91 ‘ . 
Sneie atte in oneile fit ane ically or hori paint, I would like to say that by 


snugly. Over 70 other extru far the greatest percentage of cause: 
sions available for immediate HI-LITE of trouble of this kind is due to the 
shipment. All face metals are presence of unwanted water Thi 
CHROMODIZED — will not Adds beauty to any room. Shining 
AFCO metal moulding sets off the 
Hi-Lite pattern handsomely. 


or hardboard mouldings. 


water comes from a number of 
rub off at no extra charge. niect “So er ECO aire i. 
derneath the house from high 


humidity inside the house from 
A & F Y il EBOARD CO rains which work into the lumber 
@ and other places. Detailed informa 


ALEXANDRIA, LOUISIANA raiser drsanatly alpr naga ie cag Pipi 


is contained in the article “Prevent 
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subles On House Sid- tion to page 169 
an obtain a free copy book on which a 
writing to this magazine voods into four 
; gluability Redw 
Natural Finishes Western red ced 
ubject of “Natural Finishe few other w 
important one, since class, as wood 
n | ish is becoming more est and best 
and more popular. Extensive and of glue 
innecessary trouble on natural To make 
finishes are in evidence all over the into any trouble 
country and thi j due almost tate that ordinary 
entirely to lack of information to discolor redwooc 
the u of wro! information in other wood Phe 
the ‘lection and application of but if the discoloration 
natural inish able, one can use any 
Information which will make it Kinds « 
easy for you to get good result resin. A special non-colorir 
with natural finishes is contained in which is made for use on 
the article Natural Finishes For wood, etc., can be purchass 
House Siding.” Out of the man: : 
finishes tested, only a few stand up Nail and Screw Holding 
well. This article names them and Information on the nai 
tells how to e them. Get a free and screw-holding 
copy from } magazine is On page 120 to 1: 
There are a multitude of finishe Handbook Therein 
made for interior use. Some of these that redwood has nail and 
ire illustrated in color in the Call holding values which are eq 
fornia Redwood Association’s Bulle or superior to cypre West 
tin, “Interior Finishe File 4B4.” hemlock, the cedars, ponder¢ 
The author has found a good liquid yellow poplar, et 
wax to be as good as anything for Speaking from practica 
interior finishing ence we know that to 


] 
f glue ich a al 


To those of you who are in, o1 results, screws can not be 
plan to get into, the gluing of lum ed into redwood but instead 
ber, I would like to call your atten be screwed in. Also. we knov 





TIME 
LABOR 
MATERIALS 


Our customers tell us they save up to four dollars per window 


Opening using Hope's Residence Casements in Hope's Com 
bination Inside-Outside metal trim. Our Inside-Outside trim 
entirely eliminates costly window stools, aprons, corner beads 
outside mouldings and the labor costs of fitting all these item 
Hope's Inside-Outside trim is easy to assemble and attach to 
Hope's steel casements. In less than 15 minutes the entire assem 
bly can be completely installed in a rough opening in any type 
of construction...wood frame, brick veneer, masonry block 
all that’s left to do is run wallboard or plaster up to the trim 
on the inside and clapboards, shingles or brick to the trim on 
the outside. See Sweet's Files for additional details or write for 
our folder No. 132SB. 


vhen heavy loads are to be carried 
is in the case of hinged doors, it 
desirable to pre-bore with the 
rrect size of bit 
he hole for the threaded portion 
ould be ™% the diameter of the 
crew at the root of the thread 
When there are extremely heavy 
ads and large crews are to be 
ised, a hole should be bored also 
the shank, about %% the diameter 
f the shank. A free leaflet entitled 
Screw Holding Properties of Red 
od” can be obtained from Soutu 
BUILDING SUPPLIES 


For Doors and Paneling 


In discussing door with a cu 
tomer a while back, he made the 
tatement that he thought redwood 
a a little too oft for door | 
igreed with him that redwood | 
oft and that if the door is to be 
ibused by rough utilization uch 
is being kicked open, that I would 

t recommend redwood for that 
kind of exposure. I told him that 
f scuffing or marking is the main 
nsideration, one would not want 
i redwood door 

On the other hand, if one wanted 
i door that did not stick or warp 
that would not decay if used out 
ide, that glued together best, and 
that took and held finish better, he 
hould consider redwood. To get 





HOPE’S Since INSIDE-OUTSIDE 


JAMESTOWN, N.Y. 7°78 METAL TRIM 


STEEL WINDOWS HAVE THE STRENGTH AND RIGIDITY THAT NO OTHER WINDOW CAN MATCH 
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the lifetime of 


redwood door: 


that 
might 
even be willing to go to the trouble 
of hanging the properly by 
hinge by pre-boring 


good service 
will give, he 
door 
using three 
CTEeW etc 

thinking hould apply 
Redwood make 
wall but scuff 
children kick it or 
that kind 
hould 
Wainscoting of a hard hard 


for the hinge 
Thi amie 
to interior paneling 
a beautiful interior 
if used where 
throw toy 
of wall, the 


against it. For 

wood paneling 
have a 
wood like oak or walnut 


with a 


capped 
with red 
WoOd above running to the 
The boards of the 
run horizontally 


uitable chair rail 
ceiling 
wainscoting could 
with the 


vertically or vie 


redwood 
board placed 
versa 
Experience in Florida with beauti 


ful redwood and cedar’ paneling 


With 


need 


wall in 
floor ha hown the 
of inexpensive 


placed) on room 
terrazzo 
pecial means of ap 
plication if taining of the 
is to be avoided 

One method i to lay the ter 
razz floor first 


terrazzo 


put up the paneling 


and then apply an ordinary Ve” rub 
mold about 4 inche 


cemented to the floor 


ber base high 
and paneling 
This procedure ji trongly recom 
mended 


If for 
put up first, it 


ome reason the paneling 


hould be cut 


act a 


hort so that the bottom end is at 
least %” above what will be the 
floor top level. Then lay the floor 
and when dry wood filler 
mold on the floor under the lower 
end of the paneling. Then 
on your rubber or plastic base mold 
Subsequent wet scrubbing of the 
floor will not cause staining. In any 
case, if the wall finish is applied be- 
fore the terrazzo (be it paper, paint 
ing or paneling), drop cloths should 
be hung over the walls for protec 
tion against the splashing from the 
terrazzo edging 


place a 


cement 


base or! machine 


Cabinets and Closets 


Electronically edge-glued redwood 
panels are used extensively for cabi 
nets of all kinds and for closet 
including full-size wall closets which 
non-load bearing partition 
Half the length of the wall 
a closet for one room and the other 
half is for the adjacent room. The 
fact that redwood stay flat 
true makes it ideal for thi 

and especially for the sliding door 
which must not warp if to work sat 
isfactorily. 


erves a 


and 
purpose 


(NOTE: The U.S 
Agriculture recently 
edition of the Wood Handbook 
in this article 


Department of 
issued a neu 
The 
page number refer to 


the old edition.) 


Association Executives 
Join Research Group 


Twenty-seven person office: 
research 


with an active 


22 technical and trade as- 
ociation 
the ady 


| 
NOolOgy 


interest in 
tech- 
accepted for 


ancement of building 


have been 
membership in the 
Institute. They joined under a new- 
established a 
tives member 
They 


manage! 


3uilding Research 


ociation execu- 
hip classification 
sSarron 


Ver- 


include: Leslie A 
Technical Service 
Institute; Leo V. Bodine 
vice-president, National 
Manufacturers Assn.; J. S 
phalt 


miculite 
executive 
Lumber 
Bryant 

Roofing 


surpee 


managing director, A 
Industry Mile 
director, American Wood 
Institute; Philip T. Farn 
worth, general manager, California 
Redwood Assn Robert E. Ferry 
general manager, Institute of Boiler 
and Radiator Manufacture: 
Frank J. Hanrahan, executive 
president American Institute of 
Construction; A. I. Heim 
Copper and Bra 


Sureau; C 


Preserve! 


vice- 


Timber 
research engineer 
Research Assn.; John P. Jansson 
field manager and architect, Alu 
minum Window Manufacturers Assn.; 
George §S Jone Jr., managing 
director, Air Conditioning and Re- 





BUILDING SUPPLY JOBBERS and DEALERS — Sees 


YOU'LL 
SELL 
MORE 


with 


the PREFABRICATED lights and louvers you can 
install in hollow or solid-core doors in MINUTES! 


(Sold through Building Material Jobbers and Door Manufacturers ONLY!) 


Send NOW for our new, colorful, illustrated Visador Catalog V-7A. 


ADVERTISING MATS AND OTHER SALES HELPS available to our jobbers. 


CEE EMME 
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rene) | 


lights 
blank 


doors 





Only a few of hun 
dreds of attractive 
door designs pos 
sible by install 


ing Visader 


VISADOR — a finer product nationally 


known for its superior quality, fine 
craftsmanship, and expert styling. 


JOBBERS : write today for information 


and prices on Visador lights and 
louvers (PREFABRICATED for quick 
and easy installation in your own 
blank doors) and for our complete 
installation kit. 


DEALERS: Contact your jobber for doors 


glazed with Visador lights — or for 
your cost on Visador lights and louvers 
for your own installation. Write for 
list of Visador jobbers in your trade 
territory. 


TMhe_N1SADOR G- 


Pr. ©. BOX 


10312 e DALLAS, TEXAS 





frigeration Institute; O. C. Lance 
ecretary-manager, National Wood- 
work Manufacturing Assn.; John W 
Maher, Washington representative 
National Oak Flooring Manufactur- 
Assn 
Harold Massey, assistant managing 
director, Gas Appliance Manufac- 
turers Assn.; W. H. O’Brien, Tech 
Division chief, Southern Pine 
n Richard J. O’Heir, technical 
ecretary, Perlite Institute; Frank 
E. Parsons, industry engineer, Na 
tional Mineral Woo! Assn.; L. Abbett 
Post executive VICE president 
American Institute of Steel Con 
truction; William E. Pratt, directo: 
of the Technical Division, California 
tedwood Assn.; L. D. Price, man- 
iger, Engineering and Safety Regu- 
lation Dept National Electrical 
Manufacturers Assn.; Fred H. Side 
ecretary National Mineral Wool 
Assn.; James C. Spence, engineer 
Vermiculite Institute; T. E. Veltfort 
manager, Copper and Bra Re 
earch Assn.: Donald R. Wadle, man 
aging director, Metal Lath Manu- 
facturers Assn., Wallace Waterfall, 
executive ecretary and treasure! 
Acoustical Materials Assn 
Henry H. Willins, executive vice- 
president, National Oak Flooring 
Manufacturers Assn.; L. H. Yeager 
managing director, Gypsum Assn.; 
Robert L. Ziegfeld 
treasurer, Lead Industries Assn 


e! 


ecretary and 


Six Southern Cities 
in A. C. Test Program 


Atlanta, Ga Dallas and Houston 
- New Orleans, La.; Memphi 
and Jacksonville, Fla... are 

among 22 American citie elected 
for a two-year test program to 
determine if the average sized Ame1 
ican home anywhere in the United 
States can be both heated and cooled 
for an average of $10 a month 

In more than 100 homes in variou 
climatic zone heating and cooling 
costs will be measured to see if com 
fort conditions can be engineered 
into the home The Owens-Corning 
Fiberglas Corp vill conduct the 
test electing laximum= of 1X 
home in each of the citie The 
corporation current! electing 
builders’ plans to determine the type 
f test homes to be built 

The elected home for the test 
will range in price from $10,000 to 
$25,000, and in air-conditioned floor 
area from 900 to 1,500 square feet 
Some test home vill be heated and 
cooled by gas, others by electricity 
and still others heated by pas or oil 
and cooled by electricity 

Details of the program have been 
outlined at a eri of meeting 
throughout the United State at 
tended by homebuilders, representa 
tive of utility firm and other 
leaders in the homebuilding field 
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Royal Tile Promotions 


The Royal Ti 
Fort Worth 
four executive pron 

Mrs. H. H. Porte: 
president in chai 
New vice-president 
Collins, also secreta 
Mi Marion Yater 
charge of sale 
vice-president in <¢ 
tion 

President Horace 
announced that Edw 
plant uperintendent 
Cooper is chief ceran 














You can afford beautiful 
ideas with Marlite walls! 


we 


New Colors — Luxurious Wood and Marble Patte 


Marlite 


vod CLNING PANE 


Prastnc Fmshed WALL 


Powell in New Plant 


All the design, production, ship 
and office facilitie of the 
vell Steel Products Co. now are 
ficiently located under one roof 
t their new plant in Addison, Ill 
uburb west of Chicago rhe 
vell firm makes a full line of 
etal lath accessorie for the lath 
and plastering industry 
lo assist the dealer or contractor 
electing lathing accessories, 
Powell Steel recently developed a 
ompact display of 17 of the more 
popular Powell beads and casing 
Stemple is president 





as seen in 


Better Homes 


and Gardens 


This month, your very best 
customers are reading 
about Marlite in this big 
full-color ad in Better 
Homes & Gardens. They'll 
see versatile Marlite used 
in a beautiful room designed 
by Ving Smith, famous 
New York decorator 


But it’s not the first time 
they've heard the exciting 
story of Marlite. Marlite 
advertising is planned to 

reach nearly every worthwhile 
prospect in your area 
homeowners, businessmen, 
builders, architects—to 

help you make more 
profitable Marlite sales 


So when you recommend 
Marlite, you offer a pre-sold 
product—backed by 
consistent advertising and 
powerful dealer aids 

to build business for you. 


MARSH WALL PRODUCTS, INC, 


Dept. 197 Dover, Ohio 


Good Housekeeping 


* 
wa sovraveas OS 


Marlite plastic-finished wall paneling 


ANOTHER QUALITY PR 


OF MASONITE® RESEARCH 
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DO-IT-YOURSELF SALES 


(Continued from page 25) 


man to show a prospect prope! 
use of the tools. Thus our sale 

men must be competent demon 
strator of thi 


chandise 


profitable mer 
“Such visual selling truly pay 
off. You never know when a cu 
tomer who come in for a screw 
driver or pair of pliers may find 
a power tool that fascinates him 
A sale frequently follow 

“The Christma holiday of 
course are the big-volume day 
with home power tool But we 
keep them up in front of the store 
the year-round, for tools are being 
bought increasingly for Dad 


birthday present he comes in 


City Lumber Company sells vise 
and tool chests with and with 
out hand tool: and every kind 
of building material the Do-It 
Yourself enthusiast might desire 
Everling recently added a dispen 
ing display of Reynold 
fittings and _ supplies, 
ays has opened up a new field 
for those with woodworking equip 
ment and hobbies 
“Another important 
do,” Everling continues, “‘is to have 
reference and guide book for 
beginners in making thing at 
home. We keep on hand copies of 
magazines that show how to do 
home jobs and make things. We 
recommend to beginners that they 
ubscribe to some of these 
practical 


aluminum 
which he 


more 
and what 
‘get off on 


magazine 
books to purchase to 
the right foot’ in thi 
hobby 


fascinating 


thing we 


of Do-It-Yourself shows. He has 
had exhibits manned at every 
such show held in San Antonio 
He also has included Do-It-Your 
elf merchandise heavily in hi 
firm’s newspaper advertising 

The result is that the City Lum 
ber Company has become well 
known as a haven of tools, equip 
ment, and supplies for the growing 
ranks of Do-It-Yourself enthusiasts 
among San Antone’s home-owners 
and renter 


Siding Makers Push OHI 


The Insulating Siding Assn. ha 
appropriated the largest public rela 
tions budget in its history to support 
Operation Home Improvement ac 
tivity in 1956 

Action was taken at the 10th an 
nual meeting in Chicago which also 


named Frederick W. Lagerquist, 
Celotex Corp., as association presi 
dent for 1956 

Named to serve with Lagerquist 
were Carl Westergaard, Savanna 
Fabricators, Inc., vice-president; and 
Warren Neale, Johns-Manville Sale 
Corp., treasurer. Richard G. Breed 
compliments of your service.” en. J was re-named 

Everling is an ardent supporte: 


service. We try 
that raise or enjoying a sure gain to sell the pleasure, usefulness, and 
on the stock market atisfaction that home power tool 

“And when you sell a man a set 
of tool he will usually 
a regular purchaser of material the most 


and buys for himself after getting “Our real sale i: 


can provide. For the customer you 
become erve best is the one who buy 
supplies and bring 
and upplie for home improve in the most friends through hi 
ments and furniture project 


tool the 


ecretary 


In addition to powe! manager of the association 











What's New with You? 


This regional merchandising magazine is not 
only FOR YOU but we want more of it to be 
ABOUT YOU! It’s dedicated to keeping build- 
ing material merchants in the South and 
Southwest informed as to the latest and best 
merchandising and operating methods. It also 


publishes significant news concerning indi- 


the most versatile JOIST HANGER 
ever developed 


reco fp lirip nn: 


notching 
shimming 


vidual dealers. 


Whenever your firm is changing key per- 
sonnel, expanding its plant, adding new lines, 
you’ve got some news for other dealers and 
suppliers for this magazine. Send the facts to 
us, 80 we can publish them in DEALERS IN 
THE NEWS or other appropriate columns. 


ELIMINATE 


One size fits joists from 2”x4” to 2x12” 


STOCK ONE SIZE ONLY! Read the news in SOUTHERN 


BUILDING SUPPLIES first! 


Write today for Dealer Arrangement 


TIMBER ENGINEERING COMPANY 
Dept. 56-J 
1319 18th Street, N.W., Washington 6, D. C. 
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Members of the new Management Committee 
of the Douglas Fir Plywood Assn. or their firm 
representatives are seen at the annual sub- 
scribers meeting in Tacoma, Wash., recently. 
New chairman of the committee is Arnold 
Koutonen, plywood manager of the Olympia 
mill of the St. Paul and Tacoma Lumber Co. 
He and Victor Olson, Georgia-Pacific Plywood 
Co., Olympia, are hold-over committee mem 
bers. The new DFPA president, Howard B. 
Garrison, Evans Products Co., Coos Bay, Ore., 
and Managing Director W. E. Difford are ex- 
officio members of the committee. 
The new members of the Management Com- 
mittee include Gus N. Arneson, Anacortes 
Veneer, Ine., Anacortes, Wash.; Clay Brown, 
M and M Wood Working Co., Portland, Ore.; 
Fk. L. Foval, Long-Bell Lumber Co., Longview, 
Wash.; Jackson Beaman, Southern Oregon 
Plywood, Ine., Grants Pass, Ore.; Raymond J. 
Martin, Martin Bros. Box Co. of Oregon, Oak- 
land, Ore.; A. W. Agnew, Pacifie Coast Co., 
Sonoma, Calif., and A. B. Burdick, Standard 
Veneer and Timber Co., Crescent City, Calif. 
In the final meeting of its Golden Jubilee 
vear, the fir plywood industry paid honor to the retiring 
chairman of the DFPA Management Committee, E. W. a summer home 
Daniels, who had headed the committee for 17 years. His Harbor Plywood Corp. and served as its sales manager for 


successor, Arnold Koutenen, presented him with a 26-foot 


equipment, for use on the Hood Canal where he maintains 


Daniels was instrumental in organizing the 


eight years before becoming president of the firm in 1939. 


pleasure and fishing boat, with a complete set of fishing He now is semi-retired from Harbor. 








Something Different and Lasy fo Sell/ 


ARMSTRONG Glazing—Caulking—Sealing Compounds 


33 = am KWIK-SEAL 


ASTI We 
PLASTIC ' BATH TUB and 


GLAZING j 
COMPOUND | TILE SEALER 
Inexpensive : Dries Fast with Smooth, 


For Wood mere Home Protection : Satin-White Finish 
or Metal Sash : 


Adheres to any surface: 
plaster, glass, tile, cement, wood, 
wallboard or metal. Compounded to 
tween glass and sash permanently in- holes and cracks inside and out ee yp ce a wigs a 

‘ : > ar yle y ions, aries quickly an akes pain 
cartes = ae ee rm pene Bt adheres to practically any beautifully, as soon as dry. Does noc 
n , surface— wood, brick, glass, ston discolor adjacent materials, or chip, 
chip or crack, nor is the bond between tile, cement, masonry or plaster crack, or crumble with time. No un- 
pleasant odor, non-injurious to hands 

Ideal for sealing around bath 
tubs, lavatories or kitchen sinks—for 


“Rely-on” is a sure and inex 

ey tT ere ee : 
33” retains its life-giving oils, pensive way to eliminate draft 
stays elastic and keeps the bond be- dirt, insects, rust, rot, unsight 


sash and glass ever broken. ‘33’ is Does not dry out or become ro 

highly efficient for patching nail holes hard and will not crack, chip 

and cracks before painting, setting crumble—stays permanently ela 

plumbing fixtures, etc. tic. Packed in cartridges and in filling cracks and nail holes—for 
bulk ; pointing joints in various types of 
ae plastic or metal tile 





THE ARMSTRONG COMPANY SEE YOUR JOBBER OR WRITE TO US 


Z | s DIRECT FOR ADDITIONAL INFORMATION 
inllamiiampaciee ise ON ARMSTRONG PRODUCTS 








OTHER PLANTS: Detroit ¢ Dallas * Richmond, Calif. « Charlotte, N. C 
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lassid Aivertising 


ferme Cash With Order 


Minimum Charge $5.00 


HATES 

8.10 per word for each insertion 
Add 81.50 per insertion for blind a« he 
KMeplies provided 


aring 


how number without addi 
tional charge 

All ade for classified section must be in 
16th day of month prec 


date of publication 


publica 


tion office on the eding 


Advertisements are eet in uniform type of this 


size. No cuts or special borders allowed. Mail 
ud copy to 


SOUTHERN BUILDING SUPPLIES 
HO6 Peachtree St N.5 
Atlanta 5, Georgia 


REPRESENTATIVES WANTED 


Auureasive representative calling on hardware 


and building sapply trade wanted b 17 year old 


manufacturer of aluminum moulding tore 


front material, ete. Complete line, competitively 


priced for sale direct to dealer Several terri 
tories open We protect’ representatives 

Vleane 
Keply to 


Voungstown 


outline present line and 
Metal Trine, Ine Vv 
Ohio 


Aluminum window Awnin 
types for new building 


Sales, P. O;. Bon 1072 





(om ‘s the one that ) 
WON'T SHRINK 


This modern plastic in 
powder 
lasting sepaits in tile, 
wood of plaste/ Pays 
dealers a bigger protit 
SELLS BETTER because 
it WORKS BETTER 


WATER 
PUTTY 


WILL NOT SHARIN 


form makes 








STICKS AND STAYS p 


DONALD 

DURHAM 

/ COMPANY 
Box 804 


j 
pia 


industria it 


The PLASTIC Repair Material 
in POWDER Form 


JANUARY, 1956 








LUMBER YARD FOR SALE 





And Building Material Busi 
. 1925 Florida 
the Fastest Growing State in U.S.A. Three Ware 
houses, One Lumber Shed, Capacity 250,000 Feet 
Of Lumber. Lands and All 
(fies And Other 
fotal Price 
SECURITY LUMBER & SUPPLY YARD 
SIXTH STREET & MAPLE AVENUE 
SANFORD, FLORIDA 


tablished Lumber 


sinee located in Central 


Building's Inventory 


Equipment 


£50,.000.00, Cash 





SALESMEN 





SALESMEN with Building Supply trade following 
to carry as sideline Dixieliner, all extruded alu 
No objection to 
io men 


minum low priced sereen door 
allied lines carried. Protected territory 
Write giving territory covered 
and lines you are now handling. All inquiries 
received will be held in strict confidence. Write 
View Presidem, P. O. Box 2441, Roanoke, Vir 


who are selected 





MANUFACTURERS REPRESENTATIVE 
WANTED 





Manufacturers representative requiring « major 
line new calling on building materials, lumber 
& hardware dealers, to sell top quality eom 
petitively priced tileboard line. Top commissions 
Several territories available. All open territories 
accounts. Write fully to PANEL 


ENGLEWOOD, N. J 


active 


MEG. CO 


have 


BOARD 





CORRESPONDENCE SCHOOL 





PIs 
BLUE 


ESTIMATING — DON'T HIBERNATE 
WINTER LEARN ESTIMATING AND 
PRINT KEADING by the fastest: and 
curate system 

YOUR HAT BUILDING 
around the clock——EASY 
sod simplified method—More than 90% of the 
Huilders and Contractors and than 85% 
of the Mechanics in the Building Trades 
Estimate or Read Blueprints 

SPECIAL — 
Multi-ceolored 
1HE CLOCK 


what you already know 


The Famous “UNDER 
CONTROL SYSTEMS 


cannot 


Prepublication offer 86.98 for the 
50° % S53" Lithographed ROUND 
COURSE OF STUDY. It adds to 
and makes you compe 
tent to make more money as soon as you desire 
Make 
CONTRACTORS CLEARING HOUSE, INC 
P.O. Box 845 
Miami 5, Fle 


check payable to the— 





New Bank Building Is 
Dixie Material Center 


Already 


ter for five 


Southeastern 
manufacture! 
Fulton 
downtown 


headquat 

the 25 
National Bank 
Atlanta, Ga 
onal build 


tory re 
building in 
has become a sort of reg 
ing materials center 

In suite 1410 are located the At 
lanta division ale office of the 
Celotex Corp. Manager A. L. Dent 
Jr. is proud of the fact that Celote» 
material the ceilin ol 
15 rented office floor 

lite 1521 are located — the 
ion office Penn 
Cement Corp. They combine 
the former Atlanta and Chattanooga 
district offices 


credit a vy a ale 


modernize 


Southern divi of the 


Dixie 


accounting 


John 


iri luding 


and 
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‘ant licked yet. 


























Join the 
MARCH OF 
DIMES 

















Sanuary 3 to Z/ 


















































Wilkerson is the Southern ale 
manager and O. W. Se 
division ale manager for all or 
parts of 10 state 
Southeastern district 
Kaiser Aluminum Chemica) 
Sale Inc., are in 1522 of the 
Fulton National Bank building. J. A 
McDorman is the district manager 
The new offices of the Southern 
States Portland Cement Co. are in 
ulte 1724. W. B. Elcock is president 
and J. O. Lane is sales manager of 
this Marquette Cement Manufactur 
ubsidiary that sells the out 
Rockmart plant 


Georgia 


verence l 


office of 
and 


ulte 


inp Co 
put of the cement 
throughout 
The Owen 

Corp. ha it 
offices in suite 
district 
firm’ 
modernize the 
banking 
The 

opened 
ales offices in suite 
Frank C 


ale manapel 


Corning Fibergla 
Southeastern district 
1726. W. P. Johnson, 

manager, reports that his 
varied sound control product 
ceilings of the seven 
floor 
Filon 


new 


Plastic Corp has 
Southeastern regional 
1728 of the bank 


building Olmsted is the 


Kitch’n Handy Firm 
Marks 10th Birthday 


The 10th anniversary of Washing 
ton Steel Products, Inc., was recently 
conjunction with the 
annual sale meeting 
entative gathered 

of the 

Hawali, 


ession 


celebrated in 
firm’ fifth 
Factory 
from all major 
United State 


Ta Oma 


repre 
market area 
Canada, and 
Wash., for sale 
conducted by David M. Johnson, 
ice-president in charge of Sales 
Washington Steel Products, Inc 
inufacturers of the Washing 
of cabinet hardware, rolling 


are YY 


ton iine 


in SOUTHERN BUILDING SUPPLIES 














door hardware, architectural kitchen 
convenience and Kitch’n Handy 
product 

Keynoting the Anni ary ale 
parley, President (¢ lorrison John 
on said 

“Product development of the firn 
ha been directly geared to. the 
housewife’s vision of the modern a eae: ee ae 
home. She’s no longer satisfied with ieee 
older methods and antiquated equip 


aw 


ment. Her needs now include gai 

bage disposal units, automatic dish 

atin * built in 1 ap scakeaaaad REPUBLIC STEEL PLANS CHARLOTTE WAREHOUSE 
mixers, and automatic washers. Her ; 

plans for the home include a modern This architeet’s rendering shows the » 0O0-square-foot warchouse that Republic 
kitchen to meet these demands, and 
billion-dollar industries have been Carolinas and parts of Georgia. It is scheduled for completion early in 1956. 


Steel Corp. plans to ereet to serve the Charlotte, N. C., area, including the 


built furnishing employment to mil This is the third important expansion in the South announced by Republic. 
lions of American workers manufac In March the company started expansion of the Gadsden, Ala., steel plant and 
turing cabinets with doors that slide in September announced a second Gadsden expansion program. 
noiselessly, shelves that revolve, pull 
out, or raise up at the touch of a 
finger.” 

From a start in 1945 with only \dachi, Le Lngel be comprehensive in price 
from hese architects will d inge; 10 homes in the $8,000-$17,000 


five employees, the firm today 
te tne f ! icket 10 in the $17,000-$50,000 


its plant site in Tacoma produce pertaining 
over 450 different item for builder graphical location and racket, and five home over $50, 
and hardware markets throughout conditions. The de 0) 

the United State Canada, and ent a comprehen panori lhe design program is devised t 
Hawaii the nation’s better hon rchite present a complete panorama of the 
ture. A thorough diversific: ition’s needs in home architecture 
architectural desigt materia wenty-five homes will be built in 


pllance and equipment will be 196; 9 in 1957, & in 1958, 8 in 1959 
rporated by the architect fter the total of 50 homes has been 
The home Vill depict urba eached, 10 home will be replaced 


20 Architects Chosen burban, and farm living. The } 
for Homestyle Center 





Twenty of the nation’s outstanding 
architects have been selected to de- 
ign homes for Homestyle Center in 
Grand Rapids, Mich., the most com- 
prehensive display and research vil- 
lage ever contemplated. The Design 
Committee of Homestyle Center 
Foundation Ine ha elected the 


architect to design the initial 25 


homes of Homestyle Center’s project Economical 


to be erected in 1956. Fifty home 


pon built over the next four-year Proven in Tandrotine 


The chosen architects are captain Use 
THINNER 


of a four-man design team desig 


nated for each home. An interior High Flash 


designe! landscape architect and 


builder from the ame region as the Point 


architect will complete the design 




















team . 
The architects are: R. Buckminster Slow Drying— 
Fulle: Geodesic Inc Raleigh 
i. : deus Galen Wa Wan Long Leveling _ 
City Alden Dow, Midland, Mich.;: 
Robert Little, Cleveland, Ohio; Eliot Pleasant 
Noyes, New Canaan, Conn.; Eldredge 

Snyder, New York City; Royal Barry 
Wills, Soston Ma - Harwell H 
Harris, Austin, Texas; John E. Din- 
widdie, New Orlean La.; Univer- 
ity of Illinois College of Architec- 
tural Engineering, Urbana, IIl.; Car] 
Koch, Cambridge, Mass.; Paul Ru- 
dolph, Sarasota Fla A (Juin 

Jone and Frederick E Emmon TURPENTINE ] mas ACTORS, INC 
Los Angeles, Calif.; Painter, Week ; 

and McCarty Knoxville Tenn : 
Ralph Rapson, University of Minne 

ota, Minneapoli Minn.; Kazumi 


SaVvVANN 


Gals., Qts., Pts., 
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Pacific Coast 
Forest Products 


Ponderosa Pine, Douglas 
and White Fir Window and 
Door Frames, Inside Door 
Jambs, Mouldings, Cut-to- 
length and Packaged Trim 


SALES REPRESENTATIVES 
Marion T. Davis & Co 

261 North Avenue, W. E. 
Atlanta, Georgia 

E. B. Meroney 

P, 0. Box 6631 

Houston 5, Texas 

Cecil M. Brooks 


ADVERTISER'S INDEX 


A 


ABC Jalousies 

AC.T.ALL.ON 

A & F Tileboard Co 

Ace Kubber Products, Ine 
Adams Engineering Co., In 
Adams Kite Mfg. Co 
Alabama Metal Lath Co 
Albritton Engineering Coi 
Alsynite Co. of America 
Anderson Mfg. Co., Ine 
Anthony Truck Co 
Armstrong Co 

Atlanta Oak Flooring Co 
Atlantic Steel Company 


F 


Farrar, FE. H 
Fern, J. M 
Flintkote Co 


Flynn Manufacturing Co 
Michael 


Fuller Jr. L. G 


G 


Gardner Sales Co 

Garner & Co 

Gaskin Jr., T. A 

Gerrard Steel Strapping Division 
United States Steel Corp 


7229 Jan Mar Drive 

Dallas 30, Texas 

Leonard Craig 

Corpus Christi, Texas B 

Dant & Russell Sales Co 

Port Everglades Sta 

Fort Lauderdale, Florida eye 

Dant & Russell Sales Co K.P. (Rudy 

P. 0. Box 2411 Boyette & Son, In H 
Edwin ( * 

Tampa, Florida camden ina 

Burton 


Gilbert Co., S. P 

Glover, H, ¢ 

Goetze Co., Earl 

Gordon & Son, Ine 
Alexander 

Griffin, A. W 

Griffin Manufacturing Co 


and cut stock items. 


Douglas Fir Plywood 
Coos Bay Underlayment 
Coos Bay Hardboard 
Overlay, two sides. 


Bialy & Asso Normar 


Binswanger & Co 


Hager & Son's Hinge Mfg 
tobert S * Co., ¢ 
Harbor Plywood Corp 





Harris Livingstain Co 
Heatilator, Inc 
Hewlett, Wm, K 
Homasote Co 

Hope's Windows, Ine 
Horizon Door Co 
Horwitz, A. I 

Houk, J. 1 

Howard, Summer, W. K 
Hutchinson, R, H 
Huttig Sash & Door Co 


Dant & Russell, ONS : 


General Sales Offices: 
Oregonian Bidg., 1320 $. W. Broadway 
Portland, Oregon 


aldwell Mfg. Co 
ameron & Co., Wm 
ameron and Richardson 


irey Manufacturing Co 
Philip 
arolina Metal Products 


NOW! THE PERFECT EXTERIOR DOOR | (s"")"' 


Combines House and Screen Door in One! elotex Corp., The 


ertain-teed Products Corp | 
lassified Ads 


oal Chemical Division, United 
States Steel Corp 

olumbia Mills, Inc 
onsolidated General Product 
Tic VF Div 

onsolidated Wire Product 


Co Second Cov J 
ornay, F. A 6s 


ox & Son, Arthur Jackson Mfg. Co 
LIFETIME roft tg hr Tn Johns-Manville, Ine 

ruze Co., Fred ¢ Johnson é »., [ne 
ALUMINUM urrie, George F spe neon rt } I : sie 
JALOUSIE 
DOOR 





Insulite Div. Minnesota & 
Ontario Paper Co 


Completely 
Weatherstripped! 





urrin Co., Ine Johnson Lumber Co., C. D 
Johnson & Sons, Walter S 
Joiner Co., Roy ¢ 


Jones, Arthur S 


D 





Exclusive! Adjustable All- 
Aluminum frame for direct Dant & Kussell, Ine ; K 
application to masonry... Darwin, B. ¢ 

NO WOOD! Extra cost for Davis, H. W 

this frame is offset by elim- Davis, Marion 1 

inating need for usual Detroit Steel Products Co 


wood door frame and sill. Dickey Clay Mfg. Co., W.S 
Dinges Co., George J 


Keasbey & Mattison Co 

Kemp, S. H 

Keystone Wire Cloth Co 
Kimberly-Clark Corp 

Klein, M. J 

Kochton Plywood & Veneer Co 
Donley Bros. Cc 5 Inc 





Donald Durham Co 


Will Never 
© Need Painting © Rust Douglas Fir Plywood Assn 


® Shrink 


Dunne Co 


© Warp Dunne, W. P 
' L 


Dur O-waL Division 


© Rot © Swell Cedar Rapids Block Co 


Lang, H. Carletor 
La Kue, W. J 
Ledford Sales Ageney 


Will Not Sag! Diagonal corner strength of over 16,000 lbs. 


Priced to compete with Wood! Cuts installation time in half! E Lehon Co 
Levinson, Benj 
Libbey -Owens-k ore 
i.ion O11 Co 
Asphalt Products Dis 


Excell Engr. & Supply, Ine 
Kz-Way Sales, Inc MM Lone Star Cement Cory 


Vacol) 8¥ ANDERSON MFG.CO.,INC. | tverett «60, John 1 





OWENSBORO, KY,, BRADENTON, FLA 
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Lon 


Loy 


fet 
Met 


McKnight Co 


Ma 
Mal 
Ma 
Mar 
Mar 
Mar 
Mas 
Ma 
Ve 

Me ' 
Met 
Mey 
Mid 
Max 


N 


Nat 


Ine , o; é 


Nat 


Nati 


Pac 


Pent 


Per 
Pit 
Vl 

Po 


K 


Jack I 

Paul 
Smith Lumber Co., Ralph I 
Southern Building Supplies 
Southern Metal Products Corp 


gleaf Lumber Co., In Sellers 
r-Pak Co Smith, J 


creen Co 


Southern Pine Associatior 
Southern Sash Sales & Supply Co 
Southern States Iron Roofing 
Co Manufactured Products 
Southern States Iron Rooting Ce 
(Warehouse Div Third Cover 


Springtite Screen Mfg. Co 


luggage Sales (¢ 


iranalan, J. A 
James A 
Starnes, John P 
Stovall, W. H 
Jalousie Co 


Stair 
estic Company, Ine . 


loy, V. W 
ind Co  s 
ch, Inc., E. | 
sh Wall Products, Ine 


Sunray 


Superior Lumber Sales Co 


win Co 
Corporation 

ter Metal Strip Servi ) r 
baun Ww ( 


gel Ce 


onite 
Webster & Johnso 
lennessee Coal, Iron & R 
il Trims, Ine 7 Div, U. S. Steel Corp 

ercord, | 8 


Sales Co 


larter, 


limber Engineering Co 


General 
Cement Co 


rrinity Div 
Portland 


Iri-State Building 
fucker, M. B 
furner & Seymour Mfg. Co 


Purpentine & Rosin Factor 
In 


western 
k, Vernon I 


ch Metal Weatherstrip Service 


U 


Publications { 


hla Otto 


Windows 


Plywood Corp 
Adhesive Div 


Plywood Corp 


leo Aluminum 


ional Busines 


ional Guard Products, Ine Industrial 


Woodwork a7 Sr 
nited States 
Coal Chemical 


mal 
Steel Corp 
Division 
nited States Steel Corp 
Gerrard Steel Strapping D 
nited States Steel Corp., Ter 
Coal, Tron & Railroad Di 
nited States 
nitemp Products 
they, Ine Withers 


Treasury 


Clay 


V 


Vadeo 
Vento Steel Prod 


Products Co 
Corp 
Visador Company 


umber Co 


it Corp 4 W 


ts Co 


ifle I 
Dixie Ceme 
ma Produ 
Wagner Mfg. Co 
istergon Want Ads 
hl, H. Ware 
Parts Cory ’ Ine 
Co,., I Ww Warren 
Weatherproof 


oo 
Wall Board Co 
Laboratoric 


io 


Robert K 
Product 
West Coast Lumbermer 
Western Lock Co 
Western Pine snon 
Whitton, R. E. I 
Wiggins Jr Pa 
Winner, W. O 
Woodco Corp 

Wright Co., L. K 


i Cedar Shingle Bureau 
nolds Metal Company 
hkraft Company 
bertson, H. B 
sboro Lumber Co 
©. W. Distributor 
well, Frank X 

oid Company “ Y 

! » Co ; 
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© EFFICIENT 
Air Conditioning 


Demands the best in 


WEATHERSTRIPPING 


/ 
We 


l 
\ One piece side 


channel seals 
\N sash at 4 points 
‘\ 4 


That's Why 
more builders specify 


HETTINGER’S FAMOUS 


Metal Weatherstripping with 


Silent Glidee 


Only Sash Balance That Properly Balances 
Windows—Stops Window Operation Noise 


Triple Seal metal weatherstripping seals out drafts — 


winter or summer — and stops the air leaks that over- 
load air conditioning systems. If you build for air 
conditioning, or if your buyers plan to install air con- 
ditioning combine Triple Seal Metal Weatherstrip- 
ping and Silent Glide — the balance that goes up and 
down at a touch — quietly. 

30x packaged for easy installation 

Your deale7 furnish you win 

completely assembled and 

Seal and Silent 


dou 5 
equipped wit iple 
Glide balan 


Ask 


your dealer 
for full 
information 
or Write 
Direct. 


Weatherproof Products Corp. P.O. Box 8498, K. C., Mo. 
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PONDEROSA 
PINE 


SUGAR PINE 


CONFIDENCE FOR 1956 


WHITE FIR We are prepared to supply 
aietiaias your requirements right 
CEDAR through the Winter and 

Spring 


DOUGLAS FIR 


Kiln Dried 


Mouldings and ° e 
Ps ctpgthatee Our Log inventories at 
incense Cedar the mills are ample for 
Venetian Blind 


Slats steady production 
Glued-up Panels 
Cut Stock 
Box Shook 


Lumber inventories con- 
stantly maintained at a 
point to give CONSTANT 
LOADING 


OUR SPECIALTY 
MIXED CARS TO THE TRADE 











The Ralph L. 


‘SMITH 


Lumber Company 


MILLS at 
ANDERSON, RED BLUFF, 
CASTELLA & WILDWOOD, 
CALIFORNIA 


Sales Office at Anderson, California 


WT Storm and Screen 
DOOR HARDWARE 


ONE-BORE 
PUSH-PULL LATCH 


Guaranteed quality. Fast app 
cation. Easy latching spring strik 


DOOR CLOSERS 











lal 
i 


> 4 





NO. 90 DOOR CLOSER 


(o amet TINY 
so len ddan 


th 
i 
“ta 
COM 
= bl 


NO. 80 DOOR CLOSER AND CHAIN PROTECTOR 


Self lubricated and guarantee 


with cha i up sp ] for year 
~»/ 1 &.- 4 , he. 
Nh eile > 
ti We ilie ‘ay (wil) ADJUSTABLE 
Pe " Ul, i het DOOR SPRING 

















ple, pos Just turn enc 





IDEAL HINGES — _—— i 


Plated or Stainless Steel or dswiid 
Solid Brass. Available with 
Bronze Oilite Bearing 


Sa 


—— 


and brand Neu 


FLEX-IT DOOR STOP 


Prevents injury or dar 


write for description, 











price and delivery on these 


and other hardware items 


\ 
Rubber tipped spring-stee 


seporate base 


+ IDEAL BRASS WORKS, INC. 


50 EAST Sth STREET @ ST. PAUL |, MINN 








ANCO Bag Trucks 
Pay For Themselves 


EXCLUSIVE... 


Only in an ANCO bag 
truck can you get the 
exclusive NOSE-PLATE : 

wheels. Rolls under , FREE 
pallets with ease and 
tuts handling costs as 
much as one-half, and 
more. 


Pe (and easy) 
wv plan for 
wi pallets 
furnished 
For Bagged Goods, 
Shingles, Lath, 


Case Goods 


Mail Coupon 
For Complete Details 


LtOAEA SUEDE OH EROREOOEDHOOEDS SOSH ROBO O DO OO AbOOOEO EROSIONS teeeeenenenenee 
: ANTHONY TRUCK CO 
§ Paducah, Ky 
re thot shows 
ad out cars 


time with half 
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. Tell our 


EZ-Way disappearing 
stairway creates 


$200 MORE IN 
TIE-IN SALES! 


3ecause EZ-Way Disappear 

ing Stairways give easy access 
to attics, it starts home own 
ers thinking about ATTIC 
CONVERSION. You know 
what ‘hat means: more tie-in 
sales, often adding up to $200 
or more! 

And the snowball doesn’t 
stop rolling there—for just 
one or two EZ-Way units ina 
housing development creates 
a big demand for more! 

Take advantage of the easy 
sajJes-pulling power of EZ 
Way Disappearing Stairways 
Five handsome models—one 
even works ina closet! All are 
obviously safe and sturdy 
Prices are sales-compelling! 
Write today for our free KZ 
WAY PROFIT KIT withsales 


aids and more information 


EZ-WAY SALES, inc. 


Box 300-6 
St. Paul Park, Minn. 


advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





ATLANTA, GA. 


1530 Ellsworth 
Dr vé, N.W 


Phone: S¥Yramonre 49 


BIRMINGHAM, ALA. 


2830 Fifth Ave., North 
Phone: 4-5461 


LOUISVILLE, KY. 
1239 South Tenth St. 
Phone: MElrose 4-944] 


MEMPHIS, TENN. 
103 North Royal Ave 
Phone: JAckson 5-4717 


MIAMI, FLA. 


3640 N. W. 52nd St 
Phone: NE 5-2595 


NASHVILLE, TENN. 


Harrison Street 
at Seventh Avenue 
Phone: Alpine 5-1152 


RALEIGH, WN. C. 
1431 Courtland Drive 
Phone: 2-3501 


RICHMOND, VA. 
1910 Petersburg Pike 
Phone: 82-6748 


SAVANNAH, GA. 


311 Stiles Avenue 
Phone: 6-2461 
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complete stocks of quality building materials are 
right next door—at SSirco 


When it’s time to get down to busin inswer to supply-service problems 
time is valuable to both you and tl Fresh and complete stocks of a variety 
builder. That’s when SSirco’s “right of building materials, industrial metals, 
next-door” service is important ind aluminum products are available 

Wherever you are located in t n SSirco’s one-source supply houses 
Southeast, Southern States Iron Roof Warehouses are as close as your tele 


ing ¢ ompany 1s your sure, immediat phone service 1s prompt and courteous 


| the nearest SSirco branch, listed in the 
adjoining column, for assistance with your 


building material requirements 


SOUTHERN STATES IRON ROOFING CO. 


A a ie ee a kB 
General Offices, P.O. Box 1159, Savannah, Georgia 
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ALUMINUM AWNING WINDOWS FOR EVERY NEED 


now 100% weatherstripped 


WHETHER IT'S A MONUMENTAL STRUCTURE, a fine 
residence, or a low-cost project, chances are there's 
a Ware awning window to suit your needs to a '"'T"’. 


WARE MONUMENTAL AWNING WINDOW 
* Designed to meet the most rigid requirements 


* Perfected weathering Koroseal weatherstripping im 
bedded in channel, perfect seating of ventilators 


WARE MONUMENTAL AWNING : : 
Heavy Extruded Sections 1%’ ventilator depth 
Minimum thickness of all structural members '% 


All moving parts bushed in self-lubricating nylon 


Strip proof heavy compound operator concealed in center 
of sill, synchronized distribution of load, unparalleled load 
safety factor for aluminum awning windows 


WARE AWNING WINDOW —intermediate 


* Smooth sturdy CENTER SILL operator—a compound 
operator sealed and installed in sill at factory 


* Weatherstripped by premium vinyl locked in extruded 
channel unexposed to weather 


* Wide overlap of weathering members. Min. outside at 
jambs 5/16”. Heavy reinforced sill 


* Ventilators have equal height and drop, clean easily 
* Engineered for simple, speedy installation, designed for 
great diversity of application 
ECON-O-WARE & ECON-O-WALL AWNING WINDOWS 
* Best value on the market: low-cost with quality features 
* Simple, attractive trouble-free design 
* Variable sizes and mullion combinations 
* Corners flash-welded stainless steel bushings 
* NOW 100% weatherstripped 
Whatever your window needs, be sure to get all the facta on 


the full Ware line proven in thousands of installations 
from coast to coast 


Dependable delivery assured thru regional warehouses in 
HOUSTON, ATLANTA, CHICAGO, and NEWARK. All 
windows manufactured in our giant 34 acre plant in Miami 
Write Dept. SB-12 


ALL WINDOWS CHEMICALLY CLEANED, ETCHED, 
AND LACQUERED PER FHA REQUIREMENTS 


Muninunm WARE Cbudowe 


i | et | a £ | A 
Econ-O- Wall Econ-O-Ware 


Projected Casement 





Jalousie Wore 
Awning Awning Window 


Ware Laboratories, Inc., 3700 N.W. 25th St., Miami, Florida 





